
Market Overview                                          
Prominent Headlines 
Q&A with CIO 
Mutual Fund Overview                                                        

Stock Picks                                
Monthly Insight Performance                 
Sector Outlook - Auto Sector

Management Commentary-Q1FY22
Economy Review                                          
Startup Corner                         

Primary Market Resurgence
Technical View                                             
World Economic Event Calendar     

August 2021

insight

Jubilant Foodworks ltd.  |  Can Fin Homes ltd.  |  arvind ltd.

Q&A with 
Mr. Manish Gunwani, 

Chief Investment Officer – Equity, 
Nippon India Mutual Fund

Buoyancy 
in Primary 

Market



INSIDE  
THIS ISSUE

Market
overview1

30 Sector -
Auto Sector

56 Primary
Market 
Resurgence

Startup
corner 55

Monthly
insight  
Recommendation 
performance 26

Technical
view 6417 Stock Picks

•  Jubilant Foodworks Ltd.
•  Can Fin Homes Ltd.
•  Arvind Ltd.

8 Q&A 
with CIO  
Mr. Manish Gunwani, 
Equity, Nippon India 
Mutual Fund

Prominent 
headlines  
July 2021 6prominent

headlines

Mutual
fund overview 12

Manage-
ment
Commentary for 
Q1FY22 36

47 Economy
Review

67 World
economic calendar



1 August 2021INSIGHT

Market
Overview

There are divergent signs in the Indian economy 
and accordingly divergent views and Indian 
markets are at a critical juncture when future 
gazing is extremely difficult when it comes to 
economic improvement and corporate earnings.

For the ongoing corporate earnings 
quarter, there are clear signs of 
execution getting hampered for 
almost all sectors as management 
commentary suggest that Covid-
19 2.0 have been more severe on 
health than financial. The trend 
could be easily gauged by looking at 
the performance of the insurance 
companies which have reported more 
than expected claims. Thankfully, 
majority of management suggest 
that the worst is over for the time 
being and normalization has started 
to happen from June onwards and 

further picked up pace in July and 
many have so far kept their full year 
guidance intact. However, they have 
equally accepted the risks ahead and 
there is a caveat that normalization 
is underway and would scale up 
unless hindered by a severe Covid 
3.0. Although, there are hope since an 
opinion piece in Live Mint highlight 
that mortality has peaked and not just 
for India but at global level based on 
six-weekly (official)covid deaths since 
the pandemic began around March 
2020. The six-weekly data ending 21 
July 2021 shows that the decline is 

more marked in Europe (Russia and 
Ukraine excepted) and North America 
than in South America and Asia. 
The risks of further waves to cause 
severe stress and challenges is low 
in advanced economies where the 
share of population fully vaccinated 
is nearly 50% and these countries 
have re-opened to a reasonable 
extent. At the same measure India 
has vaccinated a tad above 6% of its 
population fully and even going at 
4 million doses per day it will take 
another 12 months to fully vaccinate 
the adult population in the country. 
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On the flip side, since the Covid 2.0 
has been severe in India, the sero-
prevalence, as estimated by the latest 
sero-survey, has reached 68% which 
implies that these proportion of 
population has developed antibodies 
against SARS-Cov2. While this is good 
news, nevertheless, it doesn’t leave 
much on the table to rejoice given the 
fact that this share of population was 
not vaccinated and thus anti-bodies 
might get neutralized in the coming 
months. Thus, while it could provide 
some respite, increasing the daily 
vaccination run rate is the only hope 
and that would only be achieved after 
more vaccines are at disposal. Global 
markets are however jittery and even 
in advanced economies where half of 
their population is vaccinated. The 
risks primarily arise from the fear 
of fading efficacies of these vaccines 
against new emerging variants and 
the fast-spreading Delta variant. On 
that measure, the emerging markets 
are the most vulnerable to future 
corporate earnings volatility and 
economic growth revival which is 
expected to have intermittent pauses 
in between.

The International Monetary Fund 
(IMF) recently slashed its FY22 
growth forecast for India by 300 bps 
from its April projection to 9.5%, the 
sharpest cut for any country, citing 
the damage caused by the second 
Covid wave that peaked in May. For 
the next fiscal, however, the Fund 

has raised the growth projection 
for the country to 8.5% from 6.9%.
The sharp cut from April projections 
is on account of resurgence of 
Covid infections in India which was 
not factored in earlier. While the 
multilateral body retained its global 
growth forecast at 6% for 2021, it 
trimmed its earlier projection by 
40 bps for developing countries 
and raised it by 50 bps for advanced 
economies. Risks around the global 
baseline projections are, however, to 
the downside, it cautioned. Countries 
lagging in vaccination, such as India 
and Indonesia, would suffer the most 
among G20 economies. An article in 
Business Standard however stated 
that the share of corporate profit 
in India’s gross domestic product 
(GDP) hit a 10-year high of 2.69% 
in FY21. The ratio was at a record 
low of 1.6% in 2019-20 while it was 
the highest in 2010-11 at 3.2%. The 
improvement has a lot to do with 
contraction with economy as well 
as Indian GDP contracted by 7.3% in 
FY21, however organized share has 
gained at the cost of the unorganized 
sector which is visible across sectors 
like paints and textiles. In fact, a 
recent analysis by RBI based on the 
performance of the listed private 
corporate sector in Q4FY21 highlights 
that largest companies have gained 
market share at the cost of smaller 
counterparts. Share of revenue of the 
large non-financial companies (with 
annualized sales of Rs 1000 crore 
and above) went up to 91% in Q4FY21, 
compared to 89.4% in Q4FY20. 
Revenue growth registered by these 
firms has been strong 23.5%yoy, while 
EBITDA growth was at 37.7% yoy. 
Thus, the pandemic has blessed these 
companies in a way. In contrast, firms 
with annualized sales of Rs100 to Rs 
500 cr saw their share of revenue 
decline from to 3.9% in Q4FY21 from 
4.7% in Q4FY20. Similarly, the share 
of revenue of those with annualized 
sales of Rs 50 to Rs 100 crore fell 
from 0.6% to 0.4% over the same 
period. These larger firms had better 
access to capital and had strong cash 

reserves which helped them gain 
share. Improvement in corporate 
profitability was led by low interest 
costs, expenditure reduction and 
low taxes in FY21, explained a report 
by State Bank of India (SBI).The SBI 
Ecowrap report stated that while 
~4000 listed entities reported 5% 
decline in topline, EBIDTA and PAT 
grew by 24% and 105% respectively 
over FY20. “Most importantly, 15 
sectors have now reduced loan funds 
by around Rs 2.09 lakh cr during 
pandemic year FY21. Sectors such as 
Refineries, Steel, Fertilisers, Textiles, 
Mining, etc. have reduced their loan 
funds in the range of 6% to 64% in 
FY21” stated the report. Incidentally, 
these are the so-called stressed 
sectors which plagued asset quality 
of banks post 2008 global financial 
crisis. The report further said that an 
extended period of low interest rates 
has helped companies to deleverage 
at a massive scale and contributed 
on an average 5% to the overall top 
line with sectors such as Consumer 
Durables, Healthcare and Cement 
to have benefited the most.RBI data 
highlights that firms with annualized 
sales of more than Rs 1000 cr 
witnessed improvement in interest 
coverage ratio from 3.2 in Q4FY20 
to 5.4 in Q4FY21, purely led by debt 
reduction.

The biggest beneficiary of 
improvement in corporate 
profitability has been the financial 
sector as asset quality improved 

…firms with 
annualized sales 
of more than Rs 
1000 cr witnessed 
improvement in 
interest coverage 
ratio from 3.2 in 
Q4FY20 to 5.4 in 
Q4FY21, purely led 
by debt reduction.

…share of corporate 
profit in India’s 
gross domestic 
product (GDP) hit 
a 10-year high of 
2.69% in FY21. The 
ratio was at a record 
low of 1.6% in 2019-
20 while it was the 
highest in 2010-11 at 
3.2%.
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for banks and NBFCs as well in 
FY21. Recently released Jun’21 RBI 
Financial Stability report has also 
lowered guidance of bad or toxic 
loans from earlier forecasts in 
Jan’21 edition. RBI expects that the 
GNPA for the banking sector could 
rise to 9.8% by March 2022 under 
a baseline scenario, as compared 
with 7.48% in March 2021 while 
Jan’21 edition predicted GNPA to 
rise to 13.5% by Sep’21. GNPA levels 
for FY22 are based on GDP growth 
rate of 9.5% which is inline with the 
IMF projections and retail inflation 
rate of 5.1%. There are intermittent 
risks though from retail loans and 
unless the economic recovery 
picks up and commodity inflation 
is checked, there are risks to these 
optimistic baseline estimates. Mint 
Macro Tracker (tracks trends in 16 
high-frequency indicators across 
four segments: consumer economy, 
producer economy, external sector, 
and ease of living) suggests that 
economic activity in June recovered 
as fast as it had shrunk in May led by 
relaxations by states and hence the 
economic impact of Covid 2.0 was far 
less enduring than last year’s. The 

article suggested that nine of the 16 
indicators considered in the tracker 
were in the red, or below their 
five-year average trend in June 2021. 
Four were in green, or above the 
trend, while the rest remained flat. 
In May 2021, 12 indicators were in the 
red—the worst reading since April 
2020, when India was under a strict 
lockdown. Although, the re-ignition 
has some more distance to cover 
since June reading was not yet on a 
par with the recovery that the tracker 
had recorded in March. The fact that 
business activity surprisingly dipped 
in June as suggested by PMI numbers 
while consumption is yet to pick up 
since retail inflation high in June 
and jobs remained scarce and wages 
growth subdued. Albeit the article 
hints at sustenance of the recovery in 
July also based on early data. 

Despite the concerns from Covid 
2.0, the Indian stock markets have 
not only remained resilient but have 
outperformed their emerging market 
counterparts as well. This has been 
led by improvement in corporate 
earnings and positive outlook shared 
by management. Besides, data 
have also suggested that market 
share gains of larger or organized 
sector in general as against smaller 
and unorganized sector. Based 
on consensus estimates, Nifty 50 
earnings is expected to grow ~40% in 
FY22 and ~15% in FY23. This optimism 
has already resulted in re-rating of 
multiples of Indian equities. Even mid 
and small cap stocks have witnessed 
earnings upgrades for FY22 and FY23. 
A majority of these upgrades are on 
the back of improvement in operating 
efficiencies and low interest costs 
as companies deleveraged taking 
advantage of lower interest rates. 
While liquidity continues to remain 
abundant for the time being, tapering 
signs from US Fed together with 

dollar appreciation will hit future 
foreign fund inflows. Besides interest 
rates have bottomed out and there 
are no upsides from P/E re-rating 
and FY22forward valuations of Nifty 
50 at 21.2x is~12% above its historical 
average of 18.8x.Thus, earnings 
momentum ahead could be the major 
trigger for Indian equities going 
forward. However, there seems to be 
no signs of strain in primary markets 
as 28 companies raised Rs. 42,000 cr 
via IPOs in just the first seven months 
of 2021. Meanwhile, corporates are 
expected to raise around Rs 40,000 
crore in rest of the year via IPOs. 
Companies are rushing to tap the 
primary market on the heels of 
strong investor response to the Initial 
Public Offering of Zomato and the 
subsequent stellar listing. At least 
twelve companies are planning to 
raise over Rs. 22,000 cr through IPOs 
over the next one month and a lot of 
new technology companies are in the 
sidelines to debut in the bourses. 

Research Desk
Email - research@ashikagroup.com
Phone: +91 33 4010 2500

RBI expects that 
the GNPA for the 
banking sector 
could rise to 9.8% by 
March 2022 under 
a baseline scenario, 
as compared with 
7.48% in March 2021 
while Jan’21 edition 
predicted GNPA 
to rise to 13.5% by 
Sep’21.

Besides interest 
rates have bottomed 
out and there are 
no upsides from 
P/E re-rating 
and FY22forward 
valuations of Nifty 
50 at 21.2x is~12% 
above its historical 
average of 18.8x. 
Thus, earnings 
momentum ahead 
could be the major 
trigger for Indian 
equities going 
forward.
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What is relevant 

today, may 

be obsolete 

tomorrow. From an IT 

perspective, I definitely 

see a shift towards the 

demand of AI-trained 

resources. Organiza-

tions must prepare 

their workforce for an 

AI-enabled future…  C.P. 
GURNANI, MD & CEO, 

Tech Mahindra

We cannot 

become a 

prosperous 

nation if only urban men 

have independent finan-

cial income and urban 

women keep dropping 

off from workforce. Our 

dreams of $5-10 trillion 

economy are delusions if 

we don’t fix this trend….

KUNAL SHAH, Founder 

Of Cred

We are a con-

nected global 

economy, 

what happens in any 

part of the world affects 

all other countries. We 

are very concerned 

about Delta variant and 

other variants that could 

emerge and threaten 

recovery….JANET 
YELLEN, US Treasury 

Secretary

Delighted that 

Indian startups 

will be listing 

in the stock markets. 

This demonstrates the 

vibrancy and dynamism 

of our startup movement 

and the maturity of our 

capital markets. Remark-

able move…AMITABH 
KANT CEO, NITI Aayog

We will have to 

work together 

to figure out 

the optimal balance and 

optimal approach so 

that we strengthen India 

as the skill hub of the 

world…AZIM PREMJI, 
Founder-Chairman, 

Wipro

Fiscal year 2022 

will be another 

challenging year, 

or at least till the vacci-

nation drive reaches a 

fair level of coverage in 

the country…C K VEN-
KATARAMAN, Managing 

Director, Titan Co. Ltd

India will be five tril-

lion-dollar economy—

and then go on to be 

a 15 trillion-dollar-plus 

economy over the next 

two decades…GAUTAM 
AdANI , Chairman Of 

Adani Group

Our CoWIN plat-

form is a mirror 

of the success 

of the Digital India 

programme, which has 

witnessed a consistent 

upward growth trajec-

tory, achieving numerous 

milestones and dotted 

with flagship initiatives…

HARSH VARdHAN, 
Union health minister

It is pertinent that 

taxpayer money is 

well directed. Credit 

guarantee works as a 

quasi cash transfer….K. 
V. SUBRAMANIAN, Chief 

Economic Adviser

Data and demo-

graphic dividend 

present a 

massive opportunity for 

India... together, we will 

be successful in making 

this decade, ‘India’s 

techade’….NARENdRA 
MOdI, Prime Minister

One of the par-

adoxes of our 

era is that the 

real problems are all 

global. Climate change 

is global, terrorism is 

global, pandemics are 

global. But our response 

tends to be national….S. 
JAISHANKAR ,Foreign 

Minister

Prominent 
headlines 
JUly 2021
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India’s youth is the 

country’s biggest 

competitive advantage. 

Empowering this talent 

with the right skills to be 

self reliant and succeed in 

the digital economy will be 

foundational to our long 

term growth and success…

dR ROHINI SRIVATHSA, 
National Technology 

Officer, Microsoft India

We are operating 

in an extremely 

challenging 

and dynamic environment, 

and will need to invest in 

technology, skilling, and 

distribution, among others, 

to stay ahead of the curve… 

dEEPAK PAREKH, Chair-

man, HDFC LIFE

As the pandemic and 

economic pros-

pects become more 

uncertain, it is again the 

role of central banks and 

governments to compen-

sate for the worsening 

outlook… JEAN-FRANÇOIS 
PAREN, Strategist, Credit 

Agricole COB

Fear of a third wave 

of Covid infections, 

coupled with 

inflation concerns, has kept 

the equity market rally in 

check, though the market 

appears to be around 

its fair valuation; hence 

market return will track 

medium-term earnings 

performance, i.e. beyond 

the current financial year…. 

RAHUL SINGH, chief 

investment officer for equi-

ties at Tata Mutual Fund 

Based on the RBI 

data, we are con-

fident that we will 

again experience high 

growth as services exports 

are projected to grow by 

10 per cent in 2021-22 

due to the performance 

of sectors such as profes-

sional and management 

consulting services, audio 

visual and related services, 

freight transport services, 

telecommunications, 

computer and information 

services…MANECK dAVAR, 
Chairman Services Export 

Promotion Council (SEPC) 

Chairman

Over the last decade, 

he said India had 

made significant 

progress towards improv-

ing green energy access 

while increasing the 

integration of renewable 

energy…We have planned 

to shift public transport and 

logistics on 100 per cent 

green and clean source of 

energy… NITIN GAdKARI, 
Union Minister

It is a transformational 

decision to extend the 

rebate of state and 

central taxes and levies 

(for export and apparel/

garments) up to 2024. 

The move along with 

PLI schemes announced 

in April will be a game 

changer for the entire value 

chain…dIPALI GOENKA, 
Joint Managing Director 

and CEO, Welspun India

As has been witnessed 
in overall FDI inflows, 
India’s strong funda-
mentals and market 
size will continue to 
attract market-seeking 
greenfield invest-
ments….. NIRMALA 
SITHARAMAN, 
Finance Minister

The challenges of 
the pandemic have 
increased the impor-
tance of world youth 
skill day. Skill develop-
ment of the youth is a 
national requirement 
and a major founda-
tion for Aatmanirbhar 
Bharat…  NARENdRA 
MOdI, Prime Minister
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Q: Central banks around the 
world consider inflationary risks 
transitory, and maintains of being 
accommodative for the time being 
and bond tapering will be slow. Are 
investors losing faith in reflation 
trade?

A: In fact if we look at the current 
positioning, investors are still OW 
equities, commodities and credit. 
In a way it reflects the optimistic 
sentiment around economic rebound. 
However, as value, small caps, 
cyclicals significantly outperformed 
for 12 months globally, we are seeing 
some normalization in those trades. 
Investors realize that early recovery 
phase might be over and therefore 
taking more balanced approach. Due 
to China worries, Investors are in 
general reducing EM allocation. So 

within the reflation trade, investors 
are preferring Europe and US over 
EMs as growth momentum is strong 
in DMs and policy environment 
remains very supportive.

Q: For the RBI, the inflationary 
pressures are from supply side 
while corporate margin pressure of 
higher input prices will eventually 
be passed on to retail. Emerging 
economies like Brazil, Russia, 
Mexico have also raised interest 
rates albeit consider inflation to be 
transitory. The RBI has a mandate to 
manage inflation but is more focused 
on growth revival. Your views on the 
future course of domestic interest 
rates.

A: The RBI is likely to maintain 
status quo for long. While inflation 

has been above the RBI tolerance 
threshold, we have weak credit 
growth, upward pressure on Gsec 
yields and weakening money supply 
growth. This means, inflation is not 
necessarily demand driven or driven 
by excess domestic liquidity. There 
is no external sector pressure as well 
as forex reserves are high and import 
cover is more than adequate.  Given 
these factors we believe that the RBI 
may not change from accommodative 
monetary policy stance to tightening 
policy stance in a hurry. The RBI 
may maintain status quo  even when 
ex China many others EMs may 
continue to tighten.

Q: Higher interest rate scenario 
however has limited upside for 
valuations for Indian stock markets 
and thus upside is largely a function 
of earnings growth from here on. 
How do you perceive the corporate 
earnings for India Inc in the next one 
year?

A: We are confident that profit to 
GDP ratio in India will continue 
to rise in a foreseeable future. A 
significant part of India’s earnings 
is linked to global demand oriented 
(Exports) and global commodities 
sectors. We are witnessing a very 
strong global cyclical tailwind and 
therefore very less earnings risk 
there. Among local sectors, the 
outlook is mixed. There is definitely 

A significant part 
of India’s earnings 
is linked to global 
demand oriented 
(Exports) and 
global commodities 
sectors. We are 
witnessing a very 
strong global 
cyclical tailwind and 
therefore very less 
earnings risk there.

Mr. Manish Gunwani - Chief Investment 
Officer – Equity, Nippon India Mutual Fund

Q&A with CiO
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margin pressure but at the same time 
capacity utilization rates are moving 
higher for domestic demand stories. 
Large banks are also likely to show 
decent earnings recovery. So, unless 
there is a very disruptive third wave, 
we don’t think there is material risk 
to earnings as there are offsetting 
factors.

Q: What could be the ingredients 
of a demand revival for the Indian 
economy?

A: Domestic demand recovery will 
be contingent on pace and extent 
of reopening of the economy, 
sustainability of negative real interest 
rates, strong global demand and 
continuation of policy support, 
mainly monetary policy.

Q: Which are all the sectors which 
could drive earnings? Would the 
outperformance of mid & small caps 
continue over large caps?

A: Large banks, metals, cement 
and IT are sectors which will drive 
earnings growth. Small and midcaps 
may perform in-line with large 

caps going forward. There are 
certainly good risk reward in broader 
market but price value gap between 
large cap versus mid and Small 
Caps have narrowed after strong 
outperformance of broader market in 
the recent past.

Q: Will the commodity up cycle to 
sustain in coming quarters and what 
will be its impact on commodity 
related stocks?

A: The demand-supply environment 
remain supportive for Commodities. 
However, there has been sharp run 
up in the last 15 months so hereon 
gains may be more measured 
and volatility could be slightly 
higher across most Commodities. 
Overall environment is not bad 
for commodity stocks and margin 
improvements witnessed recently  
can be sustained. 

Q: Ample liquidity has resulted in 
IPOs coming thick and fast and 
even for startups. However valuing 
startups is a gray area, although 
retail investors have been lapping up 
without much thought. What’s your 
view on the startup space and kind 
of wealth they could create?

A: Many promising companies in the 
new economy segment or what we 
call as sunrise sectors may continue 
to hit IPO market for listing. Many of 
these are genuine business model so 
that is less of a problem. The issue 
which most investors may grapple 
with is with valuations. How to value 
them as there is no template? Of 
course, the excitement around IPOs 
is very high. Money making in these 
IPOs have been relatively easy on 
high demand of these issues. One 
needs to be careful going forward. 
Due diligence is must as not every 
issue will make money. Money 
making can’t be very easy for long. 

Q: ESG compliance is another factor 
which has been gaining prominence 
even among IT and financial 
companies. Would these companies 
garner greater interest from foreign 
investors by going green?

A: ESG is a genuine long term 
trend. We expect flows particularly 
foreign flows to go in segments and 
companies which are putting efforts 
on the sustainability front. So, it’s 
not only companies going green 
which will attract investments but 
companies working on all three 
pillars, environment, social as well 
as governance will attract more 
investments.

Q: Could you suggest any new 
investment theme which investors 
would look out for in the future?

A: China plus theme, New age 
technology thriving on disruption 
and ESG are some important themes 
which investors can’t ignore. In fact 
we endeavor to capture some of 
these opportunities across our equity 
bouquet and also the latest new 
product offering -Nippon India Flexi 
Cap Fund. We believe the Flexi Cap 
mandate provides inherent flexibility 
to invest dynamically across market 
cap range to fully benefit from some 
of these strong emerging trends.

Domestic demand 
recovery will be 
contingent on 
pace and extent 
of reopening of 
the economy, 
sustainability 
of negative real 
interest rates, 
strong global 
demand and 
continuation of 
policy support, 
mainly monetary 
policy.

Many promising 
companies in the 
new economy 
segment or what 
we call as sunrise 
sectors may 
continue to hit IPO 
market for listing. 
Many of these are 
genuine business 
model so that is less 
of a problem.

Disclaimer: Stocks conveyed by Fund manager are just for illustration and these are not recommendations



  

Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

(An open ended dynamic equity scheme investing across large cap, mid cap, small cap stocks) 

Nippon India Flexi Cap Fund

NFO Opens on :   July 26, 2021              |           NFO Closes on :  August 9, 2021

For more information, contact your mutual fund distributor or visit mf.nipponindiaim.com

» Stability through Large Caps & seeking growth opportunities through mid & small caps
» Aims to leverage emerging trends before they become apparent

The Product labelling assigned during the New Fund Offer is based on internal assessment of the Scheme Characteristics or 
model portfolio and the same may vary post NFO when actual investments are made

Presenting a new fund that dynamically invests across time-appropriate market caps,
with an aim to maximise your returns.

This product is suitable for investors who are seeking*
 Long term capital growth
 Investment in equity and equity related securities
*Investors should consult their financial advisors if in doubt about 
  whether the product is suitable for them. 

Nippon India Flexi Cap Fund
(An open ended dynamic equity scheme investing across large cap, mid cap, small cap stocks) 

Investors understand that their principal will be at Very High risk

Large Cap

Mid Cap

Small Cap

Flexibility to Score Everywhere 



Disclaimer: The information herein above is meant only for general reading purposes and the views being expressed only constitute opinions and therefore cannot be considered as guidelines, 
recommendations or as a professional guide for the readers. The document has been prepared on the basis of publicly available information, internally developed data and other sources believed to 
be reliable. The sponsors, the Investment Manager, the Trustee or any of their directors, employees, associates or representatives (‘entities & their associates”) do not assume any responsibility for, 
or warrant the accuracy, completeness, adequacy and reliability of such information. Recipients of this information are advised to rely on their own analysis, interpretations & investigations. Readers 
are also advised to seek independent professional advice in order to arrive at an informed investment decision. Entities & their associates including persons involved in the preparation or issuance of 
this material, shall not be liable in any way for any direct, indirect, special, incidental, consequential, punitive or exemplary damages, including on account of lost profits arising from the information 
contained in this material. Recipient alone shall be fully responsible for any decision taken on the basis of this document.

Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Presenting Nippon India Flexi Cap Fund 

Investment Strategy

•    Market Cap allocation: The fund would invest across large, mid and small caps based on market view and relative attractiveness.

•   Growth with Stability: While the fund will attempt to create Alpha through bottom up stock selection and appropriate allocation to 
potentially high growth themes, it will maintain reasonable allocations to established leaders. 

•    Accordingly, for Large caps exposure the deviation will be capped at 50% from the benchmark weight.

•    Well diversified portfolio across stock and sectors. 

•    Investment approach:               

Lower deviation in Mega Caps
Active Divergence within  rest
of Large Cap basket

Mid and Small Caps: Focus on 
Core Growth + New Age Businesses

Current  Opportunity 

Absolute change (%):Current market conditions are favorable for a broad-based recovery as: 
•    Global economy is expected to grow faster than estimated
•    Lower interest rates / liquidity support are likely to continue 
•    Accelerated vaccination drive may lead to faster business normalization
•    Current environment is conducive for Capex Cycle pick-up
•    Earnings are likely to improve as growth momentum picks up
Thus, flexi cap strategy may help to benefit from growth potential of
mid and small caps along with the stability of large caps Source: MFI Explorer. Past performance may or may not be sustained in future.

Source: MFI Explorer. Past performance may or may not be sustained in future. Note:  1) For Large Cap, Nifty 100 TRI returns are considered; 2) For Mid Cap, Nifty Midcap 150 TRI returns 
are considered; 3) For Small Cap, Nifty Small Cap 250 TRI returrns are considered

We understand equity returns may be cyclical.. But even the sub-categories may display reasonable divergence

A Flexi Cap fund can adapt to varied market scenarios by dynamically investing across market caps

Market Capitalization
Last 10 Calendar Years

2020 2019 2018 2017 2016 2015 2014 2013 2012 2011

Large Cap 16.08 11.83 2.57 32.88 5.01 -1.26 34.88 7.89 32.51 -24.93

Mid Cap 25.56 0.62 -12.62 55.73 6.53 9.70 62.67 -1.28 46.69 -31.01

Small Cap 26.46 -7.26 -26.15 58.47 1.39 11.27 71.66 -6.44 40.39 -35.07

Indices 1st June 2020 – 30th June 2021

Nifty 50 Equal Weight TRI 75.11

Nifty 50 TRI 62.14

Nifty Midcap 150 TRI 97.63

Nifty Smallcap 250 TRI 133.25

Current Focus Themes

Out of home 
Consumption 
(Consumer Durables, 
Hospitality, 
Multiplexes)

Winners of  consoli-
dation due to 
technology/ 
regulation 
(Financials , Health-
care, Retailing etc.)

Outsourcing/ China 
Plus One 
(Software, Chemicals 
& Manufacturing)

NIMF Research capabilities

•    One of the largest equity research team on the buy side in India 
with 27 members

•    Experienced Fund Management Team - Cumulative experience of 
~400 man years

•      Strong coverage – Investment universe of ~550 stocks

•      Dedicated team for small cap research

Why invest in Nippon India Flexi Cap Fund?

Thus, Nippon India Flexi Cap Fund is well positioned to capture opportunities across market caps.
 “The go anywhere” approach may help to generate alpha across market cycles.

Potential for 
outperformance 

across Market 
Cycles

Large  investment 
universe

Diversi�cation 
across market caps Dynamic approach

Participation in 
companies with 

Cutting Edge 
Technology

Note: The sectors mentioned are not a recommendation to buy/sell in the said sectors. The scheme may or may not have future position in the said sectors.
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An open ended dynamic equity scheme investing across 
large cap, mid cap, small cap stocks. The fund has 
recently been launched by the fund house. The Fund’s 
issue open date is July 26, 2021 and issue close date is 
August 09, 2021. The NAV of the fund will remain Rs. 10 
during the New Fund Offer (NFO) initial subscription 
period. Post this period, the allotment of units for the 
fund will be made on August 16, 2021. Also, since, it’s an 
open-ended scheme, it will be open for fresh subscrip-
tions on August 24, 2021 at the NAV prevailing at that time. 
Overall, Nippon India Flexi Cap Fund with its inherent 
flexibility supported by strong research & experienced 
investment team can potentially navigate different market 
phases to generate superior investment experience. Given 
the vast experience of Mr. Manish Gunwani, differentiated 
investment strategy and strong attraction in mutual fund 
investment, we recommended to subscribe the issue. 

Why Flexi Cap
A Flexi Cap Fund can dynamically adapt to varied market 
scenarios. It is a One Stop Solution to capture the oppor-
tunities across Market Caps

  Large Investment Universe

  Diversification across Market Caps

  Dynamic approach

  Potential for outperformance across

  Market cycles

Benefit from Equity Shifts
  Flexibilty to invest across market caps can help capture 

changing market trends

  Assess Fundamental, Macro & Sentiment Factor to 
decide market cap allocation

  Global cues are important all traded markets are 
connected, hence price performance is often related

  Prudent Risk Management measures with an attempt 
to create Optimal Risk/Return Profile

Investment Strategy
The fund will employ bottoms up stock selection and 
suitable allocation approach for identifying opportunities 
in high growth themes. Initially, the fund will play with 
the recovery themes such as technology, or those that are 
being the beneficiary of consolidation or ‘back to normal’ 
business or those thriving on new business models. None-
theless other than looking at earning alpha, the fund will 
undoubtedly also include industry leaders in its portfolio. 
Likewise in the large cap category, the fund will maintain 
lower deviation in mega-cap, in the remaining large cap 
basket the fund would mean active divergence while that 
in the mid and small caps the target would be on new age 
and core growth companies.

Allocation across large, mid and small caps based on market 
view and relative attractiveness

Large Caps
  Reasonable allocations to established leaders

  Deviation from benchmark will be capped at 50%*

  Lower deviation in Mega Caps

  Active Divergence within the rest of Large Cap basket

Mid and Small Caps
  Attempt to create Alpha through bottom up stock 

selection and appropriate allocation to potentially high 
growth themes

  Focus on Core Growth + New Age Businesses

Investment Framework
  Market Cap: For Large Caps, max deviation of 50% from 

the Benchmark

  Active Share: Active share is the percentage of fund 

Mutual Fund Overview 
NIPPON INDIA FLExI CAP FUND
(Fund is co-managed by Mr. Manish Gunwani, CIO)

NFO Opens On: 26th July 2021 NFO Closes On: 9th August 2021 Reco: Subscribe
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holdings that is different from the benchmark holdings. A 
fund that has no holdings in common with the benchmark 
will have an Active Share of 100%, and a fund that has 
exactly the same holdings as the benchmark considered 
will have an Active Share of 0%. The fund would have an 
active share of 50 - 70%

  Stock deviation: Max deviation of 40% for each of the 
Top 5 stocks by weight in the Benchmark

  Stock Concentration: “Based on Internal assessment 
of Business Risk, stocks have been classified under four 
rating buckets: A,B,C,D with A being the best and D being 
the worst. While it may appear all the investments should 
be concentrated in the A or B bucket, the stocks may not 
be reasonably priced. At the same time, stocks rated C 
or D may offer opportunities at reasonable valuations. 
Cummulative exposure: Max 45% in C, max 5% in D”

  Sector deviation: Financials Max deviation of 8%

Key themes
  Presently, the fund will have a bias towards domestic 

recovery themes with investments across areas like:

  Beneficiaries of consolidation due to technology or 
regulation

  ‘Back to normal’ or business normalization

  New business models which thrive on disruption

  China plus one or import substitution, etc 

Key differentiators
  Higher exposure to Mid and Small Caps in the current 

market scenario

  High conviction investment approach

  Participation in companies with cutting edge technology

  Focus on risk-return optimization through Fund casing 
and factor style analysis

Other Scheme Details
Fund Manager Manish Gunwani; Dhrumil Shah; Varun Goenka & Nikhil Rungta (Co-Fund Manager)

Kinjal Desai (Dedicated Fund Manager for Overseas Investments)

Exit Load Units in excess of 10% of the investment,1% will be charged for redemption within 365 days

Benchmark NIFTY 500 TRI

Min Investment (Rs.) Rs. 500 & in multiples of Re. 1 thereafter

Plans and Options Growth Plan (Growth Option), Income Distribution cum capital withdrawal Plan (Payout 
Option and Reinvestment Option)

Ashika Mutual Fund Recommendation Alpha Generation

Month of 
Recom

Fund Name Benchmark NAV as on 
27.07.2021

1 Year 
Return 

(%)

3 Year 
Return  

(%)

5 Year 
Return 

(%)

Aug-20 Aditya Birla SL Focused Equity Fund Reg 
(G)

NSE - Nifty 50 TRI 83.2 43.2 12.5 12.3

Sep-20 Sundaram Services Fund (G) S&P BSE 200 TRI 18.5 65.5 0.0 0.0

Oct-20 Invesco India Contra Fund (G) S&P BSE 500 TRI 71.0 47.0 13.5 16.4

Nov-20 Mirae Asset Tax Saver Fund Reg (G) S&P BSE 200 TRI 28.6 60.4 19.6 20.2

Dec-20 Mirae Asset Large Cap Fund Reg (G) NSE - NIFTY 100 TRI 72.1 44.8 14.0 15.1

Jan-21 Quant Active Fund (G) NSE - Nifty 500 TRI 380.0 93.4 27.9 23.0

Feb-21 Kotak Tax Saver Scheme (G) S&P BSE Sensex TRI 65.9 53.1 15.9 14.8

Mar-21 Quant Small Cap Fund (G) NSE - NIFTY SMALLCAP 250 
TRI

125.6 165.7 34.8 21.9

Apr-21 LIC Large & Mid Cap Fund Reg (G) NSE - NIFTY Large Midcap 
250 TRI

21.8 52.1 13.6 15.4

May-21 IDFC Sterling Value Fund Reg (G) S&P BSE 500 TRI 79.5 102.9 13.5 16.1

Jun-21 ICICI Pru Large & Mid Cap Fund Reg (G) NSE - NIFTY Large Midcap 
250 TRI

466.0 60.1 13.8 12.6

Jul-21 Edelweiss Balanced Advantage Fund (G) CRISIL Hybrid 50+50 Moder-
ate Index

33.9 30.4 12.7 12.3
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All Data Belongs To July 27, 2021

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Large & Midcap Fund Reg (G) 337.6 4302 15.7 25.2 65.2 16.7 14.8 14.3 0.6 2.1 

Mirae Asset Emerging Bluechip Fund Reg 
(G)

90.0 18676 13.4 25.0 64.7 21.9 20.7 21.7 0.8 1.7 

ICICI Pru Large & Mid Cap Fund Reg (G) 466.0 4076 13.0 24.9 60.1 13.8 12.6 18.1 0.5 2.1 

LIC Large & Mid Cap Fund Reg (G) 21.8 1207 11.4 19.8 52.1 13.6 15.4 12.9 0.6 2.5 

Kotak Emerging Equity (G) 66.9 14133 15.3 32.8 80.8 19.9 17.3 14.2 0.7 1.8 

Large & Mid Cap Fund

Value Fund

SBI Contra Fund Reg (G) 180.2 2394 17.4 28.7 85.4 17.8 14.1 17.2 0.6 2.2 

IDFC Sterling Value Fund Reg (G) 79.5 3733 18.6 41.7 102.9 13.5 16.1 16.5 0.4 2.0 

Nippon India Value Fund (G) 112.7 3926 16.2 28.1 65.1 15.6 14.9 16.2 0.6 2.0 

Kotak India EQ Contra Fund (G) 76.9 1049 11.1 20.0 51.4 14.0 15.7 13.6 0.6 2.3 

Invesco India Contra Fund (G) 71.0 7529 12.9 18.3 47.0 13.5 16.4 14.7 0.6 1.8 

Focus Fund

Axis - Focused 25 Fund Reg (G) 41.2 16540 12.2 12.7 52.6 14.3 18.2 17.0 0.5 1.8 

Mirae - Asset Focused Fund Reg (G) 17.4 6177 13.6 23.8 67.4 0.0 0.0 29.1 0.0 1.8 

SBI - Focused Equity Fund Reg (G) 209.7 15879 15.1 20.4 51.7 16.4 17.4 19.8 0.5 1.9 

DSP - Focus Fund Reg Fund (G) 32.5 2054 13.7 17.8 53.3 13.4 13.3 11.1 0.4 2.1 

Sundaram - Select Focus Reg (G) 246.5 1273 10.6 15.8 47.5 13.4 15.2 18.4 0.5 2.3 

ELSS Fund

Axis Focused 25 Fund Reg (G) 42.0 17336 11.4 15.2 49.4 12.9 16.9 17.0 0.5 1.8 

Mirae Asset Focused Fund Reg (G) 17.8 6620 13.8 22.6 56.7 0.0 0.0 29.1 0.0 1.8 

SBI Focused Equity Fund Reg (G) 214.7 16857 13.4 22.8 52.9 16.4 16.1 19.9 0.7 1.8 

DSP Focus Fund Reg Fund (G) 33.2 2110 13.1 16.1 47.1 12.4 12.0 11.2 0.5 2.2 

Sundaram Select Focus Reg (G) 247.5 1283 9.0 14.3 40.1 11.8 13.9 18.4 0.5 2.3 

Flexi Cap Fund

Quant Tax Plan (G) 204.9 258 21.8 46.4 108.2 30.2 23.5 15.9 1.0 2.3 

Kotak Tax Saver Scheme (G) 65.9 2073 10.3 20.8 53.1 15.9 14.8 12.8 0.7 2.1 

Mirae Asset Tax Saver Fund Reg (G) 28.6 8338 11.9 22.2 60.4 19.6 20.2 20.7 0.8 1.7 

Axis Long Term Equity Fund (G) 67.9 30520 11.3 17.0 53.6 14.5 15.6 17.9 0.6 1.7 

SBI Long Term Equity Fund Reg (G) 205.0 10169 11.6 18.0 50.2 13.6 11.7 14.5 0.5 1.8 

Flexi Cap Fund

Quant Active Fund (G) 380.0 736 17.9 43.5 93.4 27.9 23.0 19.6 1.0 2.3 

SBI Flexi Cap Fund Reg (G) 70.1 13827 11.4 18.8 55.2 13.4 13.6 13.1 0.5 1.9 

Kotak Flexi Cap Fund Reg (G) 49.3 36355 9.3 16.9 45.0 12.5 14.0 14.2 0.5 1.6 

Motilal Oswal Flexi Cap Fund Reg (G) 34.1 11884 9.6 13.3 35.7 7.7 12.0 18.4 0.3 1.8 

Parag Parikh Flexi Cap Fund Reg (G) 46.1 11360 16.3 27.5 59.8 22.7 20.8 20.5 0.9 2.0 
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Small Cap Fund

All Data Belongs To July 27, 2021

NAV AUM  
(Rs 
Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

Quant Small Cap Fund (G) 125.6 701 32.8 77.1 165.7 34.8 21.9 15.4 0.9 2.3 

SBI Small Cap Fund Reg (G) 94.4 9091 15.7 32.0 85.2 21.5 21.9 20.8 0.8 2.0 

Axis Small Cap Fund Reg (G) 55.5 6009 23.2 41.5 90.2 27.0 21.0 25.1 0.9 2.0 

Invesco India Smallcap Fund Reg (G) 19.9 1103 28.9 46.5 95.2 0.0 0.0 28.0 0.0 2.3 

Kotak Smallcap Fund (G) 148.5 4765 22.4 45.5 120.1 26.1 19.9 17.9 0.8 2.0 

Thematic/Sectoral Fund

Franklin Build India Fund (G) 58.8 1032 19.3 31.2 75.1 13.7 13.0 15.8 0.5 2.3 

ICICI Pru Banking and Financial Services 
Fund Reg (G)

82.3 4677 15.6 26.4 64.4 10.0 13.5 17.7 0.4 2.1 

Nippon India Pharma Fund (G) 306.1 5447 12.6 22.1 57.2 28.7 16.9 22.1 1.1 2.7 

Sundaram Rural and Consumption Fund 
Reg (G)

54.5 1316 12.2 14.3 40.4 8.4 10.9 11.9 0.3 2.3 

Aditya Birla SL Digital India Fund Reg (G) 119.4 1662 21.7 30.7 92.7 32.2 27.4 10.1 1.2 2.4 

Balanced Advantage Fund

IDFC Balanced Advantage Fund Reg (G) 17.5 2108 6.7 9.5 20.8 9.7 9.5 8.5 0.4 2.1 

Sundaram Balanced Advantage Fund Reg 
(G)

13.9 1005 6.2 9.5 24.3 0.0 0.0 27.0 0.0 2.3 

Edelweiss Balanced Advantage Fund (G) 33.9 4309 7.4 11.7 30.4 12.7 12.3 10.8 0.8 1.9 

Kotak Balanced Advantage Fund Reg (G) 13.9 9380 5.1 8.1 21.5 11.3 0.0 11.3 0.0 1.8 

Aditya Birla SL Balanced Advantage Fund 
(G)

70.7 3969 7.1 10.5 29.6 11.5 10.5 9.6 0.6 2.0 

Equity Savings Fund

Aditya Birla SL Equity Savings Fund Reg (G) 16.8 503 4.2 8.2 23.4 8.0 8.1 8.1 0.4 2.4 

DSP Equity Saving Fund Reg (G) 15.7 373 6.2 9.6 24.0 8.1 8.1 8.8 0.4 2.5 

Kotak Equity Savings Fund Reg (G) 17.4 1488 3.9 5.7 15.6 8.1 8.6 8.4 0.5 2.2 

Nippon India Equity Savings Fund Reg (G) 11.9 287 4.7 8.4 18.5 (2.2) 2.1 2.9 (0.4) 2.5 

SBI Equity Savings Fund Reg (G) 16.6 1496 4.8 7.8 23.0 9.3 8.4 8.5 0.5 1.7 

Arbitrage Fund

Aditya Birla SL Arbitrage Fund Reg (G) 21.2 7445 1.2 2.4 3.9 5.2 5.5 6.4 1.0 1.0 

ICICI Pru Equity Arbitrage Fund Reg (G) 27.2 12398 1.2 2.3 3.9 5.1 5.5 7.1 1.0 0.9 

Kotak Equity Arbitrage Fund (G) 29.5 21836 1.2 2.3 4.1 5.2 5.6 7.1 1.2 1.0 

Nippon India Arbitrage Fund (G) 21.2 12054 1.2 2.3 3.9 5.2 5.6 7.2 1.1 1.0 

SBI Arbitrage Opp Fund Reg (G) 26.6 3808 1.2 2.2 3.5 4.8 5.3 6.9 0.6 0.9 

Index Fund

HDFC Index Fund-NIFTY 50 Plan (G) 144.9 3343 8.0 13.4 42.6 12.4 13.6 14.8 0.5 0.4 

ICICI Pru Nifty Next 50 Index Fund Reg (G) 34.4 1304 12.5 19.5 48.8 9.9 12.0 11.7 0.4 0.9 

HDFC Index Fund Sensex Plan 471.4 2262 7.9 11.4 39.4 12.7 14.2 15.1 0.6 0.4 

Motilal Oswal Nasdaq 100 FOF (G) 23.5 3027 7.3 13.5 41.3 0.0 0.0 37.0 0.0 0.5 

Motilal Oswal S&P 500 Index Fund Reg (G) 14.8 1621 5.2 16.9 35.8 0.0 0.0 35.6 0.0 1.1 
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Multi Assets

HDFC Multi Asset Fund (G) 44.8 905 0.6 34.469 
(24/09/2020)

7.6 11.7 28.3 19.2 0.6 2.6 

SBI Multi Asset Allocation Fund Reg 
(G)

35.8 393 1.0 29.6528 
(24/09/2020)

7.2 9.2 18.6 14.6 0.7 2.0 

ICICI Pru Multi Asset Fund (G) 367.1 11677 0.7 247.7336 
(24/09/2020)

9.7 20.5 41.3 17.5 0.5 1.8 

Axis Triple Advantage Fund (G) 28.3 1020 0.6 20.7366 
(24/09/2020)

9.0 13.2 35.0 20.7 0.6 2.3 

Nippon India Multi-Asset Fund Reg (G) 12.3 1096 0.0 9.4769 
(24/09/2020)

7.0 11.8 0.0 0.0 0.0 2.0

Disclaimer: Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Solutions

All Data Belongs To July 27, 2021

NAV AUM Mod 
Dura-
tion  

(in Yrs)

AMP  
(IN Yrs )

3 M 6 M 1 Yr 2 Yr Sharpe 
Ratio

Exp. 
Ratio

ICICI Pru Retirement Fund Pure Debt 
Plan (G)

12.2 398 0.0 11.6155 
(24/08/2020)

0.9 1.5 4.1 7.6 0.0 2.1 

SBI Magnum Children Benefit Fund 
Investment Plan Reg (G)

19.2 186 0.0 10 
(29/09/2020)

30.4 50.3 0.0 0.0 0.0 2.4

Aditya Birla SL Retirement Fund 30s 
Plan (G)

12.9 209 0.0 9.55 
(03/08/2020)

6.9 11.2 32.9 16.7 0.0 2.6 

HDFC Retirement Savings Fund Hybrid 
Equity Reg (G)

24.0 650 0.7 16.38 
(03/08/2020)

11.5 18.7 45.8 21.0 0.6 2.7 

Aditya Birla SL Bal Bhavishya Yojna Reg 
(G)

13.3 447 0.0 9.92 
(03/08/2020)

6.8 11.0 32.2 16.3 0.0 2.7 

ICICI Pru Child Care Gift Plan Reg 179.5 789 0.4 131.62 
(24/09/2020)

8.5 11.2 34.2 13.4 0.4 2.5 
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StOCK PiCKS

Investment Rationale
Q1FY22 Result Analysis
Jubilant Foodworks Ltd. (JFL) 
reported a better result in Q1FY22 
and is expected to perform better 
as economy opens up. Domino’s 
witnessed sales recovery in Q1FY22 
backed by continued strong growth 
momentum in delivery and Takeaway 
channels. Plans to accelerate store 
expansion and plans to open about 
150-175 stores in FY22. Net Revenue 
in Q1FY22 increased by 130% YoY 
at Rs. 893.2 crore against Rs. 388.4 
crore in Q1FY21 and on QoQ basis it 
decreased by 13.9% from Rs. 1037.9 
crore in Q4FY21. The on-ground 
challenges were further amplified 
by shutdown of dine-in operations 

across the country, mobility restric-
tions affecting takeaway channel 
severely and state-specific delivery 
restrictions. However, despite the 
challenges, the delivery channel 
continued to drive the sales recovery 
for Domino’s. Revenue growth was 
driven by Domino’s LFL Sales growth 
of 120.4% and SSG of 114.2%. The 
growth in Delivery channel, which 
grew by 123.7%, mitigated the impact 
on account of Dine-in channel being 
shut for a long time and mobility 
restrictions impacting the takeaway 
channel. EBITDA in Q1FY22 increased 
by 764.2% YoY at Rs. 212.3 crore 
against Rs. 24.6 crore in Q1FY21 and 
on QoQ basis it decreased by 15.3% 
from Rs. 250.6 crore in Q4FY21. 

EBITDA Margin in Q1FY22 came in at 
23.8% that improved by 1744 bps YoY 
and declined by 37 bps QoQ. EBITDA 
Margin for Q1FY21 was at 6.3% and 
for Q4FY21 was at 24.1%. Net Profit 
in Q1FY22 increased to Rs. 69.1 crore 
against loss of Rs. 74.5 crore in Q1FY21 
and on QoQ basis it decreased by 
34.4% from Rs. 105.3 crore in Q4FY21. 
Net Profit Margin in Q1FY22 came in 
at 7.7% that declined by 241 bps QoQ. 
Net Profit Margin for Q1FY21 was at 
-19.2% and for Q4FY21 was at 10.1%.

Store expansion pace to 
accelerate
In FY21, despite challenging scenario 
JFL added Domino stores and at 
the same time closed 109 stores 
(leading to net addition of 25 stores). 

Jubilant Foodworks Ltd.
Company Information
BSE Code 533155
NSE Code JUBLFOOD
Bloomberg Code JUBI IN
ISIN INE797F01012
Market Cap (Rs. Cr) 49755
Outstanding shares(Cr) 13.2
52-wk Hi/Lo (Rs.) 3708.1 / 1665.5
Avg. daily volume (1yr. on NSE) 897265
Face Value(Rs.) 10
Book Value 112.7

CMP: Rs 3770 Rating: BUY Target: Rs 4340

Promoters, 41.9%

DII, 10.8%
FII, 41.7%
Others, 5.6%

Shareholding Pattern as on June 2021
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Management has increased its store 
opening guidance from 135 stores 
to 150-175 stores given improving 
prospects for large/ trusted brands. 
In Q1FY22, company opened 20 new 
Domino’s stores (closed NIL) with 
addition of 5 new cities (total number 
of Domino’s restaurants stood at 
1,380 as of 30th June’21). JFL also 
opened 3 new stores each for Hong’s 
Kitchen (total 11 now), Ekdum! (total 
7 now) and Dunkin’ Donuts (total 27 
now) in Q1FY22. These stores will be 
a combination of full-service stores 
as well as small stores capable of 
handling delivery and takeaways. 
High proportion of these stores will 
be smaller in size and more delivery 
focused. Company doesn’t expect 
any differential revenue or payback 
period from these stores vs. what 
it has experienced in the past. Sri 
Lankan business has become prof-
itable at EBITDA level during Q1. It 
also opened 2 new stores each in Sri 
Lanka and Bangladesh where total 
restaurants now stand at 28 and 7, 
respectively. Management guided 
long term potential for these two 
geographies combined stands at 300-
400 stores. Company didn’t guide for 
store expansion in new brands; how-
ever, it mentioned expansion will be 
measured in the near term and will 
accelerate once the learning curve 
is over. Management stated based 
on recent assessments, domestic 

operations have potential of absorb-
ing 3000 Domino’s outlets vs earlier 
guidance of 1800-2000 outlets. Incre-
mentally, international operations 
have capacity to absorb 150 Domino 
outlets vs current strength of 35 
stores. However, management hinted 
at calibrated expansion for most of its 
new foray’s (Hong’s Kitchen, Ekdum 
Biryani and Popeye) and will go in full 
force once it has proof of concept.

Popeyes - a new growth driver
JFL has entered into an exclusive 
master franchise and development 
agreement with PLK APAC Pte. Ltd., 
a subsidiary of Restaurant Brands 
International, to develop and operate 
the Popeyes brand restaurants in 
India, Bangladesh, Nepal and Bhutan. 
The Popeyes brand has a strong pres-
ence in the fried chicken market in 
the US, and it has been growing faster 
with entry into new markets. Popeyes 

offers JFL a new growth driver with 
a relatively young brand and a large 
addressable market. Management 
highlighted market size of Chicken 
category is Rs 40 bn and has been 
growing at high teen (17-18%) over 
the past five years. Shift to branded 
players in the post pandemic era is 
a big opportunity for JFL to scale 
up some of the new ventures. The 
company will be adding first Popeyes 
store in FY22 and will monitor the 
performance of the store for some 
time before significantly scaling up 
the brand in other geographies over 
the next three to four years. Man-
agement expects that Popeyes, along 
with four other brands – Domino’s, 
Dunkin’ Donuts, Hong’s Kitchen and 
Ekdum - would offer cost synergies 
and higher bargaining power for 
rentals/store locations at food courts, 
etc. The company expects Popeye to 
become one of the key growth drivers 
for them in the coming years.

Digital initiatives 
The delivery channel grew by 123.7% 
YoY and by 49.1% over normalised 
year of FY20 in Q1 with April/May/
June growth of 37.4%/55.8%/53% 
respectively. The takeaway channel 
sales were at par of the normal level 
(FY20) while the dine-in channel 
is yet to recover. Average online 
orderings’ (OLO’s) contribution to 
delivery sales went up to 98.9% in 
Q1FY22 from 98.2% in Q4FY21. Growth 
in online ordering was further 
supported by growth in mobile 
ordering (97.7% in Q1FY22 as against 
97.4% in Q4FY21), driven by higher 
number of app downloads (6.8 million 
downloads in Q1FY22). Management 
stated main reason behind such 
strong app downloads is owing to 
solid performance marketing, higher 
promotions (IPL related offers avail-
able exclusively on Domino’s app), 
better consumer experience (time to 
close the order is the shortest) and 
Promotions of new innovation (Pasta 
pizza). Interestingly, launch of app 
in Hindi language has accelerated its 

Jubilant Foodworks 3Yr. Price Chart
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Management has 
increased its store 
opening guidance 
from 135 stores 
to 150-175 stores 
given improving 
prospects for large/ 
trusted brands.
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number of downloads and manage-
ment expects this process to fasten 
further, once it launches app in other 
vernacular / regional languages. 
However, the company has no plan 
of launching super app (comprising 
all the three brands – Domino, 
Hong’s Kitchen and Ekdum), since 
the company wants to strengthen / 
develop each brand on independent 
basis. Management is upbeat about 
digital and tech initiatives aimed at 
becoming a food tech powerhouse.

More legs for growth
JFL announced the acquisition of 
Fides Food Systems Coöperatief U.A., 
Netherlands (Fides) for GBP 24.8mn 
(Rs. 250 crore). Fides is the beneficial 
owner of 32.81% of equity shares of 
DP Eurasia N.V. (DP Eurasia). DP 
Eurasia is the exclusive master fran-
chisee of the Domino’s Pizza brand, 
having 771 stores in Turkey, Russia, 
Azerbaijan and Georgia. Although this 
deal seems to be financially neutral 
in the medium term, it offers more 
strategic rationale for JFL. The most 
interesting aspects of this deal are 
attractive valuation, potential to 
revive loss making business, JFL’s 
expertise in running Domino’s vs. 
P/E player, stronger global footprint 
(control of >2,000 Domino’s stores, 
second highest to Domino’s Australia) 
and synergy in terms of technology, 
sourcing, etc. JFL management is 
consistently seeking an ‘out of the 

box’ approach to add growth levers 
and will continue to add its global 
presence in Domino’s network.

Key risks
  Any negative impact on the Dom-

ino’s international brand or unfa-
vorable change in royalty structure 
may impact business operations of 
Domino’s in India

  Any disruption in sales caused by 
frequent lockdowns

  Increase in discounting from food 
aggregator

Valuation
The Indian QSR space given the huge 
opportunity, it is at an inflection 
point and JFL is expected to see 
accelerated growth as customers 
are look for trusted brands, shift 
from unorganized to organized, 
omni -channel experience as 
customers have embraced delivery 
/ takeaways during pandemic and 
incrementally customers embracing 
digital platforms to order food. JFL’s 
continuous improvement in revenue 
trajectory, expansion of its store 
network, investment in technology 
& data science, innovations, brand 
equity, strong balance sheet and most 
importantly, its recent aggression in 
diversifying its cuisine/brand/format 
portfolio will serve as pillars for 
maintaining its dominant position in 
the QSR space and help its ambition 

of transforming itself towards a food-
tech powerhouse. The company is 
expected to continue with its aggres-
sive store expansion and has actually 
accelerated its store expansion plans, 
guiding for 150- 175 Domino’s restau-
rant openings in FY22. Scale-up of 
JFL’s international operations in Sri 
Lanka & Bangladesh, home-grown 
brand Hong’s Kitchen, Biryani foray 
Ekdum! and the latest attainment 
of exclusive franchise rights for 
Popeyes provide further runway 
for growth over the medium to long 
term. Recent investments in Barbe-
que Nation Hospitality Ltd. and DP 
Eurasia N.V. are also expected to be 
value accretive. While the company 
has made efforts in diversifying 
the business, it is expected that the 
newer brands/formats will only grad-
ually scale-up and start contributing 
meaningfully to its overall operations. 
Strong cost control and management 
commentary on aggressive store 
additions and thrust on digital & 
tech initiatives were key positives 
and provide strong growth outlook, 
led by SSG recovery on reopening 
and a solid expansion plan. Thus, we 
recommend our investors to BUY 
the scrip with target of Rs. 4340 from 
12 months investment perspective. 
At the CMP, the scrip is valued at 
P/E multiple of 77.1x on Bloomberg 
consensus EPS of Rs. 48.9.

Particulars (in Rs Cr) FY20 FY21 FY22E FY23E

Net Sales 3927.3 3311.9 4504.1 5427.5

Growth (%) 10.2 -15.7 36.0 20.5

EBITDA 875.6 771.2 1139.5 1405.7

EBITDA Margin (%) 22.3 23.3 25.3 25.9

Net profit 278.8 231.7 486.4 645.9

Net Profit Margin (%) 7.1 7.0 10.8 11.9

EPS (Rs) 21.2 17.6 36.9 48.9
Consensus Estimate: Bloomberg
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StOCK PiCKS

Can Fin Homes Ltd.

Company overview
Can Fin Homes Ltd (CANF) is a 
part of the Canara Group Financial 
Conglomerate led by Canara Bank 
with current shareholding of 30%. 
Headquartered in Bangalore, CANF 
has a pan-India presence with 165 
branches, 21 affordable housing loan 
centres and 14 satellite offices as on 
June 30th 2021. CANF’s focus has 
been on individual housing loans 
which account for 90% of its loan 
book. More than 73% of the loans have 
been given to salaried individuals, 
although the share of non-salaried 
loans has been gradually increasing. 

The company primarily operates 
in the affordable housing category 
with the average ticket size of the 
loans being less than Rs. 25 lakh 
with a median tenure of 16 to 20 
years. Region wise, it has a dominant 
position in South (69% of its loan 
book). The company got listed in 1991 
and carries a legacy of uninterrupted 
dividend payment since inception.

Investment Rationale
Backed by strong parent
CANF is promoted by Canara Bank, 
one of the leading PSU Banks in India 
and has a 30% stake in the company 

as of June 2021. The HFC is naturally 
blessed with receiving management 
guidance from the parent company 
and also leverages parent’s extensive 
branch network for client sourcing. 
This brand sharing enables the HFC 
to have access to lower cost of funds, 
thus helping to seek assets at bargain 
yields.

Low mortgage penetration 
augurs well for Industry
Mortgages as a % of nominal GDP 
is at 11% for India as against 18% for 
China, 20% for Thailand and between 
50% to 89% for developed nations. 
Thus, the low mortgage penetration 

Company Information
BSE Code 511196
NSE Code CANFINHOME
Bloomberg Code CANF IN
ISIN INE477A01020
Market Cap (Rs. Cr) 7229
Outstanding shares(Cr) 13.32
52-wk Hi/Lo (Rs.) 619.9/358.1
Avg. daily volume (1yr. on NSE) 625,480
Face Value(Rs.) 2
Book Value (Rs) 196

CMP: Rs 540 Rating: BUY Target: Rs 650

Promoters, 29.99%

Others, 52.7%
DIIs, 17.31%

Shareholding Pattern as on June 2021
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augurs well for the industry and 
would translate into huge growth 
ahead. Moreover, the affordability 
(property prices/annual income) is 
at 3.2x and is the best in 2.5 decades 
together with favourable dynamics 
and rapid urbanisation. The afford-
ability has been helped on account 
of various Govt initiatives like (a) Tax 
incentives on interest and principal 
amount (b) Interest rate subsidy 
under the Credit Linked Subsidy 
Scheme for EWS/LIG (c) Liquidity 
schemes and special refinance 
facilities for HFCs (d) Incentives 
to developers to build affordable 
housing. This apart, low interest 
scenario also helped apart from 
promulgation of realty law RERA. 
The demand for affordable housing 
in Tier 2and 3 cities/towns have 
increased during covid-19 with work 
from home culture. Nearly half of the 
total housing demand in the primary 
residential market across eight major 
cities is for two-bedroom apartments 
costing up to Rs 45 lakh as of Q4FY21. 
Higher sales were also accompanied 
by stamp duty cut by few states. 

Focus on non-metros to propel 
growth
The HFC changed its focus towards 
Tier-2, 3 and 4 cities, because of com-
petition in Tier 1 cities from banks. 

Thus, there is more bargaining power 
in smaller markets and there is only 
10-15% overlap with PSU banks. 
Even in non-metro the customers 
are largely salaried and the average 
ticket size is ~Rs 1-1.5 mn against Rs 
2.5-3 mn in metros. While the focus 
is growing more in non-metros, still 
2/3rd of the business is sourced from 
metros. While South still continues 
to dominate the business (with 69% 
share), company has increased focus 
towards branch expansion to Non-
South regions in order to diversify 
since the land and building value 
are more affordable in these areas, 
lending under the Affordable Housing 
Loan, Urban & Rural schemes and 
the Credit Linked Subsidy Scheme 
(CLSS) under Pradhan Mantri Awas 
Yojana (PMAY) is feasible. Thus, 
going ahead Non-South and Tier-2, 3 
and 4 cities would be the focus area 
for CANF in line with penetration 
in affordable housing where the 
demand lies.

Portfolio immune from asset 
quality hiccups
CANF largely focuses on home loans 
(share 90%) given that it is much 
safer as compared to non-home 
loans. Further, 99.8% of its lending 
is to individuals. The fact that CANF 
has maintained its individual housing 

portfolio share at ~90% consistently 
over FY15-21 speaks of management 
focus and clarity of sticking to its 
core competencies. This single crite-
rion has led to a strong control over 
asset quality. Salaried & Profession-
als mix in terms of profile is 73% and 
self-employed non-professionals is 
at 27%. The Builder loans has always 
been negligible at 0.02%. Average 
Age of incremental borrowers is 
around 40 years and they are by and 
large first-time home buyers. The 
non-housing loans segment primarily 
comprises loan against properties 
(LAP) and limited advances towards 
developer loans/commercial loans 
and staff loans. The company’s 
borrower profile and its presence in 
the relatively low-risk segment with 
reasonable loan-to-value (LTV) ratios 
provide greater comfort. Average 
ticket size of incremental housing is 
at Rs 2 mn and that of non-housing 
is at Rs 1 mn. The GNPA ratios have 
remained benign at 0.9% as of June 
2021 and current Covid provisions of 
Rs.33 cr is comfortable to tide over 
the crisis unless there is a bigger 3rd 
wave. Besides, CANF has adopted 
appropriate risk management mech-
anism in place leveraging technology 
which provides signals at the earliest 
to arrest slippages. 

Robust Financials
Over the last five years the HFC has 
managed to deliver superior loan 
growth at a CAGR of 16% between 
FY16 & FY21 while Operating profit 
CAGR was 18% and net profit CAGR 
24% during the same period. CHFL 
has also achieved growth all through-
out without compromising on asset 
quality, this speaks of appropriate 
risk appraisal mechanisms. NIMs 
have traditionally always hovered 
~3.5% mark, however for FY21, it 
recorded highest NIM of 3.88%, thus 
the strategic shift of the bank to 
move towards Tier 2, 3 and 4 cities 
have been paying off. Besides, CANF 
has always maintained low expense 
ratio (of 15% to 16% of income) and 
benign credit costs which helped the 
company generate healthy return 

Can Fin Homes 3 Yr price chart (Rs)
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ratios. Over the past five years, it has 
delivered RoA in the range of 1.6-
2.0%. Leverage ratio used to be close 
to 10x, however has recently been 
close to 7.5x and for Q1FY22 it is 7.17x. 
As a result, it has been able to achieve 
RoE of 17.5-22%, one of the best in 
the industry and for FY21 it was at 
17.5%, partly on account of lower 
leverage. However, since Covid 3. Is 
expected to milder than 2.0, return 
ratios are expected to recover as 
management doesn’t see asset quality 
pressures. Its GNPA ratio has steadily 
climbed yoy from 0.21% in FY17 to 
0.91% as of FY21, however it is still 
best in the industry in a challenging 
four-year period when the industry 
first suffered liquidity pressure post 
IL&FS crisis and then hit by Covid. 
Yet GNPA ratio for CANF has been 
below 1% and average credit cost over 
the past five years is 0.2-0.3% and is 
minimal in context of growth. 

Q1FY22: decent performance 
in challenging times; outlook 
brighter
Outstanding loanbook grew 6.6% 
yoy/0.5% qoq at Rs 22,221 cr. 
Disbursements declined 55% qoq 
impacted by lockdowns across states 
in 2nd wave. NIMs declined 39 bps 
yoy/38 bps qoq at 3.31% on account of 
lower disbursements (since business 
accounted for ~45 days in Q1) and 
lower yields as management weighed 
growth vis-à-vis yields. Manage-
ment however guided for higher 
NIMs and spreads ahead and would 
be driven by lower cost of funds, 
higher business and yields. 75% of 
the portfolio have been repriced and 
further repricing will happen at 7.5%, 
thus comforting decline in yields. 

Besides, yields on incremental loans 
are at 7.23% while incremental cost is 
at 4.87% since company has changed 
pricing strategy and aimed at higher 
tickets to grow faster, besides these 
are salaried and risks are less. Net 
interest income (NII) was lower 5% 
yoy/2% qoq at Rs 181 cr on lower 
disbursements and lower NIMs, 
although management has guided for 
higher disbursements than Q4FY21. 
Net profit however grew 17% yoy/6% 
qoq at Rs 108.85 cr on lower provi-
sions. Asset quality remained stable 
with GNPA/NNPA at 0.9%/0.57%; 
GNPA was down 1bps while NNPA 
improved by 4bps sequentially. 
Excess provisions came down from 
Rs 70 cr in Q4FY21 to Rs 33 cr as these 
are earmarked for restructuring. 
Management expects 15% of restruc-
tured pool to turn NPAs, although 
overall restructured pool will be 
~2% of loan book. Credit costs will 
be maintained at the current range 
unless there’s a severe 3rd wave.

Key Risks
  Severe 3rd Covid-19 wave impact-

ing business

  Stiff competition from banks

Valuation
CanFin Homes Ltd. (CANF) is one 
of the most prudent and consistent 
HFCs which has strong discipline 
in its plans and doesn’t deviate. 
Company only focuses on individual 
housing loans which accounts for 
90% of its loan book and has main-
tained that ratio and strategy. Again, 
CANF has always leveraged on sala-
ried and professional segment which 
comprises 73% of its outstanding loan 

book. These two strategies are the 
major ingredients for pristine asset 
quality for the company. While the 
asset quality has partially diluted 
from 2017 levels, however since then 
NBFCs/HFCs witnessed litmus test 
after IL&FS crisis, liquidity stress and 
then Covid-19. The company has now 
strategized to grow in Tier-2 and 3 
cities since there is less competition 
from banks and also diversifying 
into non-South regions since the 
housing projects are affordable 
there and in line with the company’s 
focus area. Besides being backed by 
one of the largest PSU banks, it will 
also be bestowed with management 
guidance and access to funds at 
lower rates which is also reflected 
in its cost of funds. Management has 
guided in Q1FY22 that the worst is 
over with regards to margin profile 
and repricing of loan book will 
be at higher rates. Besides, yields 
on incremental loans are at 7.23% 
while incremental cost is at 4.87% 
since company has changed pricing 
strategy and aimed at higher tickets 
to grow faster with disbursements to 
be more than Rs 2000 cr quarterly. 
The only caveat is a severe Covid 3.0 
wave which could derail the recovery 
process. However, the real estate and 
housing finance sector is in a sweet 
spot since the affordability index is at 
its best in last in 2.5 decades together 
with favourable dynamics and rapid 
urbanisation. The Govt’s focus and 
aid towards the sector together 
with lower interest rates are further 
demand boosting incentives. At the 
CMP, the scrip is priced at 1.99x 
FY23E BV and investors are advised 
to ‘BUY’.

Particulars (in Rs Cr) FY20 FY21 FY22E FY23E
Net interest Income 675 798 806 940
NIM (%) 3.4 3.7 3.5 3.4
Operating Profit 518 686 693 799
PAT 376 456 484 571
EPS (Rs) 28.2 34.2 36.3 42.8
BV (Rs) 161 196 230 271
GNPA (%) 0.8 0.9 0.8 0.8

Source: Ashika Research
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StOCK PiCKS

Arvind Ltd.

Company overview
Arvind ltd. is a leading business con-
glomerate in Textiles, Brand Retail, 
Engineering, Water Treatment, and 
Advance Materials sectors. In the 
year 2018, Brand Retail and Engineer-
ing businesses have been demerged 
into separate entities namely Arvind 
Fashions ltd and Anup Engineering 
ltd respectively. Arvind is among the 
top fabric suppliers globally having 
annual production capacity of 108 
million meters in Denim and 140 
million meters in woven fabric which 
has made it possible for the company 

to supply material to major brand 
in India and worldwide. In order to 
cross sell products the company is 
also in manufacturing of Garments 
with a capacity of ~60 million pieces 
annually.

Investment Rationale
Largest denim manufacturers in 
India
Arvind is the largest cotton textile 
manufacturer in India. With capacity 
of 108 million meters, it is one of the 
largest denim manufacturers glob-
ally. Similarly, it is the leader in the 

woven segment in India and is also 
scaling up garmenting capacities to 
build an integrated business model. 
Along with calibrated capacity addi-
tion, the company is steadily focusing 
on value addition. During Q4FY21, the 
textile revenues have recovered to 
near FY20 levels by Q4 though lower 
on a full year basis given shortfalls 
in H1FY21. In the textile segment 
on volume front, the denim Q4FY21 
volumes were 113% of Q4FY20 volume 
at 20 million meters and for woven it 
was 112% at around 28 million meters. 
Garments during Q4FY21 recovered 

Company Information
BSE Code 500101
NSE Code ARVIND
Bloomberg Code ARVND IN
ISIN INE034A01011
Market Cap (Rs. Cr) 2690
Outstanding shares(Cr) 25.9
52-wk Hi/Lo (Rs.) 112.0/27.5
Avg. daily volume (1yr. on NSE) 2,339,560
Face Value(Rs.) 10
Book Value (Rs) 113.13

CMP: Rs 104 Rating: BUY Target: Rs 135

Promoters, 42.61%

DII, 6.21%
FII, 15.22%
Others, 35.96%

Shareholding Pattern as on 30th June 2021
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to 92% of previous year at around 11 
million pieces. The domestic market 
has recovered to 74% for denim and 
81% for woven in terms of fabric 
volume. Across the board, athleisure, 
casual wear, essentials, and lounge 
wear have been seeing strong market 
traction in both domestic and export 
markets. During the quarter, the 
denim segment has recovered at 
much faster pace and to a greater 
extent as compared to Wovens 
segment. Domestic customers have 
reduced pipeline inventories and 
fresh ordering will start for Diwali/
festive season from mid Q2FY22. Thus 
Q2 & Q3 are expected to be much 
better quarter in comparison to Q1 on 
domestic front as the full impact of 
festive season buying will reflect fully 
on these 2 quarters earnings. 

Export demand remain robust
The export demand for Indian textile 
products to be buoyant across most 
markets specifically in US as the 
country is expected to scale very 
strong and returning back to the 
pre-COVID lifestyle following a very 
effective vaccination program. It is 
also expected that as the schools & 
colleges in overseas markets will 
start opening from July-August 
onwards, there will be significant 
pickup in demand and that will be 
going to drive the exports going 
ahead. Exports business has started 
to recover from Q2CY21 as countries 
have learned to manage COVID and 
store started to reopen. In Denim 
there has huge opportunity as the 

global Garment players have started 
to shift their business out of China 
and in India also some weak players 
have reduced their capacity. Hence, 
in denim there could be demand 
supply mismatch which will augur 
well for Arvind ltd. Further, on global 
textile export, China has lost good 
amount of market share and most of 
the benefits have gone to Bangladesh, 
Vietnam and India. India’s market 
share has also grown both in US 
and Europe. During Q4FY21, the 
direct exports account 54% of total 
revenue and in Q1FY22 the export is 
expected to increase around 65% of 
total revenue on the back of robust 
export demand. Arvind being a 
leading player in denim segment is 

well placed to capitalize on growing 
export demand for textile products.

Price increase & backward inte-
gration to insulate the margins
The textile companies have been wit-
nessing continuous increase in cotton 
prices in last few months, thus feel 
the pressure on margins. The cotton 
price has been increasing and in fact 
over the course of last 12 months it 
has gone up by 40% approximately. 
Other input cost such as dyes, chem-
icals, energy, packing, and transpor-
tation have also gone up significantly. 
Arvind ltd. has responded proactively 
to a combination of price increases, 
tight cost management, and continu-
ing discipline on working capital. 
Company has been able to maintain 
stable contribution margins despite 
of increase in raw material prices. 
In sync with increase in raw mate-
rial prices, company has raised its 
product prices in which Denim price 
has increased from Rs 184/meter in 
Q3FY21 to Rs 195/meter in Q4FY21 and 
Wovens price has also moved up from 
Rs 146/meter to Rs 151/meter in same 
period. During the same period the 
cotton price the raw material of the 
company has increased from Rs 101/
kg in Q3FY21 to Rs 114/kg in Q4FY21. 
Another important fact which helps 
Arvind in protecting the margin is 
its captive yarn production. About 
60% of its yarn requirement has 
come from company’s backward 
integration. In Denim where the 
yarn spread is maximum, there the 
company is 80% backward integrated. 
In woven segment company is 45-50% 
integrated. Thus, integrated manu-
facturing facilities aid the company in 
maintaining stable margins. Further, 
in FY22, company is confident of 
maintaining EBITDA margin in the 
range of 11.75-12%.

De-leveraging balance sheet to 
improve the earnings growth
In past 3 years company has been 
focused on de-leveraging its balance 
sheet and that augur well for the 
company. The total debt/equity ratio 
has come down from 1x in FY19 to 
0.74x in FY21. In Q3FY21 company has 
lowered its debt by Rs 200 crore on 
QoQ basis and in Q4FY21 it has again 

Arvind Ltd. 3 year Price Chart
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for Indian textile 
products to be 
buoyant across most 
markets specifically 
in US as the country 
is expected to 
scale very strong 
and returning 
back to the pre-
COVID lifestyle 
following a very 
effective vaccination 
program.
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reduced its debt by Rs. 132 crores. For 
whole of FY21, company has lowered 
debt by Rs 421 crores and as of FY21, 
company’s net borrowings stood at 
Rs 1951 crores. Arvind is targeting a 
further Rs 600 crore of debt reduc-
tion in FY22 and thus will achieve 
the debt reduction target of Rs 1000 
crore between FY20-FY22. Further, 
company will go slow on capital 
expenditure which will further aid 
company to reduce its balance sheet 
leverage and improve the earnings. 
Thus, lower capex and tight NWC (net 
working capital) management will 
help further debt reduction although 
debt for Q1FY22 will go up temporar-
ily as domestic sales will slow down 
and receivables will go up because 
of 2nd wave of pandemic. Further, 
Company has sold land parcels and 
expects about Rs. 150 crore of cash 
realization during FY22, which will 
again help the company in repaying 
its debt. Company will get about Rs 
100 crore for couple of more years 
(in next 2 years) from that land sale. 
Thus, the company’s strong focus on 
deleveraging the balance sheet will 
improve the overall earnings growth 
of Arvind in coming years. 

Roll out of RoSCTL to benefit 
textile exporters 
The extension of Rebate of State and 
Central Levies and Taxes (RoSCTL) 
scheme till March 2024 has provided 
much needed relief to textile & gar-
ment exporters in India. Continua-
tion of RoSCTL for apparel/garments 
and made-ups is expected to make 
these products globally competitive 
by rebating all embedded taxes/
levies which are currently not being 
rebated under any other mechanism. 
It will ensure a stable and predictable 

policy regime and provide a level 
playing field to Indian textiles 
exporters. Further, it will promote 
startups and entrepreneurs to export 
and ensure creation of lakhs of jobs. 
Under the RoSCTL scheme, exporters 
are issued a duty credit scrip for the 
value of embedded taxes and levies 
contained in exported products. 
Exporters can use this scrip to pay 
basic customs duty for the import of 
equipment, machinery or any other 
input. These scrips are tradeable. So, 
if the exporter does not need this for 
his personal use, he can transfer the 
same to any other importer. Earlier, 
under the RoSCTL scheme, maximum 
rate of rebate for apparel was 6.05% 
while for made-ups, this was up to 
8.2%. The scheme will go a long way 
in bringing back positive sentiments 
and helping the Indian textile value 
chain attain USD 100 billion annual 
exports in next three years. The 
extension of RoSCTL benefit coupled 
with free trade partnership with US, 
UK, EU, Australia, Canada, etc. would 
be a game changer for Indian apparel 
and made-ups sectors and will help 
the sector to increase its wallet share 
in global trade. Arvind which derive 
nearly 50-55% revenue from export 
markets mainly in denim, woven and 
garments segment are well placed to 
get the benefits from the extension of 
RoSCTL scheme till March 2024.

Key risks
  Persistent weakness in global 

economy could hurt the demand of 
apparel & garments.

  Another wave of COVID-19 in India 
could also dampen the demand for 
garments & woven cloths before the 
beginning of festive season.

Valuation
There are multiple triggers for Arvind 
ltd. to give stellar performance in 
coming years. Arvind ltd. the lead-
ing producers of Denim has very 
strong customer base and supply its 
products to global well known brands 
like GAP, Lee, Wrangler, Levi’s, etc. In 
past 2 quarters, export demand has 
outpaced the domestic demand as the 
overseas countries have efficiently 
managed the COVID crisis and 
vaccinated most of their population, 
resulted in opening of garment stores 
and reopening of economy. Arvind 
has strong presence in export mar-
kets, thus benefited from growing 
export demand. Management also 
expects that the export demand likely 
to be buoyant across most markets, 
especially in US. Further, backward 
integration aid the company in 
protecting its margin from increasing 
cotton yarn prices. Company has also 
taken calibrated approach of raising 
its product price in order to maintain 
its margins. De-leveraging of its bal-
ance sheet will also help the company 
in improving its earnings growth. 
Further, at CMP the valuation looks 
quite compelling as currently the 
scrip is trading at 20-26% discount to 
5 year average EV/EBITDA multiple. 
Hence, based on above factors we 
hold our positive view on the scrip 
and recommend our investors to 
BUY the scrip with target of Rs 135 
from 12 months investment per-
spective. At CMP, the scrip is valued 
at EV/EBITDA multiple of 5.4x on 
Bloomberg consensus FY23E EBITDA  
of Rs 843.9 crore.

Particulars (in Rs Cr) FY20 FY21 FY22E FY23E

Revenue 7,084.0 4,886.1        7,195.9         8,036.4 

Growth (%) 2.3% -31.0% 47.3% 11.7%

EBITDA 710.3          474.9           728.7            843.9 

EBITDA Margin (%) 10.0% 9.7% 10.1% 9.0%

Net profit 120.0            (7.3)           217.5            305.6 

Net Profit Margin (%) 1.7% -0.1% 3.0% 4.0%

EPS (Rs) 4.6            (0.3)               8.4              11.8 
Source: Bloomberg Consensus estimates



26August 2021 INSIGHT

Monthly Insight
Performance
Since Jan-2019... return @CAGr 25.7%
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* All Figures quoted in Rs.
Calculated as on July 27, 2021
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Monthly Profit & Loss Fact Sheet (Rs.) 
Date Invested Capital Booked Profit M2M Net Profit

31-Jan-19 1496513 0 (15549) (15549)

28-Feb-19 2500555 0 (12120) (12120)

31-Mar-19 3499100 0 87058 87058 

30-Apr-19 4423753 77386 (8924) 68462 

31-May-19 4843373 149734 (192232) (42498)

30-Jun-19 5780649 212997 (312556) (99559)

31-Jul-19 7280745 212997 (523193) (310197)

31-Aug-19 6252245 237315 (318110) (80795)

30-Sep-19 5638553 351653 (183965) 167688 

31-Oct-19 3805452 689902 (279263) 410639 

30-Nov-19 5300467 689902 (286815) 403087 

31-Dec-19 6799062 689902 (159580) 530321 

31-Jan-20 6506557 981148 (270658) 710490 

29-Feb-20 5711903 1272382 (733289) 539092 

31-Mar-20 7207537 1272382 (2755943) (1483561)

30-Apr-20 7623497 356948 (1030982) (674034)

31-May-20 6149806 833936 (1351330) (517394)

30-Jun-20 7651620 833936 (956088) (122152)

31-Jul-20 9152079 833936 (463266) 370670 

31-Aug-20 8360481 1124891 (241678) 883213 

30-Sep-20 7410397 1581629 (634208) 947421 

31-Oct-20 6589893 1902621 (554750) 1347871 

30-Nov-20 4415962 2580822 (272418) 2308404 

31-Dec-20 4744368 2757455 (224457) 2532998 

31-Jan-21 4512183 2992911 (360195) 2632716 

28-Feb-21 4855257 3147357 (126852) 3020505 

31-Mar-21 5103512 3388344 (151565) 3236779 

30-Apr-21 4908741 3581795 (17805) 3563990 

31-May-21 4608003 3892602 463903 4356505 

30-Jun-21 2426006 4576540 266976 4843516 

27-Jul-21 3924461 4576540 397901 4974441 

*Booked Profit = Profit booked after target achieved

**M2M = Open position marked to market as on date

***Net profit = Booked Profit + M2M P/L

****Invested Capital = Stock investment as recommended (minus) Stock sold on target 

*****Calculation based on Rs. 5 lac invested on each stock recommended in our monthly insight on release date

******All Figures quoted in Rs.

****** Calculated as on July 27, 2021
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Script Buying 
Date

QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

 Jubilant Foodworks  02-Aug-21 133 3770.0 501410 4340  15.1%        

 Can Fin Homes  02-Aug-21 926 540.0 500040 650 20.4%        

 Arvind  02-Aug-21 4808 104.0 500032 135 29.8%        

Tech Mahindra 01-Jul-21 455 1096.0 498680 1270 15.9%        

Hero Motocorp 01-Jul-21 172 2905.0 499660 3390 16.7%        

Zee Entertainment 01-Jul-21 2310 216.5 500115 250 15.5%        

Infosys 01-Jun-21 358 1400 501200 1610 15.0% 26-Jul-21 1610 576380 75180 15.0% 55 100%

HDFC Ltd. 01-Jun-21 195 2567 500565 2940 14.5%        

Natco Pharma 01-Jun-21 472 1059 499612 1230 16.2%        

ICICI Bank 03-May-21 845 593 499800 720 21.4%        

DCM Shriram 03-May-21 700 716 499833 840 17.3% 22-Jun-21 840 588000 88167 17.3% 50 126%

Indian Metals & Ferro 
Alloys

03-May-21 1125 445 499840 570 28.2% 22-Jun-21 551 619976 120136 23.9% 50 175%

Vardhman Textiles 01-Apr-21 375 1330 498785 1550 16.5% 12-Jul-21 1550 581250 82465 16.5% 102 59%

Kirloskar Oil Engines 01-Apr-21 2960 170 502879 208 22.4% 11-May-21 203 600051 97172 19.3% 40 176%

Amrutanjan Health Care 01-Apr-21 870 575 499864 670 16.6% 11-May-21 669 581900 82035 16.4% 40 150%

Divis Lab 01-Mar-21 147 3407 500807 3900 14.5% 27-Apr-21 3893 572315 71508 14.3% 57 91%

Supreme Industries 01-Mar-21 240 2068 496299 2350 13.6%        

Somany Home Innov. 01-Mar-21 1700 290 493763 370 27.4% 08-Jun-21 370 629000 135237 27.4% 99 101%

Infosys 02-Feb-21 390 1276 497754 1457 14.2% 12-Apr-21 1471 573869 76116 15.3% 69 81%

Kajaria Ceramics 02-Feb-21 595 839 499295 980 16.8% 16-Feb-21 972 578102 78807 15.8% 14 412%

Borosil Renewables 02-Feb-21 1810 276 500329 340 23.0%        

BPCL 01-Jan-21 1312 383 502046 480 25.4% 02-Mar-21 469 615577 113531 22.6% 60 138%

Welspun India 01-Jan-21 7353 69 508230 84 21.5% 12-Mar-21 84 616623 108393 21.3% 70 111%

Kaveri Seed 01-Jan-21 962 525 504955 650 23.8% 10-May-21 649 624223 119268 23.6% 129 67%

Bosch 01-Dec-20 39 12842 500840 15200 18.4% 19-Jan-21 15174 591781 90941 18.2% 49 135%

Sumitomo Chemical 01-Dec-20 1750 286 501133 340 18.7% 02-Jun-21 340 595000 93867 18.7% 183 37%

Prestige Estate 01-Dec-20 1850 271 500563 312 15.3% 18-Feb-21 311 576201 75638 15.1% 79 70%

MRF 02-Nov-20 7 66042 462295 76588 16.0% 19-Nov-20 76456 535194 72899 15.8% 17 339%

Dixon 02-Nov-20 52 9586 498474 11268 17.5% 26-Nov-20 11249 584928 86455 17.3% 24 264%

Privi Speciality Chem. 02-Nov-20 910 549 499328 640 16.6% 21-Jan-21 639 581399 82071 16.4% 80 75%

Ultratech Cement 01-Oct-20 122 4095 499594 4543 10.9% 19-Oct-20 4535 553293 53699 10.7% 18 218%

Essel Propack 01-Oct-20 2025 248 501522 290 17.1% 11-Jan-21 290 586238 84715 16.9% 102 60%

Valiant Organics 01-Oct-20 168 2970 498946 3350 12.8% 09-Oct-20 3344 561832 62886 12.6% 8 575%

Mishra Dhatu Nigam 01-Sep-20 2400 209 502246 260 24.2%        

Hawkins Cooker 01-Sep-20 103 4852 499740 5890 21.4% 29-Dec-20 5671 584118 84379 16.9% 119 52%

Phillips Carbon Black 01-Sep-20 4275 117 501035 151 28.8% 25-Oct-20 148 630563 129527 25.9% 54 175%

Wipro 03-Aug-20 1770 282 499999 325 15.1% 05-Oct-20 325 574878 74880 15.0% 63 87%

Divis Lab 03-Aug-20 190 2644 502371 3050 15.4% 10-Aug-20 3058 581026 78654 15.7% 7 816%

Fine Organics 03-Aug-20 230 2177 500822 2470 13.4% 24-Aug-20 2466 567123 66300 13.2% 21 230%

ICICI Securities 01-Jul-20 1050 476 499818 620 30.2% 03-Jun-21 601 631050 131232 26% 337 28%

Monthly Insight 
recommendation 
Performance Sheet
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Script Buying 
Date

QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return

Apollo Tyres 01-Jul-20 4600 109 501341 130 19.3% 10-Aug-20 127 582498 81157 16.2% 40 148%

Galaxy Surfactants 01-Jul-20 335 1490 499300 1680 12.7% 04-Aug-20 1684 564130 64829 13.0% 34 139%

Nestle India 01-Jun-20 28 17571 491987 19500 11.0%        

Tech Mahindra 01-Jun-20 925 541 500453 ADD 29-Sep-20 774 715691 215238 43.0% 120 131%

Abbott India 01-Jun-20 30 16979 509375 19464 14.6%        

Bharti Airtel 04-May-20 985 508 500232 610 20.1% 20-May-20 606 597058 96826 19.4% 16 442%

Pfizer 04-May-20 102 4934 503304 5800 17.5% 28-Jun-21 5600 571200 67896 13.5% 420 12%

Bayer Cropscience 04-May-20 116 4287 497334 5425 26.5% 27-May-20 5281 612584 115251 23.2% 23 368%

ITC 01-Apr-20 2950 170 502363 ADD        

Britannia Industries 01-Apr-20 184 2719 500320 ADD 29-May-20 3384 622704 122384 24.5% 58 154%

TCS 01-Apr-20 274 1827 500508 ADD 14-Sep-20 2480 679520 179012 35.8% 166 79%

HDFC Bank 01-Apr-20 586 852 499290 ADD 10-Nov-20 1361 797739 298450 59.8% 223 98%

Britannia Industries 02-Mar-20 164 3048 499888 3400 11.5% 29-May-20 3384 555019 55130 11.0% 88 46%

Aarti Industries 02-Mar-20 505 990 499799 1177 18.9% 05-May-20 1139 575018 75220 15.1% 64 86%

Metropolis Healthcare 02-Mar-20 263 1886 495946 2200 16.7% 23-Nov-20 2187 575165 79219 16.0% 266 22%

Bajaj Finance 03-Feb-20 115 4306 495178 5000 16.1% 01-Dec-20 4894 562761 67583 13.6% 302 16%

Gujarat State Petronet 03-Feb-20 2040 246 501493 300 22.0% 01-Apr-20 169 344168 -157325 -31.4% 58 -197%

Granules India 03-Feb-20 3600 140 502632 170 21.8% 07-Feb-20 164 591156 88524 17.6% 4 1607%

Concor 01-Jan-20 870 575 500239 665 15.7% 25-May-21 665 578550 78311 15.7% 510 11%

Mahanagar Gas 01-Jan-20 470 1066 501095 1164 9.2% 23-Jan-20 1162 546140 45045 9.0% 22 149%

SIS 01-Jan-20 1020 490 500147 568 15.8% 07-Feb-20 559 570119 69972 14.0% 37 138%

HDFC Life 02-Dec-19 875 571 499608 680 19.1% 17-Nov-20 671 586740 87133 17.4% 351 18%

Dr. Reddy’s Lab 02-Dec-19 171 2923 499818 3503 19.8% 07-Apr-20 3554 607713 107896 21.6% 127 62%

Just Dial 02-Dec-19 875 570 499170 750 31.5% 01-Apr-20 288 251615 -247555 -49.6% 121 -150%

IRCTC 01-Nov-19 561 893 500709 1170 31.1% 30-Jan-20 1158 649638 148929 29.7% 90 121%

PI Industries 01-Nov-19 350 1432 501323 1613 12.6% 07-Feb-20 1612 564109 62787 12.5% 98 47%

Procter & Gamble Hygiene 01-Nov-19 40 12325 492982 14078 14.2% 16-Apr-21 14026 561034 68052 13.8% 532 9%

HDFC Bank 01-Oct-19 405 1235 500212 1395 12.9% 10-Nov-20 1361 551339 51127 10.2% 406 9%

Indian Hotels 01-Oct-19 3130 160 500595 179 11.9% 01-Apr-20 74 230525 -270071 -53.9% 183 -108%

Siemens 01-Oct-19 330 1549 511213 1680 8.4% 23-Oct-19 1689 557420 46207 9.0% 22 150%

Gujarat Gas 01-Sep-19 2800 179 501501 200 11.7% 30-Oct-19 200 559048 57547 11.5% 59 71%

Hindustan Unilever 01-Sep-19 265 1888 500371 1975 4.6% 20-Sep-19 1957 518507 18136 3.6% 19 70%

Divi’s Lab 01-Aug-19 305 1636 498882 1750 7.0% 22-Oct-19 1757 535885 37003 7.4% 82 33%

ICICI Bank 01-Aug-19 1175 426 500234 473 11.1% 25-Oct-19 468 550206 49972 10.0% 85 43%

City Union Bank 01-Jul-19 2410 208 500935 254 22.2% 16-Jan-20 248 597005 96070 19.2% 199 35%

Reliance Nippon Life 01-Jul-19 2250 222 499773 265 19.3% 27-Aug-19 258 579510 79737 16.0% 57 102%

Sanofi India 01-Jul-19 87 5740 499387 6775 18.0% 29-Oct-19 6678 581029 81641 16.3% 120 50%

Asian Paints 01-Jun-19 346 1445 499797 1560 8.0% 02-Aug-19 1549 535985 36188 7.2% 62 43%

Axis Bank 01-Jun-19 614 812 498614 905 11.4%        

Honeywell Automation 01-Jun-19 19 26087 495655 30195 15.7% 25-Oct-19 29105 552999 57344 11.6% 146 29%

MCx 01-May-19 575 868 499354 1005 15.7% 30-Aug-19 971 558147 58793 11.8% 121 36%

TCS 01-May-19 220 2259 496953 2490 10.2% 14-Sep-20 2480 545600 48647 9.8% 502 7%

Crompton Greaves Cons. 01-Apr-19 2138 234 501153 256 9.2% 20-Sep-19 251 536681 35528 7.1% 172 15%

Equitas Holdings 01-Apr-19 3637 138 500875 191 38.7% 01-Apr-20 42 152499 -348375 -69.6% 366 -69%

Page Industries 01-Apr-19 20 25219 504373 29080 15.3% 14-Aug-19 17525 350506 -153867 -30.5% 135 -82%

ITC 01-Mar-19 1800 278 500089 319 14.8%        

Tech Mahindra 01-Mar-19 605 824 498456 960 16.5% 29-Sep-20 774 468101 -30356 -6.1% 578 -4%

HDFC Bank 01-Feb-19 240 2101 504338 1204 -42.7% 20-May-19 2403 576686 72348 14.3% 108 48%

Pfizer 01-Feb-19 163 3066 499703 3490 13.8% 20-Sep-19 3389 552433 52730 10.6% 231 17%

Abbott India 01-Jan-19 65 7593 493527 8580 13.0% 11-Jun-19 8566 556790 63263 12.8% 161 29%

Indraprastha Gas 01-Jan-19 1850 273 504362 315 15.5% 08-Apr-19 314 581748 77386 15.3% 97 58%

United Spirits 01-Jan-19 800 623 498624 735 17.9% 14-Feb-20 711 568576 69952 14.0% 409 13%
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AutO SeCtOr: 
ROAD TO RECOVERY

SECtOR OUtLOOK

The 1st half of CY20 has been washed out 
for Indian auto OEM (original equipment 
manufacturers) companies as on the advent 
of COVID-19, government had imposed strict 

lockdown starting from end of March 2020 upto May 2020 
end. However, post the lockdown the recovery has been 
fast as the dealers have started to open their shops and 
OEMs started operating their plants at normal level. Even 
the supply side and logistic issues have been overcome to 
large extant and it started to operate normally. The festive 
season in 2020 had started in positive note and auto 
OEMs witnessed the demand was coming back steadily to 
pre-Covid level. However, the onset of 
second wave of COVID-19 pandemic 
from the end of March 2021 has put a 
brake on the auto sector recovery. The 
rising cases of COVID-19 forced the 
state government administration to 
impose regional lockdowns in order to 
curb the virus spread. The second half 
of April and May 2021 was a washout 
month for Indian OEMs, which 
reported a sequential double digit 
de-growth in their volumes. However 
from the beginning of June 2021, 
the situation has started to improve 
with most states were easing the 
lockdown and allowing the economy 
to start functioning normally. Apart 
from localized lockdown other 
factors including with shortage of 
oxygen prompted many OEMs to use 
their capacity for supplying oxygen, 
global shortage of semi-conductor 
and shut down of more than two-
thirds of dealer network resulted in 
steep double digit decline in volume 

growth across players and segments. Thus, 1QFY22 could 
be a weak quarter performance from auto OEMs in 
comparison with Q4FY21. The recovery which we have 
witnessed in the sector since August-September 2020 has 
lost the momentum because of the 2nd wave of pandemic. 
However, the disruption in 1QFY22 due to second wave 
was not so severe like 1QFY21 as the auto OEMs were well 
prepared for the situation and learned from the past. The 
pent up demand has been low in the current unlock phase 
vis-à-vis last year due to higher fuel prices (+40% YoY) 
and price hikes taken by OEMs in order to pass on the 
cost inflation. Rising metal prices and shortage of semi 

conductors have been affecting the 
business of OEMs since the beginning 
of December 2021. Higher metal prices 
led OEMs to increase their vehicles 
prices in starting of 2021 amid weak 
demand scenario, thus hurting its 
topline growth, while the margins 
are also got impacted owing to raw 
material cost inflation and shortage 
of semi conductors. The shortage of 
semi conductors is forcing the OEMs 
to cut down its production resulting 
in lower monthly sales dispatches. 
This issue prevails across the globe 
and every OEMs are confronting the 
same concern and as per the OEMs it 
will take nearly 12-18 months to get 
the supply at normal level. However, 
on positive side, government has 
announced PLI (Production Linked 
Incentive Scheme) scheme of Rs 
57,000 crore for Indian auto sector. 
The intent of the PLI scheme for 
the Auto sector is to Make in India 
and boost exports of both Auto and 

The shortage of 
semi conductors 
is forcing the 
OEMs to cut down 
its production 
resulting in lower 
monthly sales 
dispatches. This 
issue prevails 
across the globe 
and every OEMs 
are confronting the 
same concern and 
as per the OEMs 
it will take nearly 
12-18 months to get  
back the supply at 
normal level.
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Auto Component products from India. Further, in order 
to encourage the use of Electric vehicles some state 
governments have announced the incentives across 
various aspects of the EV ecosystem, such as purchase, 
early bird discounts (for purchases made till Dec 2021), 
assured buyback, scrappage, charging installations, zero 
road tax/registration charges etc. The government has 
earmarked Rs 930 crore for this policy and will fund 
purchases till Mar 2025. Such initiatives from government 
end will definitely help domestic auto industry on its road 
to recovery. 

Witnessing recovery post the 2nd wave of 
pandemic
Though auto demand will benefit from the expected 
pick-up in economic growth, the pent-up demand has 
been low in the current unlock phase vis-à-vis last year 
due to higher fuel prices (+40% YoY) which has resulted 
in high running costs and price hikes taken by OEMs to 
offset rising commodity prices. Further, demand in the 
rural segment has not been as resilient as that in the 
previous year, with 2W OEMs reporting flattish sales in 
Jun-21. However, the demand for passenger vehicles (PV) 
has remained resilience as the higher income consumers 
have been relatively less impacted by COVID. Further, 
normal monsoon this year will also aid in recovering 
rural demand and act as a catalyst for 2W, PV and tractor 
segments. The recovery in auto sales volumes in June 
from the lows witnessed in May was encouraging. As 
anticipated, this was led by passenger vehicles (PVs) 
and tractor. Rising demand for personal mobility and 
low inventory helped a faster pickup in sales of PVs. 
PV volumes rose to 255,700 units, implying a CAGR of 
6% over June 2019. Sales in June last year were a near 
washout due to the pandemic and a nationwide lockdown, 
hence the comparison with June 2019. PV wholesales are 
driven by order backlog and a demand recovery, with a 
gradual opening of the market. Domestic tractor segment 
demand remains strong on the back of good rabi harvest, 
expectation of a normal monsoon and government 
support for agricultural activities. CV sales also witnessed 
pick up in demand as the states ease lockdown curbs 
imposed in the aftermath of the devastating second 
covid wave. Post lifting of lockdowns, the economy is 
witnessing pick-up in factory output, infrastructure and 
road projects, which augurs well for the CV industry. 
The fleet utilization in June 2021 has improved to 75% 
from 65% in April-May 2021, and truck rentals shot up 
12-15% sequentially. However, the demand recovery in 
CV segment is expected to be U-shaped rather than 
V-shaped given an uncertain economic environment.  
Overall, the Auto OEM segment is witnessing recovery 
in June sales volume across the segments. It is expected 
that the recovery will gain the momentum on the back of 
reopening of economy and onset of festive season from 
September onwards. 

Auto OEMs Sales volume statistics (in 
units)
Segment 1QFY22 1QFY21 YoY% 4QFY21 QoQ

PV 504,848 120,821 318% 684,421 -26%

2W & 3W 2,705,192 1,287,369 110% 3,748,057 -28%

CV 173,902 58,351 198% 283,226 -39%

Tractors 125,864 83,807 50% 126,482 0%
Source: Company

Rising commodity price to suppress the 
margins in near term
Historically, in the auto market, there is a poor inverse 
correlation between price increases and volume growth 
as there are other factors influencing demand, such 
as economic growth, customer sentiment and interest 
rates. Since December 2020, the prices of base metals 

PV sales volume trend (in units)

Source: SIAM
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like Steel, Aluminum, Copper etc have been rising thus 
impacting the margins of auto OEMs. Crude oil prices 
have increased more than 40% affecting the affordability 
of owning the car. Rubber prices have also sustained 
at an elevated level. Auto industry has already taken a 
price hike in Jan’21 over and above the price hike taken 
in 3QFY21. The impact of price increases has been partly 
neutralized by tapering interest rates and some shift 
toward longer-tenure loans. But, the price hike is not 
commensurate with the steep rise in commodity prices 
and thus gross margins of auto companies are likely to 
take a hit in quarters to come. It is expected that the 
auto industry could see a set of price hikes in the run 
up to the festival season due to the rising price curve of 
commodities. Steel prices have jumped 36% in the last 
six months while natural rubber, which saw a steady 
slide for more than three years, has rebounded by 25%. 
Aluminium and copper prices are also moving north. 

If the commodity prices continue to stay firm then the 
companies making cars, SUVs and commercial vehicles 
as well as major parts makers will see a significant 
impact on margins. There has always been a reasonable 
inverse correlation between commodity price inflation 
and margins for automakers, due to the lagged effect of 
price increases. So, it is expected the major Auto OEMs 
would feel the pressure of high commodity prices on their 
margins during 1QFY22. Further, the sudden outburst 
of the COVID wave in Apr-May 2021 had resulted in 
temporary production shutdowns, which will impact 
profitability in 1QFY22. However, reopening of the 
economy and increasing vaccination drive are likely to 
increase the sales volume for cars ahead of festive season 
which will help in absorbing the high costs, thereby could 
shield the margins going ahead.  Further, cost reduction 
efforts and some improvement in product mix are likely 
to offset commodity inflation to some extent.

Higher Commodity inflation putting pressure on  
Gross Margin (%) of Auto Companies

Source: ACE Equity

61.0% 

41.0% 41.9% 

40.7% 

20% 
25% 
30% 
35% 
40% 
45% 
50% 
55% 
60% 
65% 

Q1FY21 Q2FY21 Q3FY21 Q4FY21 

China Domestic Hot Rolled Steel (CNY/tonne)

Source: Bloomberg

2,000 
2,500 
3,000 
3,500 
4,000 
4,500 
5,000 
5,500 
6,000 
6,500 
7,000 

Ju
l-1

8 

Oc
t-

18
 

Ja
n-

19
 

Ap
r-

19
 

Ju
l-1

9 

Oc
t-

19
 

Ja
n-

20
 

Ap
r-

20
 

Ju
l-2

0 

Oc
t-

20
 

Ja
n-

21
 

Ap
r-

21
 

Ju
l-2

1 

LME COPPER SPOT (USD/Tonne)

Source: Bloomberg

LME ALUMINUM SPOT (USD/Tonne)

Source: Bloomberg

1,000 
1,200 
1,400 
1,600 
1,800 
2,000 
2,200 
2,400 
2,600 
2,800 

Ju
l-1

8 

Oc
t-

18
 

Ja
n-

19
 

Ap
r-

19
 

Ju
l-1

9 

Oc
t-

19
 

Ja
n-

20
 

Ap
r-

20
 

Ju
l-2

0 

Oc
t-

20
 

Ja
n-

21
 

Ap
r-

21
 

Ju
l-2

1 

LME LEAD SPOT (USD/Tonne)

Source: Bloomberg

Cost reduction efforts & better product mix are likely to  
shield EBITDA Margin (%)

Source: ACE Equity
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Semiconductor shortage weighing on car 
production
A worldwide shortage of semiconductor chips used in 
cars and consumer electronics has led to supply chain 
disruption and affected the car production across the 
globe. The Covid-19 pandemic led to an increased de-
mand for consumer electronics because many began 
to work from home and on the automotive side people 
are preferring their own transport as opposed to using 
public transport due to fear of getting infected. Since the 
demand has gone up in the gadget and auto industries 
and huge inventories are not always maintained, it has 
led to this shortage. The semi conductors and electron-
ics are used in cars for various purposes and it has gone 
up manifold. A massive amount of electronics go into 
cars now – whether it is the infotainment system, digital 
speedometer display, GPS systems, anti-lock braking 
system, stability program, traction system, fuel injec-
tion rate, transmission systems, speed and lane assist, 
automatic headlamp and wipers, airbags and many, many 
more. The uses of semi-conductors and electronics are 
much more in expensive cars than cheaper ones. The 
semi conductor shortage started from June 2020 onwards 
and badly affected the global car production. Many global 
OEMs have been forced to halt their production due to the 
chip shortage. JLR of Tata Motors announced that during 
July-September quarter its production could be lower by 
50% than what was planned earlier due to semiconductor 
shortage. Most of the Indian OEMs stated that the long 
waiting periods for popular cars may remain in a norm 
well in 2022 as the semiconductor shortage for automo-
tive industry causing these delays won’t be resolved any 
time soon. Chipmakers globally are working overtime and 
investing in additional capacities to bridge the current 
shortfall. Even the auto OEMs have started to set up semi 
conductor plant for their captive use. But new plants 
take at least 2 years before supply can match the current 
demand levels. India completely relies on imports for its 
semiconductor needs. Most of the global chip production 
is concentrated in Taiwan and countries across the world 
are lobbying for their automakers to be put at the front of 
the queue. Industry executives have stated that their pro-
curement teams were tracking the supply chain on almost 
a daily basis not just for themselves 
but their direct and indirect vendors 
too. OEMs are giving priority to the 
production of higher margin vehicles 
for chip supply available and also 
making chip and product specification 
changes where there is possibility to 
reduce the impact. Overall, it seems 
that it will take time for the supply to 
match the demand.

Government incentivizing 
in launch of Electric 
vehicles
India’s Electric Vehicle (EV) story has 
finally taken off aided by favorable 

government policies, several start-ups have sprung up 
in the last few years to develop the EV ecosystem. The 
government announced the second phase of the Faster 
Adoption and Manufacturing of Electric Vehicles in India 
(FAME 2) scheme in April 2019 to be implemented over 
three years with an outlay of Rs 100 billion, for fast-
er adoption of electric mobility and development of its 
manufacturing ecosystem in the country. Fund allocation 
under the FAME 2 scheme is focused more on demand 
incentives and setting up the charging infrastructure. The 
scheme encompasses an outlay of Rs 15 billion in 2019-20, 
Rs 50 billion in 2020-21 and Rs 35 billion in 2021-22. It will 
cover buses with EV technology; electric, plug-in hybrid 
and strong hybrid four-wheelers; electric three-wheel-
ers including e-rickshaws and electric two-wheelers. 
The scheme also envisages support for setting up ade-
quate public charging infrastructure to instill confidence 
amongst EV users. Under the FAME 2 scheme, 1 million 
electric two-wheelers with a maximum ex-factory price 
of Rs 1.5 lakh will be eligible to avail an incentive of Rs 
20,000 each, 5 lakh erickshaws having ex-factory price of 
up to Rs 5 lakh will receive an incentive of Rs 50,000 each, 
35,000 electric four-wheelers with an ex-factory price of 
up to Rs 15 lakh will be eligible for an incentive of Rs 1.5 
lakh each and 20,000 strong hybrid four-wheelers with 
an ex-factory price of up to Rs 15 lakh will get an incentive 
of Rs 13,000 each. It will also support 7,090 e-buses with 
an incentive of up to Rs 50 lakh each having an ex-factory 
price of up to Rs 200 lakh. Government, under FAME 2 
scheme has increased the total subsidy outlay by nearly 
10x as compared to FAME 1 allocations and FAME 2 is a 
key enabler to work towards mass adoption of EVs. With 
Ola Electric, the latest player committing to EVs with 
scale, it is expected that the EV value chain to develop at a 
rapid pace over the next few years. The EV pricing is go-
ing down trend and is likely to compete with ICE (internal 
combustion-engines) counterparts. Many companies are 
partnering with Fuel retailers to develop battery charging 
stations which are main infrastructure require for suc-
cessfully full phase launching of EV on the roads. Further, 
EVs across segments are offering better cost of owner-
ship over a 3-5 year period post FAME 2 subsidy. There 
had been concern pertaining to usage of battery but with 

implementation of FAME 2 govern-
ment has addressed the concern by 
making it mandatory to offer a mini-
mum battery warranty of three years, 
which has strengthened customers’ 
belief in these products. Moreover, 
State governments like Delhi, Gujarat, 
Rajasthan & Maharashtra have come 
out with their respective EV policy. 
Maharashtra government has unveiled 
its EV Policy 2021. The policy is quite 
comprehensive, with benefits/incen-
tives across various aspects of the EV 
ecosystem, such as purchase, early 
bird discounts (for purchases made 
till Dec 2021), assured buyback, scrap-

India’s Electric 
Vehicle (EV) story 
has finally taken off 
aided by favorable 
government policies, 
several start-ups 
have sprung up in 
the last few years 
to develop the EV 
ecosystem.



34August 2021 INSIGHT

page, charging installations, zero road tax/registration 
charges etc. The government has earmarked Rs 930 crore 
for this policy and will fund purchases till Mar 2025. The 
Rajasthan government has declared the state component 
of the goods and services tax (SGST) would be refund-
ed to buyers of all EVs in Rajasthan between April  2021 
and March 2022. Moreover, buyers of electric two- and 
three-wheelers would be given additional cash subsidies 
between Rs 5,000 and Rs 20,000 depending on the size 

of the battery equipped. The EV industry is counting on 
these subsidies to speed up the adoption of these vehicles 
in the country after years of low penetration despite am-
bitious projections given by them. Hence, these measures 
could help bridge the gap between consumers being 
aware about EVs and them willing to buy these vehicles. 
So, the next leg of growth for auto OEMs will be driven by 
roll out of EVs on Indian road.

Auto PLI scheme to boost export
The government on 11 November 2020 announced the PLI 
scheme to incentivize firms in 10 sectors to drive local 
manufacturing and improve exports. The automotive sec-
tor, which comprises vehicle makers and parts suppliers, 
will receive subsidies worth Rs 57,000 crore. The intent of 
the PLI scheme for the Auto sector is to Make in India. It is 
focused on exports and doesn’t cover import substitution 
opportunities (~USD 15 billion imports of components). 
Unlike the PLI scheme for some other industries, it does 
not cover local sales. There are three major schemes 
for the Auto sector like Vehicle/Component Champion 
Scheme, Production Linked Scheme and Global Sourc-
ing Scheme. The Production Linked Incentive Scheme is 
based on distance travelled for exports (to overcome high 

logistic costs). The incentives are in the 0.5% (2-3k km) 
to 4% (over 5k km) range of incremental sales. Addition-
al criteria is 8% YoY sales growth. Government strive to 
make Indian automobile industry globally competitive and 
which automatically will increase the localization work. 
The global Auto Components trade is valued at USD 1.2 
trillion and India exports around USD 15 billion and thus 
provides huge opportunity for Indian auto companies to 
increase its wallet share in global trade. The government’s 
focus is on increasing India’s share to ~5% of the global 
Auto Components trade from ~1.2% at present. Consider-
ing the PLI scheme, auto companies will now focus on in-
cremental exports growth and the Indian companies will 
have to report export revenue worth of Rs 1.6-2.75 trillion 
in order to get the incentives of Rs 57,000 crore over the 

Auto OEMs presence in EV space
Incumbents In-house EV Investment in EV player Technology tie-up
Hero Moto Planned for next year 35% stake in Ather Energy JV with Gogoro, Taiwan
Bajaj Auto Chetak Proposal under evaluation to shift 

stake in KTM to PIERER Mobility AG
 

TVS Motor iQube 30% stake in Ultraviolette  
Piaggio Launched   
Atul Auto Launched   

Source: Industry report

FAME 2 Subsidy policy details
2Ws 3Ws 4Ws Buses

Maximum no. of vehicles to be supported 10 L 5L 35K 7.1K
Total incentive (Rs) 20K 50K 1.5L 50L
Parameter requirements
ribolaxinnum ex-showroom price (Rs) 1.5L 5L 1.5L 20mn
Approximate battery capacity (ki.vh) 2.0 5.0 15.0 250.0
Battery warranty Nears) 3 3 3 3
Minimum Top speed (km phi' 40 - 70 -
MinirnUM Range (km/charge) 80 140
Localisation % 50% 50% 50% 40%
Subsidy cap as % of vehicle cost 20% 20% 20% 40%
Eligibility for private vehicles Yes No No No
Registration with DHI/NA8 Required Required Required Required
Adequate facilities for after sales service Required Required Required Required
Adequate monitoring devices to know- mileage Required Required Required Required

Source: Industry report
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period of 5 years. Considering FY20 as the base year, any 
benefits of PLI scheme might start reflecting only in FY23 
for Auto Component suppliers and in FY22 for Auto OEMs. 

The PLI schemes would bring in incremental benefits for 
Indian auto players and will encourage them to increase 
the wallet share in overseas markets.

Indian Auto sector has come back strongly post 1st wave 
of COVID-19 and demand has started to improve. The 
recovery came to halt after the second wave of pandemic 
strike back and pondered the economic activities. Howev-
er, this time the impact has not been severe compared to 
1st wave as the lockdown this time was restricted to local 
areas. The waning of covid infection cases and increasing 
vaccination drive have given ray of hope to the sector for a 
strong recovery. Further, auto OEMs are pinning hopes on 

coming festive season and envisaging demand to out-
pace the previous year festive demand. In order to meet 
up the demand the auto OEMs have planned to start the 
festive season production earlier compared to previous 
year. Other macro factors such as benign auto loans, good 
monsoon to drive rural income, new product launches, 
government’s stimulus measures, improving finance 
availability and increasing preference for personal mobili-
ty will help the automobile sector in its road to recovery.

PLI Incentive scheme for the automotive sector

Source: Industry report

Auto Peer Set
Company Name Mcap (Rs 

crs)
Revenue 
(Rs crs)

EBITDA 
(Rs crs)

PAT  
(Rs crs)

EBITDA 
Margin 

(%)

PAT 
Margin 

(%)

ROE 
(%)

ROCE 
(%)

D/E 
(x)

Inter-
est 

cover-
age (x)

For-
ward 

P/E (x)

For-
ward 

P/Bvps 
(x)

For-
ward 
EV/

EBITDA 
(x)

Ashok Leyland Ltd. 36,488.6 19,454.1 2,462.4  (69.1) 12.7% -0.4% 5.5 8.8 2.9 1.4 20.8 4.0 16.6 

Bajaj Auto Ltd. 111,238.5 27,741.1 4,924.7 4,550.7 17.8% 16.4% 18.6 24.2 0.0 892.2 17.3 3.8 14.6 

Bharat Forge Ltd. 36,751.2 6,336.3 861.7  (97.0) 13.6% -1.5% -1.8 1.1 0.9 1.0 29.5 5.3 17.8 

Eicher Motors Ltd. 69,673.0 8,720.4 1,781.3 1,315.8 20.4% 15.1% 19.1 24.4 0.0 124.1 23.9 4.6 18.5 

Escorts Ltd. 15,651.6 7,014.4 1,126.8 872.4 16.1% 12.4% 21.5 28.6 0.0 87.6 12.6 1.7 10.5 

Hero MotoCorp 
Ltd.

56,666.4 30,959.2 4,099.5 2,982.6 13.2% 9.6% 20.0 26.0 0.0 84.9 14.0 3.0 9.8 

Mahindra & 
Mahindra Ltd.

94,961.3 74,277.8 13,676.6 2,425.3 18.4% 3.3% 0.6 6.5 2.0 1.3 14.9 2.0 7.8 

Maruti Suzuki India 
Ltd.

220,222.4 70,372.0 5,351.6 4,220.1 7.6% 6.0% 11.5 14.7 0.0 53.0 24.5 3.5 20.1 

Motherson Sumi 
Systems Ltd.

74,432.5 57,369.9 4,359.0 1,157.8 7.6% 2.0% 12.0 12.1 1.1 4.4 21.5 4.5 8.6 

Tata Motors Ltd. 98,164.9 249,794.8 30,555.3 (13,016.1) 12.2% -5.2% -22.2 -1.3 2.5 -0.3 8.4 1.5 3.8 

TVS Motor Com-
pany Ltd.

27,666.7 19,420.8 2,237.8 615.3 11.5% 3.2% 17.3 11.3 3.1 1.9 20.7 4.5 15.0 

Source: ACE Equity & Bloomberg
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Management Commentary 
for Q1FY22

MAnAgEMEnt COMMEntARy

Tata Consultancy Services Ltd.
• Company has started pan India vaccination drive 
starting from May. Nearly 70% of its employees & family 
members are vaccinated at least with 1st dose.

• Revenue at USD 6,154 million up by 2.3% QoQ and 21.6% 
YoY.

• Strengthening demand across Growth and Transforma-
tion themes drove accelerated demand across multiple 
service lines. Growth in the quarter was led by Cloud 
Platform Services, Cyber Security, Analytics & Insights 
and Enterprise Application Services.

• Geographical growth: North America grew by 4.1% 
QoQ, +15.8% YoY, UK +3.6% QoQ, +16.3% YoY, Continental 
Europe +1.5% QoQ, +19.7% YoY

• The margin was impacted by 1.7% 
because of wage hike, however par-
tially offset by saving in travel cost.

• EBIT margin at 25.5% declined by 130 
bps on QoQ and PAT margin came at 
19.8%

• Effective tax rate during 1QFY22 was 
at 25%. DSOs during the quarter were 
65 days.

• TCS is selected by a US-based 
biopharmaceutical company, as its 
design and implementation partner 

for the integration of a recently acquired entity.

• Company is selected by an American Investment 
Management group, as their partner to modernize their 
existing mainframe based Advisory Wealth Management 
Platform.

• World’s largest travel leisure companies, has selected 
TCS as the Application Management Services (AMS) and 
System Integrator partner for their global HR system. 

• Company is also working with leading auto OEM into EV 
strategy.

• TCS is working with auto OEM to address the chip 
shortage issue by providing the analytical support.

• Company is also helping the entities 
in M&A and also in divesting and 
starting of new operations.

• Company witnessed strong demand 
for its services. Order book stood at 
USDS 8.1 billion growth of 17.3% YoY. 

• Growth trajectory is fairly strong 
apart from seasonality effect. Com-
pany is likely to post strong growth 
on secular basis. Company is very 
confident about the growth trajectory.

• Pricing strategy is fairly depend 
on the long term relation with the 
customers and not so volatile.

Growth trajectory is 
fairly strong apart 
from seasonality 
effect. Company is 
likely to post strong 
growth on secular 
basis. Company 
is very confident 
about the growth 
trajectory… TCS
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• Margin got impacted by the normal wage increment. 
Margin recovery is likely to be in coming quarters. As per 
management the long term margin will be sustained.

• Distribution of deal is well mixed between large one 
and small one. However the distribution load is higher on 
smaller one.

• Company has fairly large set of deals and well 
distributed.

• In company’s business model the price volatility is low. 
The incremental deal acquisition reflects the pricing at 
that time. 

• In India there is no business lost it is the postponement 
of the business due to pandemic.

• Demand environment in Europe is continued to be 
strong. Industrial segment is Europe is at strong foot. 
Automotive in US is seeing strong recovery. North 
America is leading in travel & transport. Overall company 
is optimistic on Europe on both demand side and entre-
preneur side.

• Some of the cloud and large scale deals has stretched 
the timing. Company will wait and watch the stable book 
to bill ratio.

• Traditionally in M&A company presence in fag end. 
Company participates only in the technology side. Com-
pany pitch to the customers that company can accelerate 
the synergy value of the integration.

• Company hired 40,000 trainees from campus last year 
and this operating model is very strong for the company.

• Company will continue to hire not in India also in local 
markets. Company hired 2,000-3,000 trainess in US as 
well and same in other geographies. Company is creating 
an operating model which is healthy in every situation.

• Company will continue to participate in large deal and 
strategy is to focus on full spectrum. Company’s order 
pipeline number is growing.

Infosys Ltd.
• Company ramp up vaccination drive for Employees and 
family and vaccinated nearly 68% of 
total employee.

• During the quarter company 
achieved 16.9% constant currency 
growth yoy and 4.8% QoQ

• BFSI reported strong double digit 
growth during the quarter.

• Company has delivered industry 
leading performance in the BFSI 
verticals.

• Performance in retail segment 

improved significantly during the quarter.

• Communication segment performance improved 
compared to March quarter.

• Infosys gained market share across all the segments in 
Manufacturing vertical.

• Digital revenue grew by 42% YoY on CC basis and it 
accounts 54% of total revenue.

• RoE increased to 29% and it has increased by 3% in last 
2 years.

• Company has initiated Rs 9200 crore of buyback of 
shares.

• As the pandemic situation is improving in different 
parts of the world the discretionary spends are expected 
to improve.

• Large deal flows remained strong with TCV of $2.6 
billion in Q1FY22

• Operating margin reported at 23.7%, increase by 1.0% 
YoY and decline of 0.8% QoQ.

• FCF at $863 million, YoY growth of 18.5% with FCF 
conversion at 122.3% of net profit

• Management has provided guidance of 22-24% EBIT 
margin for FY22 and revised the revenue growth guidance 
from 12-14% to 14%-16%.

• Company is confident of reporting 22-24% EBIT margin 
in FY22. Pricing was stable during the quarter.

• Company doesn’t see any softness in coming quarters.

• Subcontractors have sufficient talent proposition. 
Company has enough capabilities to attract the talent.

• Nearly 10,000 fresher have on boarded during Q1FY22. 
There has been some lateral hiring during the quarter.

• Travel cost has come down, people are working from 
home, promotions and marketing cost has come down, 
hence based on that company has guided the 22-24% EBIT 
margin.

• Automation is the maximum lever for cost optimization. 

• Demand is outpacing the supply. 
Fundamentally the only way to meet 
the demand is to recruit the fresher.

• There would be gap in supply chain 
in short term.

• There has been change in onshore 
and off shore mix in last 3 years.

• Many benefits in FY21 has come one 
time like absence of travel cost which 
will come back in FY22.

• Within a client there has been 

Management has 
provided guidance 
of 22-24% EBIT 
margin for FY22 and 
revised the revenue 
growth guidance 
from 12-14% to 14%-
16%...Infosys
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30-40% expansion and that gives the confident of increas-
ing the growth guidance.

• Company has consistently delivered to clients without 
any delays and that comes as a benefit to the company 
and helps the company to attract the talent and aid the 
growth.

• Better on shore& offshore mix, pricing, cost optimiza-
tion are the few levers which will help the company to 
report at higher band of Margin guidance.

• On demand side, company has witnessed good environ-
ment and thus increase the growth guidance.

Asian Paints Ltd.
• The 2nd wave started from March and gone through the 
1QFY22 and impact started in April and it busted in May 
where entire country started lockdown again.

• In the month April, company has reported good volume 
and sales growth.

• To sum up the month of April and June the demand and 
sales growth were good.

• In FY21, April month was subdued.

• Q1FY22 was not so great for the company. There has 
been 95% value growth over the corresponding quarter.

• Company has been maintaining very good volume 
growth for last several years.

• Company witnessed very strong inflationary trend.

• Overall company has increased the price by 3% of its 
products to mitigate the effect of inflationary trend.

• Gross margin during the quarter declined to 39.6%. 
Company is expecting of softening of raw material prices 
in coming quarters, thus expecting the margin will be 
intact going ahead.

• In Q1 metros have grown much 
faster than smaller towns unlikely 
in first wave when the demand from 
smaller towns was strong.

• South markets were really impacted 
strongly especially Karnataka, 
Kerala & AP. West Bengal market got 
impacted because of election.

• Product mix economy and luxury 
products led the growth during the 
quarter.

• Water proofing category is perform-
ing well across the season. In this 
quarter company has launched the 
products in water proofing segment.

• Company has dedicated R&D team 

which support the company on its growth journey.

• Company is enhancing its reach buy adding dealers and 
introducing new tinting machines.

• Company has forayed in designer tiles and company has 
launched tiles in the market. Company is entering into 
home decorative market.

• Company has launched sanitization program which 
is very essential for the home. Company will take this 
business forward. 

• Company’ international business has done good from 
topline perspective.

• Demand outlook is quite positive. In North West there 
has been little bit worry because of rising delta variant, 
otherwise demand outlook is quite positive.

• Overall monsoon is good so far, hence it will support the 
rural demand revival.

• There are lot of patents in industrial technology and 
patent will help in protecting the technology. The whole 
area of patent in decorative and industrial will hedge the 
company’s technology.

• Overall capacity utilization has increased from last year 
and currently in June the utilization was 72-75%.

• It is very difficult to quantify to share of unorganized 
players and organized players. Unorganized players 
did well based on their specific regions mean regional 
unorganized players have done well.

• However, on pan India basis the unorganized players 
have suffered.

• Company is focusing on up gradation on emulsion seg-
ment. Company also witnessed uptick in luxury segment.

• Overall during covid-19 pandemic the consumption 
pattern got disrupted.

HDFC Bank Ltd.
• Ban on sourcing credit cards has 
affected business and data shows the 
bank lost some market share over the 
past eight months

• Tech transformation will not happen 
overnight, but will take 12-15 months

• On digital front, both P2P and P2M 
grown to 65.4 transactions and grown 
2.5 times

• P2P market share is 10% and P2M 
market share 14% over UPI

• Telesales channel grew 400% due to 
lockdown 

Gross margin during 
the quarter declined 
to 39.6%. Company 
is expecting of 
softening of raw 
material prices in 
coming quarters, 
thus expecting the 
margin will be intact 
going ahead…Asian 
Paints
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• 900 mn cards in force and 23.4% market share and 
bank’s share of receivables is 56%

• 3/4 credit customers hold deposit with bank and holds 
5x card outstanding

• Wholesale segment paid on has increased as corporate 
deleveraged

• Commercial and rural banking business impacted in 
May but picked up in June

• Collections stalled with 2nd wave, picking up in march 
but stalled from April and impacted personnel on the field 
due to health concerns of customers and employees

• Aim to be carbon neutral by 2032 to offset carbon 
footprint and developed goals 

• 1.64 mn new liability relationships built, up 40% yoy

• NIMs impacted due to lower yield asset mix (lower retail 
and higher wholesale), lower cards yields and revolving 
balance and interest reversals due to slippages

• Fee income reduced drastically by 23% qoq on account 
of retail business activities which was impacted during 
the quarter

• Fee income from cards to total fee income stands at 1/3 
to 1/4

• Miscellaneous income of Rs 600 cr includes recoveries

• Opened 45 branches during Q1, pipeline of 150 branches 
to be opened as situation normalizes

• Added 380 staffs during the quarter

• Cost to income would revert to 38-39% once situation 
normalizes

• Annualized slippage 2.45% vs 1.66% qoq, excluding agri 
portfolio, slippage of 2.2% vs 1.6% qoq

• Restructuring 1& 2 at ~80 bps

• Recoveries as % GNPA at 14 bps vs 26 bps qoq

• Retail contributed ~87% of deposits

• 2nd wave financially less severe but 
Healthwise more severe

• Bounce rate 0 DPD has held up in 
the portfolio, good recovery in month 
of June and further recovery in July. 
Inherent quality for portfolio hasn’t 
changed

• HDFC bank has 50% better bounce 
rates and this is consistent pre and 
post covid

• Commercial transportation has been 
hit by fuel price hies and takes couple 
of quarters to manage the high prices, 

July-Sep this is expected to pass on and by festive season 
things might improve

• Rolled out across various platforms for restructuring, 
if people have lost job loans are being restructured with 
sympathy

• Collection resolution: recoveries have been sharp in July

• Sale of assets of Rs 800 cr this quarter. Not a regular 
feature or consistent with future quarters, each quarter 
decisions are taken for that

• Unsecured loans bank has leadership position and 
increase sourcing from higher income customers

• In auto loans bank has gained market share in 4W 
segment 

• In mortgages & home loans, Q2 should in a position to 
scale up on growth rates

• SME portfolio impacted to some extent but customers 
have held delinquencies. Delinquencies in every bucket 
has improved qoq across 7,15, 30 and 60 buckets. Average 
utilization at 70-75% of the sanctioned loans speaks of the 
quality of customers

• Collaterisation of portfolio: mid 80s

• HDB Financial restructured book: Rs 3650 cr out of 
which Rs 120 cr credit impaired in Q1

• ECLGS book of HDFC Bank: not material

• Restructuring in covid 2.0: slippages are elevated since 
collections are down but do believe that recoveries to 
be better in current quarter. Looking at restructuring 
people and being emphatic and based on RBI norms will 
be standard. 

• Revolver balance customers are down in cards and 
that’s impacted the cards business

• ECLGS: 1.0: Rs 30,000 cr, 2.0 and 3.0: Rs 2500-3000 cr, 
4.0: customers of 1.0 since are not restructured, it could 

be taken up if eligible

• Write off in Q1FY22: Rs 3100 cr (1.05% 
annualized basis), Q1FY21: Rs 1500 cr

• Retail restructuring: Rs 55,000 cr, 
unsecured to secured: 2/3 :1/3

Bajaj Finserv Ltd.
• Bajaj Allianz status have remained 
the same 

• Economic conditions worsened in 
2nd wave, businesses managed and 
focused on risk

• BFL bounce rates was significantly 
lower

Collections stalled 
with 2nd wave, 
picking up in 
March but stalled 
from April and 
impacted personnel 
on the field due to 
health concerns 
of customers and 
employees…HDFC 
Bank
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• BAGIC reported underwriting profit, growth in major 
segments

• April was reasonably well for BAGIC, localized lock-
downs in lower motor vehicle sales

• BAGIC growth of 9.1% was lower than industry growth 
of 11.1%

• Growth was driven by private cars, 2W, commercial 
lines, property, engineering. Motor 2W and 4W grew 23% 
while CV continue to be stressed on growth Commercial 
lines greater than industry

• 2-year CAGR for commercial lines was 26.9%

• BAGIC deep and corporate tie ups and agency force 
helped

• Covid claims was higher as lower age group was hit, 
group and life both had higher claims

• 27,000 claims reported in Q1FY22 against 32,000 in total 
FY21, covid claims cost Rs 283 cr vs Rs 14 cr in

• By June cases stated tapering off

• Motor OD claims frequency was much higher since it 
was not localized lockdown, but below pre-covid claims

• Claim ratio to 75.9% in Q1FY22 vs 68.1% in Q1FY21

• Combined ratio at 103.4%

• Life insurance: Lower base and strong growth, industry 
posted strong growth in April but there was slowdown in 
may and earlier part of June

• Q1 BALIC individual rated new business growth 49%, 
market share increased from 5.7% to 6.7%

• 2 yr individual rated new business CAGR at 22% vs -1% of 
private players

• Annuity products launched in Q4FY21 very well received, 
~12% of individual rated NB was from annuity segment

• Q1FY22 demand tapered due to 
higher prices

• Product mix was better 

• ULIP contribution at 39%, non-par 
witnessed de-growth

• Par growth picked up 165%, 2year 
CAGR 25% p.a 

• All channels, agency, bancassurance 

• Group insurance, protection grew 
more than 200% on low base

• Group credit protection depended 
on loans and NBFC, due to pandemic 
this business has come down

• Renewal growth of 27%

• GWP by 48% to Rs 2516 cr

• On retail side settled 1600 claims totaling Rs 288 cr vs Rs 
1 cr in Q1FY21, adequately provided for future claims

• Rs 304 cr net reserves in hand

• Significant portion of life insurance comes in H2, major 
fixed costs is absorbed in H2

• 13-mont persistency has improved yoy 

• Both insurance businesses are well solvent to tide over 
external crisis

• Last few years have been in transformation of business 
channels and launched product lines in which BALIC was 
not present like annuity, growth yoy also reflects subdued 
conditions in last year. Last year, all insurance companies 
de-grew BALIC was flat. All channels have showed growth 
and product mix has stabilized with par and ULIPs. In 2015 
94% was agency, now down to 48% in Q1. Large business 
calls are behind the company and the product mix is 
stable, expected to see good growth

• Mutual fund license applied and inspections are ongoing 
and would receive in due time

• Bajaj Finserv Direct, on the platform side has been 
direct linkages between Finserv and Bajaj Finance. BFL is 
just one more partner for Direct and as more partners are 
added, the pie will come down. However, the linkage is 
positive for incremental growth. Stake will come down to 
19.9% for Bajaj Finance, just a strategic investment by BFL. 

• Rs 288 cr net impact on PAT will also impact on EV, Rs 
304 is the reserve, Rs 206 cr of additional covid reserve 
in Q1 based on current wave of covid and using analytical 
models. Since lot of claims comes with a delay, however 
not much factored for 3rd wave though

• Rs 96 cr actual claims and 

• Bancassurance channel: Axis Bank 18% of offline, few 
partnerships in last few years, small 
finance banks, IDFC, RBL, Karur 
Vyasa bank. Emerging bancassurance 
contribution at 10%. Want to diversify 
the space

• Across the world, life insurance 
is a push business heavily relied on 
distribution while health insurance is 
a pull business. Over time retention is 
very important. In General insurance, 
aggregators have gained presence in 
UK, US but in India it is led by OEMs 
where the company has a strong 
presence.

• In BALIC co. is spending on market-
ing and building base in annuity side 

Growth was driven 
by private cars, 
2W, commercial 
lines, property, 
engineering. Motor 
2W and 4W grew 23% 
while CV continue 
to be stressed on 
growth Commercial 
lines greater than 
industry…Bajaj 
Finserv
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and has been paying off. Has a good ROI on that business

• In general insurance there is more claims and there is 
an obsession for BAGIC is to be the best claim settler and 
hence there is no risk for policy aggregators

• Insurance brand building is on trust and should be 
true to the commitments and are the major ingredients. 
Besides, there is backing from Bajaj brand

• Company has been building on digital brand building as 
against TVCs which have short recall

• VNB Margin directionally would increase but part is 
volatile on the non-par segment and hence margins will 
fluctuate given the product mix but growth would ensure 
that fixed costs are absorbed. 

• Competition will be more in the motor segment since it 
is easy to get into for new players. As number of players 
moves higher, the market for motors will get distributed. 
In BAGIC the co. is a strong player and have gained mar-
ket share over the years. Has strong market share in CV 
space, although that space has been slow in last few years

HDFC Asset Management 
Company Ltd.
• Q1 witnessed healthy inflows in 
equity, Rs 251 bn net inflows, reversal 
in interest from March 21

• Industry Average gross equity 
monthly flows for FY20 was Rs 237 bn 
vs Rs 337 bn in FY21 

• Rs 28.3 bn inflows through system-
atic transactions

• Digital front: refreshed mobile app 
and received good reviews

• Leveraging digital infrastructure

• Revenue increased due to higher 
share of equity AUM 

• Dilution in margin due to reduction 
in total expense ratios, employee 
benefit expense includes pro rata 
fair value of ESOS of Rs 176 million, 
company also gave annual remunera-
tion increment 

• Tax rate increased due to higher tax 
on investment income

• Target equity: non-equity mix: Co.’s 
share is better than industry share 
and would lead to increase

• Regarding market share more 
relevant data would be to look at after 
excluding ETF data. Marginal decline 

in market share but wouldn’t read too much into it but 
making all efforts and initiatives like on digital front and 
tie ups. Some of the product caps which the company 
was not fully present, like sector funds and thematic 
and passive and international, fund of funds, company 
has launched and would launch new products. 2 NFOs 
launched in last quarter and would see improvement in 
market share ahead

• Industry flows have reversed and after 9 odd months 
industry saw decline and over several quarters equity 
flows should remain healthy. Some of the funds managed 
by new fund managers have seen good traction over the 
last few months

• ESOP and the structure of the ESOP which is vested over 
3 years, 1/3 of vesting this year, 2nd after 2 years and the 
3rd after 3 years. Costs are upfronted 1st year since 1st 
year has full costs of 1st tranche, 50% of next tranche and 
1/3 of 3rd tranche. Since this was granted in Feb, one full 
year gets over in Feb so costs this quarter will be front 
loaded and next 2 quarters and last quarter it will dip and 
next year. 

• Digital is not about culture but about 
people participation and is about 
ingraining an automation culture 
removing friction and is the backbone 
of doing business at every level

• SIP market share has been trending 
down: Over the years HDFC AMC was 
older and largest player and worked 
hard to promote the concept of SIP. 
Somethings have not gone in favour 
with SIP cancellation; however, the 
book has turned the tide. All partners 
have helped to build this SIP book 
whether distributors. Similarly, 
fintechs have been partners as well 
and efforts are being made to enforce 
initiatives to have higher share of SIPs 
from fintech partners as well. Millen-
nials have been investing directing 
and initiatives have been client cen-
tered and moving to customer delight 
and efforts to expand the market

• There is always the fact that as 
moneymaking gets easier and direct 
investing becomes easier however 
over a period of time, the industry 
starts getting back the same. Trend is 
very welcoming though

• Between 2017-2020 MF unique 
investors grew 70% while demat 
accounts 40-45% while for Last 1 year, 

Regarding market 
share more relevant 
data would be 
to look at after 
excluding ETF data. 
Marginal decline in 
market share but 
wouldn’t read too 
much into it but 
making all efforts 
and initiatives like 
on digital front and 
tie ups. Some of the 
product caps which 
the company was 
not fully present, 
like sector funds 
and thematic 
and passive and 
international, fund 
of funds, company 
has launched and 
would launch new 
products…HDFC 
AMC
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MF unique investors grew 15% while demat accounts grew 
50%

• Margins are a function of the asset mix (and within asset 
classes such as products within equity the margins are 
different) and also there has been competitive costs for 
new NFOs. For Equities margins ~80 bps for fixed income 
~30 bps. Globally, markets have become efficient and 
funds moving from active to passive have led to margin 
contraction. Looking at different revenue stream such as 
PMS, AIFs where margins could be better

• Market share for liquid funds was higher abnormally 
last year due to pandemic and have now come down to 
more stable levels

• Other income has gone up due to mark to market gains 
on portfolios and selling some part of SL group NCDs. 
This quarter has been exceptional and one cannot extrap-
olate given the interest rate structure and the investments 
done by the company. Invested in liquid and arbitrage 
fund and a dividend payment is coming in.

• Fintech companies’ commissions are at par with 
traditional channels

United Spirits Ltd.
• The severe 2nd wave of COVID has impacted the overall 
economic conditions of the country.

• Company has mobilized fund to support the country’s 
healthcare system. 

• Company has reported resilience performance during 
1QFY22 despite of challenges.

• Local lockdowns started from April 
and night curfews impacted the 
business of bars & pubs.

• Company has forayed in 100% rice 
grain based whiskey.

• Consumer demand remained 
resilience during the quarter despite 
of restrictions.

• Company is working with West 
Bengal for reducing the levy in the 
states.

• Stable commodity pricing and cost 
efficiency keep the operating margins 
intact.

• Overall volume increased 61% with 
expansion of 62% in Popular segment, 
marginally outpacing Prestige & 
Above segment volume expansion of 
60%. 

• Underlying price/mix for the quarter 

was adverse 4.19%, mainly due to impacted momentum in 
Scotch performance and adverse Brand / State mix.

• Company has incurred Rs 17 crore on account of VRS 
packages given to employees.

• Company’s interest cost was down by 60% YoY during 
the quarter driven by debt reduction and lower interest 
rates.

• The second Covid-19 wave induced localized lockdowns 
impacted the sequential recovery momentum seen over 
the prior quarters. Off-trade remained resilient despite 
restrictions.

• Company will remain focus and will remain resilience 
during the difficult times.

• The COVID pandemic has a short term disruptions and 
in long run the company’s performance will improve.

• Company is working on strategies to renovate the 
business wherever there will be requirement. 

• Young generation is increasing in total population and 
increasing premiumization will drive the demand going 
ahead.

• There are lot of similarities in Africa and India markets 
in terms of young generation, regulations etc. However 
dissimilarity is Africa is beer consumed market while 
India is whiskey consumed market. Another difference 
is affordability where India is much ahead of Africa. The 
growth opportunity in India is very encouraging as India 
is moving towards premiumization.

• Company definitely has more 
innovation plans and will unveil it in 
coming time.

• Company is looking at action plan 
and will come up with the plan in next 
9-12 months.

• Consumer needs are evolving and 
the preferences have been changing 
and company is working on consumer 
preference changes.

• Glass and Extra Neutral Alcohol 
(ENA) are the 2 important costs for the 
company. There has been inflationary 
pressure on glass front.

• In last few quarters company has 
reported positive price mix.

• Company has been witnessing 
development in macros in the country 
and that help the company to increase 
the premium products. 

• Over a period of time, company is 

There are lot of 
similarities in 
Africa and India 
markets in terms of 
young generation, 
regulations 
etc. However 
dissimilarity is 
Africa is beer 
consumed market 
while India is 
whiskey consumed 
market. Another 
difference is 
affordability where 
India is much ahead 
of Africa…United 
Spirits
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expected lot of ethanol capacity will come up, so in short 
term there could be some inflation headwinds but in long 
term the supply will match the demand and inflation will 
come down.

• Company has started the strategic review on popular 
segments and company is on the track.

• Company will consult with government for better 
regulation and market has come back strongly.

• Company has not forgone on any growth opportunity 
because of the company’s cost saving strategy.

• Company is seeing new growth opportunity in home 
delivering which emerge as new distribution channel.

• In Maharashtra company has very good distribution 
network and has good relationship with the distributors.

• On-trade there remained restriction and thus it remains 
subdued, while the off-trade is looking promising. As 
the vaccination will increase, travel restriction will ease 
and economy will open up fully then on trade will start 
recovering.

• Company will focus on product mix matching, revenue 
matching and cost management in order to achieve the 
higher margin trajectory.

• Black dog was slow in the past, thus company has 
renovate the product and will roll out across the country 
in next few months. There has been lot of Black dog lovers 
in the country and thus renovate the product for the 
premium segment. 

• Premiumization is growing and company will increase 
the premium products portfolio to capitalize the growth 
opportunity.

• All the states are important for the company and it has 
best of portfolio to play on the demand growth.

• There has been hardly any inflation in Q1FY22 vs Q1FY21, 
only there has cost inflation in glass segment.

• In home consumption has picked up very rapidly and 
company is using digital to meet the in home consump-
tion and company has moved in this segment very fast.

• Company has learned from the past and will adapt the 
changes very fast and will capitalize 
on the opportunity.

L&T Technology Services 
Ltd.
• Focus on employee vaccination to 
get back to normality

• Crossed USD 800 million on an 
annualized basis

• Achieved 4-8% growth across 

verticals led by industrial products

• Expansion in EBIT margin despite wage hikes on shift 
towards digital engineering as well as hiring of freshers 
and cost optimization

• Large deals pipeline conversion remains healthy

• Identified six strategic investment areas – electric 
autonomous connected vehicles, 5G, MedTech, digital 
manufacturing, AIML driven smart products and sus-
tainability. Aiming at building sustainable growth engine 
aimed at innovative concepts and solutions through these 
six areas

• Transportation- qoq growth 4.3% led by electrification 
and growth led by auto, trucks. US infrastructural spend-
ing plan would accelerate towards nationwide charging 
network and there are similar goals in Europe and there 
is clear direction for OEMS to invest in EV production. 
Electric autonomous connected vehicles is a focus area 
for company together with E powertrain. In Q1 co. won 2 
USD 25 mn deals in EV space, one with new age OEM and 
one with Tier 1. OEM deal is across whole value chain

• In aerospace, spending on more digital transformation 
and connected platforms

• Plant engineering growth driven by FMCG, Oil & Gas, 
and chemicals. FMCG clients moving to more stringent 
standards and new plants. Sustainability is another area 
where there will be growth in future. Oil & Gas with oil 
prices going up capex deals will be stronger ahead as well 
green fuels

• Industrial products, all 3 sub segments- electrical, 
machinery and building automation showing growth. 
Digitalization will drive growth. Pick up in capex in indus-
trial activity in Europe and USA will drive momentum. 
Strong pipeline and opportunities for industrial activity 
continues 

• Telecom & Hitech: growth driven by Semi, consumer 
electronics and telecom. In semi, there is demand for chip 
design. In Telecom there are huge investments made in 
5G. 

• Medical: sees the outlook improving with vaccination 
expansion in Europe. Med tech is 
another area of growth. AI based 
diagnostic applications

• Digital engineering & technology. 
Revenues were 54% in Q1 vs 52% in 
Q4 and see this trend to continue. 
Engineers continue to file 23 patents, 
new high. Committed to increase 
talent pool and global academy will 
contribute to that

• Strong demand outlook in US and 

Strong demand 
outlook in US 
and Europe while 
recovering in Japan 
& India. USD 15-16% 
in FY22…L&T 
Technology
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Europe while recovering in Japan & India. USD 15-16% in 
FY22

• Higher margins due to cost optimization, rupee depreci-
ation and move to digital engineering offset wage hikes

• Moving to new tax rate in FY22

• Increase in DSO resulted in drop in cashflows, though 
it is temporary. Migration to system transformation 
program has resulted in higher DSO in Q1. 

• Client contribution to revenue would increase 

• Attrition at 14%, is levels lower than in the past

• EBIT margin trajectory: In Q2 company will have 
headwind of wage hike in mid to higher level employees. 
Would try to offset with employee pyramid and produc-
tivity while Growth and quality of revenue is the major 
margin lever. Efforts will be made to sustain margins. 
Transportation margins have gone up because of better 
quality of revenue, software embedded side has shown 
improvement. Investments made in EV, Telecom & Hitech 
would be able to see higher margins ahead. Hired a lot 
more freshers in the employee pyramid and thus brought 
down costs. Company plans to hire 400-500 freshers and 
laterals

• Post covid there were lot of spend in EV, autonomous. 
Digital manufacturing was a conversation pre-covid and 
now that is spent post covid. From a client stand point, 
they are getting deeper. What is not known is whether 
wave 3 would hit in a bigger way or not

• In food & beverages, there are smaller plants coming up 
even in US & Europe, whether this trend will sustain is 
not known. In plant engineering, Oil & Gas cos are trying 
to change fuel mix and there are brownfield upgrades and 
these are the changes which were absent 6-8 quarters 
before

• Client profile: it is normal to see 
in the 50 million range, there is a 
hunting focus. Company use trailing 
12 months to calculate the range, 
however going ahead, client matrix 
will improve

• Hitech: there are 6 sub segments. 5G 
will be one of these areas which will 
address lot of these segments.

• E R&D space is USD 1.4 trillion, 
supposed to grow USD 1.75 to USD1.95 
trillion by 2023. USD 80 bn outsourced 
to engineering service providers, 
India gets USD 16 bn. Eastern Europe 
and Latin America and China are 
competing nations and there is 
increase in competition

• There is optimization in demand. Six strategic invest-
ment areas, these are best made for 3-5 years and not 
quarterly and would give us sustainable growth. 

• Wave 2 has resulted in harrowing effects on employees 
and wish that wave 3 will not be that bad and vaccination 
is going on and employees are getting vaccinated. 

• Clients are willing are sign commitments for a longer 
period and bigger as well. Looking at clients to make 
strategic directions and execution plans for spaces like EV 
or 5G or sustainability. This was noy the case 4-5 months 
ago

Angel Broking Ltd.
• Focus on further improving digital journey to lay 
foundation for growth in future ahead

• Sees increase in employee expenses in next 2-3 quarters 
but would increase digital initiatives through machine 
learning and artificial intelligence and focus on hiring 
who has expertise in these fields of data science. Com-
pany is in the midst of hiring process but looking at client 
growth of triple digit so would be able to accommodate in 
2-3 quarters if margin is above 44-45%

• FY21 adopted dividend policy and distributed 35% of 
quarters profit in Q1

• Industry witnessed strong growth on larger base and 
Angel has played key role in this growth

• 0.46 mn clients added in June 2021 out of 1.2 mn in Q1

• 93% of gross client addition from tier 2 & 3 cities and 
average age of new clients is 29 years led by flat fee plan

• Turnover was affected due to implementation of peak 
margin regulation

• Working on super app which will be rolled out this year

• Over next 10-12 years massive 
opportunity in fintech industry, just at 
the inflexion point

• Finance costs increased due to 
working capital needs

• Employee benefits increased due to 
annual revisions

• When market goes down client trade 
less and now since based on new 
model even if trading volumes is low, 
revenue is not affected to that extent 
due to stickiness of customers and 
use of mobile apps and higher no. of 
orders led by growth in customer base 
due to move towards flat fee plan

• Interest income comprises of 
interest income from client funding 

Sees increase in 
employee expenses 
in next 2-3 quarters 
but would increase 
digital initiatives 
through machine 
learning and 
artificial intelligence 
and focus on hiring 
who has expertise 
in these fields of 
data science…Angel 
Broking
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book and interest income from fixed deposits, interest 
income declined due to lower income from fixed deposits 
and client funding rates have remained same at 18%

• Offering all third-party products like insurance and 
lending. In super app investors from broking would be 
offered mutual funds, investment products and lending 
products and one stop solution for new customers in the 
financial product. In 2 years, company would manufacture 
new products

• No substantial change in revenue mix in the next 2 quar-
ters and after launch of super app, there will be increase 
in distribution revenue 

• On peak margin: there will be impact on ADTO but 
impact of revenue is 2-3% which is offset by customer 
base which is growing at 15-20% every quarter so not 
affected by peak margin regulation to that extent.

• The concept of super app is when a customer is 
onboarded the cost of acquisition is borne and now all 
products will be offered through the app for lifetime

• ‘Smart stores’ is a unique platform to explore a wide 
range of trading platforms and when developers sign 
to this unique service they get lot of data based on APIs 
which will be leveraged. 

• 93% of customers uses flat fee even AP are allowed to sell 
flat fee plans. In Q1FY22, under flat fee acquired 11,25,000 
clients and 80,000 under traditional clients

• Digital acquisition levels are optimized to a level. Most 
of acquisition is coming from B2C, most of growth is from 
digital acquired model and AP model growth is lesser

• Technology costs at 13-14% of total cost in Q1FY22, 
usually the same

• Activation is a function of volatility in the market and 
customers who are coming from tier 2 & 3 there is no 
impact of volatility. Since customers from tier 2 &3 ticket 
size is less but co. is more focused in this segment

• ARPU is consistent, and there could 
be volatility due to peak margin 
norms, however ARPU from AP source 
may appear to be lower because of 
sharing of revenue

• Don’t perceive increase in market 
share through lowering flat fee 

• Aspire to be no.1 in broking and 
being focused on retail broking and 
capabilities of app is such that without 
diluting the same, the opportunities 
can be increased. Entire app strategy 
is based on making the trading seam-
less for users using machine learning 

and user filtering techniques which is tailor made for 
the clients. That is where Angel is investing in building 
in single unified interface in understanding customers 
through ease of use and understanding.

• 70% of new customers are new to the market and fintech 
world is aimed at serving this segment to create wealth 
given strong GDP growth 12-13% ahead and financial 
savings to be created 

• Activation rate for industry at 33%, Angel at 37%. As co. 
hires more employees on hands on machine learning and 
analytics, the ratio will increase

• Angel’s existing platform is already best in class based 
on reviews and will leverage the same in launching Sparc 
app officially.

Schaeffler India Ltd.
• Economy is in illusive double digit growth. Due to 2nd 
wave of pandemic there has been economic growth 
contraction in 2nd quarter of CY21.

• Inflation rate above the tolerance limit of 6% can trigger 
increase in interest rates and hence may hamper growth.

• Rising inflation could hurt the consumer sentiment 
going ahead.

• Contraction in growth has been witnessed in core sector 
also.

• Cement YTD production was 30% higher than the 
corresponding period of 2020.

• In steel sector lot of consolidation has happened and 
production was up by 44% higher than the corresponding 
period of 2020.

• Coal YTD production was marginally higher by 1% than 
the corresponding period of 2020.

• Electricity generation YTD production was 15% higher 
than the corresponding period of 2020.

• PV production on QoQ basis has contracted by 27%.

• CV production on QoQ basis con-
tracted by 50%, however on YoY basis 
it grew by 71%.

• 2Ws & 3Ws production on QoQ basis 
has contracted by 38% and 60% higher 
in YoY basis.

• Agriculture tractor has been dream 
run for the segment which contracted 
by 15% QoQ and grew by 95% YoY.

• Plant utilization level at normal 
during the quarter, however company 
has taken precaution of running the 
plants.

Aspire to be no.1 
in broking and 
being focused on 
retail broking and 
capabilities of app 
is such that without 
diluting the same, 
the opportunities 
can be increased…
Angel Broking
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• Company follows proper safety protocols in running the 
plants.

• Company continue to manage Covid-19 situation effec-
tively with all round focus on Employee Health & Safety.

• Company has received lot of recognition from the cli-
ents of providing them uninterrupted supply of products 
& services.

• Company has managed cost efficiently amidst the higher 
input prices which started to rise from Q4CY20.

• Continue rise in steel prices remain a cause of concern.

• Q2CY20 was a truncated quarter with only 40 opera-
tional days in that quarter.

• Q2 sales out-performed the market in all business areas 
on the back of better sales mix and high exports.

• Currently all plants are performing at normal capacity 
level.

• There has been increased in Working capital. Company 
will continue to invest judicially in capex.

• Company will ensure the sustained operational perfor-
mance across all our plants, normal capacity utilization.

• Company’s strong customer engagement is leading to 
robust order book outlook.

• Improvement in margins because of better product mix 
which export orders compared to domestic.

• High steel prices impacted the total industry. Certain 
parts of higher steel prices have recovered but not 100% 
steel price increase has recovered.

• Every cost has variability and 
company is managing the cost very 
efficiently, thus helping in improving 
the margins.

• Exports are helping the company in 
securing more demand.

• Company is focusing on localiza-
tion and during Q2CY21 there has 
been higher trading and it doesn’t 
mean company is not focusing on 
localization.

• In previous quarter, the inventory 
was lower in Q2CY21 the inventory 
level has gone up marginally. Com-
pany will focus on improving the 
working capital going ahead.

• Company has strong presence in 
internal combustion engine. Schaef-
fler globally has strong electrical 
vehicle presence especially in Europe. 

Company is engaging in manufacturing motor for electric 
vehicles and considering of introducing it in India.

• Company is preparing itself for technological shift 
which is happening.

• Company is witnessing good response from India made 
products. Company is widening the range of products in 
exports. Company has now 8-9 product lines for export 
offering.

• Company already invested Rs 85 crore in CY21 and 
investment will much more in 2CY21. Company has 
targeted a capex of Rs 250 cr during CY21.

• Industrial performance was same as 1QCY21 level. After 
market sales segment performed well during the quarter.

• Railway, cement, minning and other industrial segment 
will help the company to grow its industrial segment 
business.

• There has been demand uptick in many countries but it 
grown across the countries and that help in higher export 
growth.

• Steel prices have increased by 3 digits which is signifi-
cant increase. Company is trying to nullify the steel price 
impact through operational efficiencies.

• Asia pacific regions like Indonesia, Malaysia, and some 
parts of China and also from US the demands have been 
strong during the quarter.

• Company has targeted localization of 72% of total 
manufactured products and will focus on railway, cement 
and other industrial segments.

• In export oriented products com-
pany has some cost competitive in 
some products. Company has some 
product lines which are critical and 
it has also cost competitive in these 
products. In Roller bearings and 
large size bearings company has both 
strong market and cost competitive.

• Company is striving to implement 
digitalization content in industrial 
segment.

• In railways segment, company 
witnessed tractions from metro 
segment and also from some passen-
ger trains. Metro demand has helped 
the company to boost railway segment 
revenue during Q2CY21.

• Company is focusing on increasing 
the content per vehicle and company 
is targeted to increase the content per 
vehicle from current 40.

In export-oriented 
products company 
has some cost 
competitive in some 
products. Company 
has some product 
lines which are 
critical, and it has 
also cost competitive 
in these products. In 
Roller bearings and 
large size bearings 
company has both 
strong market and 
cost competitive…
Schaeffler India
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economy review
The Reserve bank of India (RBI) seemed to have toned 
down its expectations of an impending stress in the 
financial system as suggested by the Financial Stability 
report (FSR) released this month. The apex bank did 
caution of doubling of non-performing assets (NPA) or 
bad loans in its January 2021 edition of FSR. Based on 
first advance estimates of gross domestic product (GDP) 
for 2020-21, macro stress tests in Jan’21 FSR indicated 
that the gross NPA (GNPA) ratio of all SCBs may increase 
from 7.5% in Sep’20 to 13.5% by Sep’21 under the baseline 
scenario; the ratio may further escalate to 14.8% under 
a severe stress scenario. However, now the RBI expects 
that the GNPA for the banking sector could rise to 9.8% 
by March 2022 under a baseline scenario, as compared 
with 7.48% in March 2021. Of course, the stress tests for 
the baseline scenario considers GDP 
growth rate at 9.5% for FY22, a 5.1% 
average retail inflation and metrics 
for four other macroeconomic data 
for various scenarios. Under the 
medium stress scenario, where GDP 
growth is at 6.5%, the gross NPA ratio 
could rise to 10.36%. Under the severe 
stress scenario, the gross NPA ratio 
for the banking sector may rise to 
11.22% assuming that the GDP growth 
rate is at 0.9%. The RBI has cautioned 
that the outcome of models does not 
amount to forecasts. Clearly where 
is the optimism coming from? The 
RBI Governor Shaktikanta Das in the 
foreword to the Financial Stability 

Report stated that “The dent on balance sheets and 
performance of financial institutions in India has been 
much less than what was projected earlier, although a 
clearer picture will emerge as the effects of regulatory 
reliefs fully work their way through,” Stress for the banks 
is expected to rise though primarily from retail loans 
and exposure to micro, small and medium enterprises 
(MSMEs). Having said that majority of the banks are better 
placed now after rounds of capital raising over the last 12 
months through combination of preferential allotment, 
QIP, public issue and capital infusion by Govt. Of India. 
Besides, the whole premise of improvement in asset 
quality is built on GDP estimates and the recent signs in 
economic recovery based on the indicators in late June 
and July could be comforting. The capital to risk-weighted 

assets ratio (CRAR) of scheduled 
commercial banks (SCBs) increased 
by 130 bps from 14.7% in March 2020 
to 16.0% in March 2021, with private 
banks improving their ratios even 
further. The FSR states that CRAR may 
fall marginally to 15.5% by March 2022 
as the base-case scenario from 15.8% 
as of March 2021. In the worst-case 
scenario where severe stress results in 
bad loans rising to 11.2% of total loans, 
banks may find capital adequacy ratios 
drop to 13.3%. Nevertheless, all these 
outcomes on capital are higher than 
the minimum regulatory requirement 
of 11.5% that includes 2.5% of capital 
conservation buffer.

ECOnOMy REviEw

The capital to risk-
weighted assets ratio 
(CRAR) of scheduled 
commercial banks 
(SCBs) increased by 
130 bps from 14.7% 
in March 2020 to 
16.0% in March 2021, 
with private banks 
improving their 
ratios even further.
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The FSR further states that overall 
fall in GNPAs by 5.9% in FY21 was 
majorly on account of fall of 8.4% in 
bad loans of PSU banks. Moreover, 
banks have not resorted heavily to 
restructuring under the COVID-19 
resolution framework and write-
offs as a percentage of GNPA at the 
beginning of the year also fell sharply 
as compared to FY20, except for 
private banks. The FSR however has a 
word of caution as well, it states that 
“As the impact of the second wave 
plays out and regulatory forbearances 
are withdrawn, banks face the risk of 
incipient challenges to asset quality 
materializing,” The FSR said that 
troubled loans would mainly emerge 
from micro, small and medium 
enterprises (MSMEs) and retail 
borrowers. These categories were the 
biggest beneficiaries of forbearance, 
such as moratorium, restructuring 
and standstill on asset recognition. 
Further, public sector lenders have 

been at the forefront of lending to 
small businesses, besides aggressively 
chasing retail credit in the past few 
years. The FSR states that PSU banks 
could witness their bad loans rise 
(GNPA) to 12.52%, under the baseline 
scenario from 9.54% as of March 2021. 
Under the severe stress scenario, the 
GNPA ratio for public sector banks 
may rise to 13.95%. For private banks, 
GNPA ratio could rise to 5.82% by 
March 2022 from 4.78% as of March 
2021 under the baseline scenario. 
Under severe stress, GNPA ratio could 
rise to 6.46%. The MSME sector has 
been under continues stress and since 
2019, RBI has permitted restructuring 
of temporarily impaired MSME loans 
(of size up to Rs 25 cr) under three 
schemes. While PSU banks (PSBs) 
have actively restructured under 
all the schemes, the private banks 
(PVBs) have only offered Covid-19 
restructuring scheme in Aug’20. 
Despite the restructuring, however, 

The FSR further 
states that overall 
fall in GNPAs by 
5.9% in FY21 was 
majorly on account 
of fall of 8.4% in bad 
loans of PSU banks. 
Moreover, banks have 
not resorted heavily 
to restructuring 
under the COVID-19 
resolution framework 
and writeoffs as a 
percentage of GNPA 
at the beginning of 
the year also fell 
sharply as compared 
to FY20, except for 
private banks.
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stress in the MSME portfolio of PSBs remains high. The 
special mention account (SMA) loans of banks captures 
the signs of stress among MSMEs. SMA capture early 
signs of stress by recording how long repayments are 
overdue and accordingly categorized as SMA1 (31-60 days) 
and SMA2 (61-90 days). The proportion of SMA 1 and 2 
loans in the MSME category for PSU banks shot up to 
11.8% in FY21 from 8.6% in FY20. For private sector banks, 

this ratio has increased to 3.2% from 2.6%. Outstanding 
loans in the SMA-1 bucket for PSBs in Mar’21 are at 9.2% 
(5.6% in Dec’20) and NPA ratio has increased to 15.9% 
(13.1% in Dec’20) while SMA-2 has witnessed a decline to 
3.6% (7.8% in Dec’20). For PVBs while the NPA ratio has 
increased to 3.6% (2% in Dec’20), SMA-1 and 2 has shown a 
declining trend.

During the last financial year, RBI had introduced a 
one-time restructuring scheme to aid borrowers affected 
by the Covid-19 pandemic particularly 
targeted towards MSME sector. The 
scheme was to be invoked by Dec. 
31, 2020 and implemented within 90 
days for retail borrowers and 180 days 
for corporate borrowers. Based on 
data provided by FSR, by Mar’21, 0.9% 
of total bank advances were under 
restructuring for all SCBs. MSME 
sector had the highest share of 1.7% of 
total advances, followed by corporate 
at 0.9% while retail loans were at 
0.7% of total advances. As highlighted 
before in this article, the aggregate 
restructured portfolio of PSBs stood 
at Rs 26,190 cr under January 2019 
scheme before it dropped to Rs 
5,860 cr in February 2020 scheme. 
However, post-Covid, there was a 

sharp increase to Rs 24,816 cr during the August 2020 
scheme. In contrast, PVBs’ stood at Rs 1,364 cr in February 

last year but increased to Rs 11,027 
cr. In totality, PSBs restructured 
Rs 56,886 cr of MSME loans (79.61% 
of total MSME loans restructured), 
while private banks restructured Rs 
14,565 cr (20.39% of total) during the 
August 2020 scheme. According to 
an article in financial Express, MSME 
Minister Narayan Rane has shared the 
latest data on MSME loan accounts 
restructured in reply to a question 
in the Lok Sabha, while previous 
years data was former Finance 
Ministry MoS Anurag Thakur in the 
Rajya Sabha in March 2020. Based 
on the same, the article states that 
MSME loan accounts restructured by 
PSBs have grown 2.1x in the nearly 
one-and-a-half-year period. From 

SCBs’ GNPA Ratio (%)

Source: RBI FSR – Issue no 23
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26,190 

5,860 

24,816 

2,174 

1,364 

11,027 

Restructuring - January 
2019 scheme 

Restructuring - 
February 2020 scheme 

Restructuring - August 
2020 scheme 

PSBs PVBs 

SMA Distribution of MSME Portfolio – Bank Group Wise (%)
PSBs PVBs

SMA-0 SMA-1 SMA-2 NPA SMA-0 SMA-1 SMA-2 NPA

Mar-20 6.9 5.7 4.2 18.2 4.4 1.9 0.7 4.3

Jun-20 18.2 2.2 2.6 13.7 7.0 0.9 0.6 2.9

Sep-20 13.4 3.2 2.6 14.9 8.1 0.9 0.6 2.6

Dec-20 7.8 5.6 7.8 13.1 4.8 2.6 2.4 2.0

Mar-21 10.6 9.2 3.6 15.9 3.7 2.4 0.8 3.6

Source: RBI FSR – Issue no 23

Based on data 
provided by FSR, 
by Mar’21, 0.9% 
of total bank 
advances were under 
restructuring for all 
SCBs. MSME sector 
had the highest 
share of 1.7% of total 
advances, followed 
by corporate at 0.9% 
while retail loans 
were at 0.7% of total 
advances.
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6,19,562 accounts involving Rs 22,650 cr restructured as 
of January 31, 2020, 13.06 lakh accounts with an aggregate 
amount of Rs 55,333 cr were restructured as of June 
26, 2021. To provide resolution to the Covid-19 related 
stress of MSMEs, the RBI had extended the facility for 
restructuring existing MSME loans (where the aggregate 
exposure of all lenders to the MSME does not exceed Rs 
50 cr as of March 31, 2021) without a downgrade in the 
asset classification till September 30, 2021. Thus, the true 
picture will only be known as regulatory forbearance 
is gradually lifted and normalcy returns. Despite the 
restructuring, however, stress in the MSME portfolio of 
PSBs remains high. Boosted by ECLGS disbursements 
to eligible categories, net credit flow to stressed MSMEs 
during March 2020-February 2021 rose to Rs 50,535 
cr with the shares of PSBs and PVBs at 54% and 35%, 
respectively.

For the retail advances there have been various mention 
of risks ahead for the retail portfolio of banks. The FSR 
stated that the demand for consumer credit across banks 
and non-banking financial companies (NBFCs) has 
dampened, with some deterioration in the risk profile 
of retail borrowers becoming evident. This is largely due 
to overdependence of the SCBs to lean towards retail 
borrowers or segment since second wave of COVID-19 
has accentuated the slowdown in wholesale credit relative 
to retail credit. The FSR although states that based on an 
analysis of bank group-wise estimated 30- day cash flows, 
there has been significant uptick relative to pre-COVID-19 
levels for PSBs, specifically from retail and small business 
counterparties after expiry of the loan moratorium, 
though the standstill on asset classification continued 
up to March 2021. FSR states that “Consumer credit 
deteriorated after the loan moratorium programme came 
to an end in September 2020. Customer risk distribution 
of the credit active population underwent a marginal shift 
towards the high-risk segment in January 2021 relative to 
January 2020. In terms of credit risk migration, even low 
risk tiers are showing downward momentum. Consumer 
credit portfolios of non-PSBs are seeing incipient signs 
of stress”. A livemint article has highlighted that for retail 
loan portfolio, data from credit bureaus show more than a 
quarter of loans slipped to the riskiest subprime category 
by January from the year-ago period. In essence, credit 
risk perception has worsened for retail borrowers. Data 
from FSR shows that delinquency ratios in consumer 

Restructured advances - Share in Segment-wise  
Funded Outstanding – March 2021

Source: RBI FSR – Issue no 23

Bank Credit Growth to MSME Sector - Mar’21 (% yoy)

Source: RBI FSR – Issue no 23
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credit have seen a large increase for PVBs at 2.4% in Jan’21 
(1.2% in Jan’20) and NBFC/HFCs at 6.7% in Jan’21 (5.3% in 
Jan’20) while the same has declined for PSBs at 1.8% in 
Jan’21 (2.9% in Jan’20).

Delinquency Rates in Aggregate Consumer 
Credit (%)
Segment PSB PVB NBFC / HFC

Jan-20 2.9 1.2 5.3

Feb-20 2.9 1.1 5.2

Mar-20 3.0 1.0 4.8

Apr-20 3.2 1.1 5.2

May-20 3.2 1.0 5.2

Jun-20 3.0 1.2 5.0

Jul-20 2.8 1.1 5.1

Aug-20 2.7 1.1 5.2

Segment PSB PVB NBFC / HFC

Sep-20 2.8 1.4 5.4

Oct-20 2.6 1.4 5.3

Nov-20 2.2 1.6 5.8

Dec-20 2.0 2.2 6.3

Jan-21 1.8 2.4 6.7
Source: RBI FSR – Issue no 23

On a sectoral basis, over a one-year relative basis, GNPA 
ratios of SCBs for agriculture and industry declined 
during FY21, however bad loans rose for personal loan 
sector. Agriculture NPAs dropped marginally to 9.8% in 
March 2021, from 10.1% a year ago albeit still higher than 
9.6% in Sep’20 but not much of stress per se. Retail loans 
GNPA which was at 1.8% in Sep’20, inched higher to 2.1% 
in Mar’21. The major advantage of falling interest rates 
was cashed in by the industrial sector as GNPA levels of 
all sub-sectors declined in March 2021 relative to March 
2020 levels. On a consolidated basis, the industry segment 
saw a sharper fall in NPAs, which were at 11.3% in March, 
from 12% a year ago. Large borrowers, or those with 
outstanding loans of Rs 5 cr and above, constituted 52.7% 
of the loan portfolio of SCBs (50.5% in Sep’20) and 77.9% 
of banking sector NPAs in Mar’20 (73.5% in Sep’20). There 
was sharp uptick in SMA1 loans for large borrowers while 
SMA2 loans declined since majority has been recognized 
as NPAs. The sharp rise in bad loans from the large 
borrower’s segment was largely because the Supreme 
Court vacated its bar on NPA recognition, which was in 
effect from September to early March.

Cash Inflows from Retail and Small Business Counterparties

Source: RBI FSR – Issue no 23

Source: RBI FSR – Issue no 23

Sector-wise GNPA Ratio
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Source: RBI FSR – Issue no 23

GNPA Ratio of Major Industrial Sub-Sections

Share of Large Borrowers in SCB’s Loan portfolios

Source: RBI FSR – Issue no 23

GNPA Ratio of Large Borrowers

Source: RBI FSR – Issue no 23

While there are pockets of risks towards future rise 
in delinquencies, which has been acknowledged by 
RBI too, there is still optimism and the RBI lowered 
projections on rise in bad assets from earlier forecasts. 
While it may be puzzling, the latest set of data shared by 
an article by Livemint probably sheds some light. The 
article states that despite the government’s decision 
to lift the one-year moratorium on creditor action 
against defaulters in March, the number of corporate 
insolvency cases admitted in tribunals stayed low at 164 
in the three months ended 30th June. The corporate 
affairs ministry assessed that an increase in the payment 
default threshold from Rs 1 lakh to Rs1 cr and a new 
alternative resolution scheme for small companies 
(called the pre-pack scheme) would check any sudden 
rise in insolvency cases. According to data sourced from 

the ministry and the Insolvency and Bankruptcy Board 
of India (IBBI) by Livemint, 4,540 bankruptcy cases 
were admitted in tribunals as at June end against 4,376 
cases at the end of March. Fresh filings of just 164 cases 
when the bankruptcy code is fully operational is way 
lower than quarterly average rate of 495 filings in FY20. 
Experts opined that the lower filings could be because of 
efforts of RBI to resolve some of the accounts under the 
Reserve Bank of India’s 7 June circular while creditors 
used other alternative mechanisms at disposal like as the 
enforcement of security, civil suit and proceeding against 
personal guarantors. Although few have advised for a 
word of caution and premature optimism and believes 
that number of applications from July is to be watched for 
and the real impact would be visible in H2FY22. 

Growth in SMAs and NPAs of Large Borrowers (q-o-q: percent)

Source: RBI FSR – Issue no 23

Bankcruptcy cases admitted in tribunals

Source: Corporate affairs ministry, IBBI, LiveMint
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Having said that there are a few positives to take out 
from the RBI’s assessment of overall improvement in 
asset quality ahead. The biggest premise has been the 
improvement in corporate profitability led by low interest 
costs, expenditure reduction and low taxes in FY21, 
explained a report by State Bank of India (SBI). The SBI 
Ecowrap report stated that while ~4000 listed entities 
reported 5% decline in topline, EBIDTA and PAT grew by 
24% and 105% respectively over FY20. “Most importantly, 
15 sectors have now reduced loan funds by around Rs 
2.09 lakh cr during pandemic year FY21. Sectors such 
as Refineries, Steel, Fertilisers, Textiles, Mining, etc. 
have reduced their loan funds in the range of 6% to 64% 
in FY21” stated the report. Incidentally, these are the 
so-called stressed sectors which plagued asset quality 
of banks post 2008 global financial crisis. The report 
further said that an extended period of low interest rates 
has helped companies to deleverage at a massive scale 
and contributed on an average 5% to the overall top line 
with sectors such as Consumer Durables, Healthcare 
and Cement to have benefited the most. The FSR also 
stated that on gradual reopening of the economy, private 
corporate activity revived in H2FY21 after nosediving in 
H1FY21. Nominal sales of 724 listed private manufacturing 
companies increased by 6.8% yoy and 31.7% in Q3FY21 
and Q4FY21 respectively, and the rise was broad-based. 
Operating profit margins of these companies remained 
nearly flat across sectors impacted by higher raw 
material costs in particular. Leverage of 1360 listed 

private nonfinancial companies declined during H2FY21, 
relative to the previous period and cash holdings of these 
companies remained elevated to tide over uncertainty. 
Similarly, another article in Business Standard stated that 
the share of corporate profit in India’s gross domestic 
product (GDP) hit a 10-year high of 2.69% in FY21. The 
ratio was at a record low of 1.6% in 2019-20 while it 
was the highest in 2010-11 at 3.2%. Thus, the financials 
from the majority of the troubled sectors in the past 
have been on a mend and that in a way would reflect in 
better servicing of loans and better capacity to absorb 
further loans as demand revives and capacity utilization 
improves.

Operating Profit Margin – Listed Non-financial  
Private Companies

Source: RBI FSR – Issue no 23

Leverage

Source: RBI FSR – Issue no 23

Fixed asset and Cash holding ratios

Source: RBI FSR – Issue no 23

Source: SBI Ecowrap

Changes in Loan Funds and Cash and Bank Balance FY21 vis a vis FY20
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Another positive feature emerging from the FSR report 
is that banks have enough capital to cushion against a 
deterioration in their assets. Provision coverage ratio 
(PCR) or proportion of provisions (without write-offs) 
to GNPA increased from 66.2% in March 2020 to 68.9% 
in March 2021. This is again primarily due to relatively 
higher decline in GNPA, stated the FSR. Besides, what’s 
interesting is that the improvement in PCR has been led 
by the PSBs while the ratio declined for PVBs and foreign 
banks as well. Besides, the banks have already shore up 

their capital base thus improving their CRAR ratio, which 
was earlier talked about. The RBI expects that under the 
baseline scenario, the capital adequacy ratio of banks 
would decline by 30 basis points during the 12 months 
ending March 2022. Even in the severe stress scenario, 
the reduction would be 256 basis points. “All 46 banks 
would be able to maintain CRAR well above the regulatory 
minimum of 9% as of March 2022 even in the worst-case 
scenario,” the RBI said. No bank is expected to breach the 
core equity Tier-1 capital minimum either. 

Provisioning Coverage Ratio (%)

Source: RBI FSR – Issue no 23
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In the nutshell, in the absence of 
regulatory support measures such as 
moratoriums and a standstill on NPA 
classification, there could be fresh 
additions to NPAs since that’s part of 
the banking business model. However, 
corporates have deleveraged, better 
recoveries and faster credit growth 
as the economy picks up could help 
in keeping NPAs under control. With 
improved capital positions of banks, 
and higher PCR, they would be able to 
support a recovery in credit demand 
since incremental provisioning would 
be much lower. Besides, while MSME 
sector could pose troubles in terms of 
addition to toxic assets, of Rs 108.60 lakh 
cr of outstanding bank credit as of April 
2021, bank credit to MSMEs stood at Rs 
5.15 lakh cr, accounting for less than 5% of 
the outstanding credit. Moreover, across 
all loan categories including corporate, 

retail, other loans, MSMEs 
accounted for 1.7% of the total 
restructured advances across all 
scheduled commercial banks as of 
March 2021, data from FSR shows. 
The increase in credit flows to this 
sector is primarily attributed to the 
Emergency Credit Line Guarantee 
Scheme (ECLGS) scheme which 
aims to provide 100% guaranteed 
coverage to banks and other 
lenders. Thus, banks will be 
guarded against a possible slippage 
of loans under this scheme. Thus, 
it’s not the FRBI alone which 
anticipates decline in GNPA levels 
in FY22, rating agency ICRA as well 
expects GNPA to decline at least 
7.1% by March 2022, as against 7.6% 
at FY21-end.

In the nutshell, 
in the absence of 
regulatory support 
measures such 
as moratoriums 
and a standstill on 
NPA classification, 
there could be 
fresh additions to 
NPAs since that’s 
part of the banking 
business model. 
However, corporates 
have deleveraged, 
better recoveries and 
faster credit growth 
as the economy 
picks up could help 
in keeping NPAs 
under control.
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At Ashika Capital, we are extremely passionate about fostering symbiotic 
relationships that are aimed at building and sustaining high-growth founder 
led businesses. We strongly believe that financial capital is the first stepping 
stone to build a scalable, sustainable and impactful business. Therefore, our 
endeavour is to identify great entrepreneurs in pursuit of building businesses 
that carry magnanimous investment potential. Here is an INSIGHT into 
businesses that we have worked/working with –

Start-up Corner

FinancePeer
Pain-points in School & University Fee Payment:
• The increase in quality of Indian Schools & Universities has come at the cost 
of higher fees which has resulted in parents with low income, low credit scores 

being unable to pay school fees
• This leads to drop-outs, delay in fee payments which affects the ability of schools to pay for quality teachers, invest 
in labs etc.

To resolve these challenges, Financepeer has innovated & developed a unique proposition:
• Enabling the fee payment to be spread across the year by breaking it into zero cost, zero interest monthly instalments
• Allowing schools to receive upfront fee payment resulting in better cash flow management & ultimately investment 
in better facilities 
With a great team of Founders from the prestigious IITs, it has already helped 15000+ students & 4500+ Educational 
Institutions. The current fund raise is of $7 mn of which $2 mn is already committed.

These are the top three business opportunities that interested stakeholders can pursue from an investment standpoint. 
If you are interested to know more about these companies from the perspective of business operations, investment 
thesis, exit opportunities and more, please drop in a line to us at ib@ashikagroup.com.

Naagin Sauce
An opportunity in the ‘very hot’ hot sauce segment - A challenger brand within the Sauces & 
Condiments space.
In a country pioneering spices and condiments, be something better than ketchup  - With a 
vision to put Indian chilies on the world map as the spice authority of India, Naagin Sauce, is created using specially 
curated recipes and is craft in every sense. 
With a highly differentiated offering, the true-to-label indigenous brand has built an extremely versatile hero product, 
already demonstrating good export traction.
Led by a robust set of co-founders with “fire in their belly” and complementary skill sets, the business is looking to 
raise capital for its next phase of expansion.

Mr. Mihir Mehta

IIO Technologies
IIO Technologies, a pioneer & first-mover in the Drone Defense Solutions & Tactical Drones in 
India. In a market that is expected to grow at an unbelievable CAGR of 29% (Period: 2018-2024), 
the company’s vision is to build the largest and most trusted anti-drone solution provider in the 
country. The Company has already garnered orders from government agencies and has a robust 

pipeline. In this high-growth sector, they have come out to be a market leader and are growing 
continuously in a fast-paced environment.
A technology-centric & data-driven powerhouse with a focus on indigenization and “Make in India” and backed 
by an extremely passionate team, IIO Technologies has successfully developed a platform named Skyfort - A fully 
customizable and scalable software platform that can be integrated into all existing and upcoming sensors to gear up 
against network-centric operation requirements.
IIO Technologies currently hones five anti-drone products including Skyfort Brahma, 3Dev, 3Netra, IIO C5+R3+EO 
and IIO G1 Drone Gun.
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Primary 
Market resurgence
Initial Public Offerings (IPO) have come roaring back, on 
track for a record year as companies race to go public 
in a stock market at all-time highs. After a strong run in 
first seven months of 2021, the Indian primary market 
is expected to see continued action in rest of the year. 
Although there was a lull in the primary market for a few 
weeks during the peak period of COVID second wave, 
28 companies raised Rs. 42,000 crore via IPOs in just 
the first seven months of 2021. Meanwhile, corporates 
are expected to raise around Rs 40,000 crore in rest of 
the year via IPOs. Healthy momentum in the secondary 
market, ample liquidity in the system with global central 

banks keeping their monetary policies loose and greater 
participation of retail investors have been some of the 
factors keeping the IPO Street abuzz. In fact, benchmark 
indices also witnessed consolidation during April-May 
when the number of COVID cases were rising amid 
second wave. The number of daily new coronavirus 
cases peaked at around 4 lakh in early May. But in June, 
the secondary and primary markets recovered and 
benchmark indices - Nifty and Sensex - hit fresh record 
highs. The BSE Sensex rallied more than 10% while 
the BSE Midcap index gained 26% and Smallcap index 
registered 39% gains in first half of CY21.

Amount raised through IPO
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Issuer Company Sector Issue 
Type

Est. Issue 
Size

Prospec-
tus Filing 

Date

SEBI 
Approval 

Date

Lead Manager

Vijaya Diagnostic Centre Diagnostic 
Services

OFS 2000 05-Jun-21 23-Jul-21 ICICI Securities, Edelweiss, 
Kotak

Supriya Lifescience Pharmaceuti-
cals

Fresh + 
OFS

1200 15-May-21 23-Jul-21 ICICI Securities, Axis Capital

Aptus Value Housing 
Finance

Financial 
Services

Fresh + 
OFS

2600-3000 14-May-21 20-Jul-21 ICICI Securities, Citi, Edel-
weiss, Kotak

Cartrade Tech Technology OFS 2000 15-May-21 20-Jul-21 Axis Capital, Citi, Kotak, 
Nomura

Krsnaa Diagnostics Diagnostic 
Services

Fresh 1200 15-May-21 20-Jul-21 JM Financial, DAM, Equirus, 
IIFL

Ami Organics Chemicals Fresh + 
OFS

650 04-Jun-21 19-Jul-21 Intensive Fiscal Services, 
Intensive, Axis Capital, Ambit

Nuvoco Vistas Building 
Material

Fresh + 
OFS

5000 06-May-21 16-Jul-21 ICICI Securities, Axis Capital, 
HSBC, JP Morgan, SBI Capital

Devyani International QSR Fresh + 
OFS

1400 17-May-21 16-Jul-21 Kotak, CLSA, Edelweiss, 
Motilal Oswal

Jana Small Finance Bank Financial 
Services

Fresh + 
OFS

2000 01-Apr-21 09-Jul-21 Axis Capital, ICICI Securities, 
SBI Capital

Chemplast Sanmar Chemicals Fresh + 
OFS

3500 03-Apr-21 02-Jul-21 ICICI Securities, Axis Capital, 
Credit Suisse, Ambit, BoB 
Caps, HDFC Bank

Exxaro Tiles Building 
Material

Fresh + 
OFS

160 15-Mar-21 23-Jun-21 Pantomath Capital Advisors

Shriram Properties Construction/
Real Estate

Fresh + 
OFS

1250 09-Apr-21 15-Jun-21 Axis Capital, ICICI Securities, 
Nomura

Paras Defense And Space 
Technologies

Defence Fresh + 
OFS

500 06-Mar-21 11-Jun-21 Anand Rathi Advisors

Utkarsh Small Finance Bank Financial 
Services

Fresh + 
OFS

1350 04-Mar-21 03-Jun-21 ICICI Securities, , IIFL Sec, 
Kotak

Arohan Financial Services Financial 
Services

Fresh + 
OFS

1800 14-Feb-21 23-Apr-21 Edelweiss, ICICI Securities, 
Nomura, SBI Capital

Seven Islands Shipping Travel / 
Transportation

Fresh + 
OFS

600 14-Feb-21 22-Mar-21 JM Financial, IIFL Sec

Source: SEBI

Upcoming IPOs with SEBI approval 
At least 16 companies, including Aptus Value Housing 
Finance, Nuvoco Vistas, Chemplast Sanmar, Jana Small 
Finance Bank, Cartrade Tech, Vijaya Diagnostic Centre, 
have already received approval from SEBI for a public 
offer and are expected to launch their IPOs in the second 
half of 2021 to raise more than Rs 40,000 crore. 

Companies are rushing to tap the primary market on 
the heels of strong investor response to the IPO of 
Zomato and the subsequent stellar listing. At least twelve 
companies are planning to raise over Rs. 22,000 crore 

through IPOs over the next one month. While Rolex 
Rings has announced the opening of its IPO on 28 July, 
three companies — Devyani International, Nuvoco Vistas, 
Exxaro Tiles and Windlas Biotech — are expected to 
launch their issues early in August. Other companies that 
plan to launch their IPOs in early August include Krsnaa 
Diagnostics, Vijaya Diagnostic Centre, Utkarsh Small 
Finance Bank, Aptus Value Housing, Shriram Properties, 
Seven Islands Shipping and Ami Organics. Ruchi Soya, 
owned by Patanjali Ayurved, is also expected to launch its 
follow-on offer (FPO) early in August.
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Some of the companies detail which 
have received SEBI’s go-ahead to float 
initial share-sales. 

Chennai-based Aptus Value Housing 
Finance IPO comprises a fresh issue 
of equity shares aggregating to Rs 
500 crore and an offer for sale of up 
to 64,590,695 equity shares by the 
promoter and existing shareholders, 
Draft Red Herring Prospectus (DRHP) 
showed. Proceeds from the fresh issue 
will be utilised towards augmenting 
the company’s capital base and to 
meet future growth requirements. 
According to merchant banking 
sources, the IPO is expected to fetch 
Rs 2,600-3,000 crore.

Online auto classifieds platform 
CarTrade Tech IPO will be entirely 
an offer for sale (OFS) of 12,354,811 
equity shares. Among the investors 
participating in the OFS are CMDB 
II (16.07 lakh equity shares), Highdell 
Investment Ltd (53.79 lakh shares), 
Macritchie Investments Pte Ltd (35.68 
lakh shares), Springfield Venture 
International (11.24 lakh shares), and 
Bina Vinod Sanghi (1.83 lakh shares). 
Founded in 2009, CarTrade is backed 
by marquee investors -- Warburg Pincus, Temasek, JP 
Morgan, and March Capital.

Supriya Lifescience’s IPO comprises a fresh issue of 
equity shares worth Rs 200 crore and an offer for sale 
of up to Rs 1,000 crore by its promoter Satish Waman 
Wagh. Proceeds from the fresh issue will be used for 
funding capital expenditure requirements, repaying debt, 
and general corporate purposes. Supriya Lifescience is 
one of the key Indian manufacturers and suppliers of 
active pharmaceutical ingredients (APIs), with a focus on 
research and development.

Krsnaa Diagnostics’ IPO consists of a fresh issue of 
equity shares worth Rs 400 crore and an offer for sale of 
up to 94,16,377 shares by its existing shareholders. Those 
offering shares in the OFS are -- Phi Capital, Kitara, Som-
erset Indus Healthcare Fund Ltd, and Lotus Management 
Solutions. Proceeds from the fresh issue will be used for 
financing the cost of establishing diagnostics centers at 
Punjab, Karnataka, Himachal Pradesh, and Maharashtra; 
repayment of loans availed by the company, and general 
corporate purposes.

Vijaya Diagnostics’ public issue is 
entirely an offer for sale of 35,688,064 
equity shares by the promoter, S 
Surendranath Reddy, and investors -- 
Karakoram Ltd and Kedaara Capital 
Alternative Investment Fund. The ini-
tial share sale will see a stake dilution 
of 35 per cent by the promoter and 
existing shareholders.

Specialty chemicals maker Ami 
Organics’ public issue comprises a 
fresh issue of equity shares worth 
Rs 300 crore and an offer for sale of 
up to 6,059,600 equity shares by the 
promoter and existing shareholders. 
The company will utilise Rs 140 crore 
from the IPO proceeds towards 
repayment of certain debt and Rs 90 
crore for funding working capital 
requirements. Ami Organics is one of 
the leading R&D driven manufactur-
ers of specialty chemicals with varied 
end usage, focussed on the develop-
ment and manufacturing of pharma 
intermediates for regulated and 
generic APIs and NCE (new chemical 
entity) and key starting material for 
agrochemical and fine chemicals.

Quick service restaurant (QSR) 
company Devyani International, which owns franchisees 
of Pizza Hut, KFC, and Costa Coffee in India, is planning 
to raise about Rs. 1,400 crore in the first week of August. 
The IPO comprises a new issue of Rs. 400 crore and an 
offer for sale of up to 12.53 crore shares by its promoter RJ 
Corp and investor Temasek Holdings.

Nuvoco Vistas, a cement venture from Nirma Group, is 
expected to hit the primary market in the second week of 
August, according to market sources. The Rs. 5,000 crore 
IPO of Novoco consists of a new issue of Rs. 1,500 crore 
and an offer for sale of Rs. 3,500 crore.

IPOs awaiting SEBI approval
At least 20 companies, including Aadhar Housing Finance, 
Aditya Birla Sun Life AMC, Go Airlines, Ruchi Soya Indus-
tries, One Mobikwik Systems, One 97 Communications 
(Paytm), Star Health and Allied Insurance Co, ESAF Small 
Finance Bank, have already filed papers with SEBI for a 
public offer and are expected to launch their IPOs in the 
second half of 2021. 

At least 20 
companies, 
including Aadhar 
Housing Finance, 
Aditya Birla Sun 
Life AMC, Go 
Airlines, Ruchi 
Soya Industries, 
One Mobikwik 
Systems, One 97 
Communications 
(Paytm), Star Health 
and Allied Insurance 
Co, ESAF Small 
Finance Bank, have 
already filed papers 
with SEBI for a 
public offer and are 
expected to launch 
their IPOs in the 
second half of 2021.
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Issuer Company Sector Issue 
Type

Est. Issue 
Size

Prospectus 
Filing Date

Lead Manager

ESAF Small Finance Bank Financial 
Services

Fresh + 
OFS

1000 26-Jul-21 ICICI Securities, Edelweiss, Axis 
Capital

Star Health and Allied 
Insurance Co

Insurance Fresh + 
OFS

7000-
8000

23-Jul-21 Kotak, BoFA, Citi, Axis Capital, ICICI 
Securities

Anand Rathi Wealth Wealth 
Management

OFS 800-900 19-Jul-21 Equirus Capital, BNP Paribas, IIFL 
Securities

Chemspec Chemicals Chemicals OFS 700 19-Jul-21 JM Financial, Axis Capital

HP Adhesives Adhesives and 
Sealants

Fresh + 
OFS

300-500 18-Jul-21 Unistone Capital

Northern Arc Capital Financial 
Services

Fresh + 
OFS

1000 15-Jul-21 Axis Capital, Credit Suisse, SBI Capital

One 97 Communications 
(Paytm)

Financial 
Technology

Fresh + 
OFS

16600 15-Jul-21 Morgan Stanley, Goldman Sach, ICICI 
Securities, J.P. Morgan, Axis Capital, 
Citi

One Mobikwik Systems Digital Wallet Fresh + 
OFS

1900 12-Jul-21 ICICI Securities, BNP Paribas, IIFL 
Securities, Credit Suisse, Jefferies

Shri Bajrang Power and 
Ispat

Steel Fresh 700 12-Jul-21 Equirus Capital, SBI Capital

Uma Converter Limited Packaging 
Material

Fresh 36 30-Jun-21 GYR Capital Advisors

Skanray Technologies Medical 
Equipment

Fresh + 
OFS

1000 27-Jun-21 Motilal, Nomura, ICICI Securities

Ruchi Soya Industries Edible Oils Fresh 4300 14-Jun-21 SBI Capital, Axis Capital, ICICI 
Securities

Sansera Engineering Engineering OFS 1500 09-Jun-21 ICICI Securities, IIFL Sec, Nomura

Penna Cement Cement Fresh + 
OFS

1550 14-May-21 Edelweiss, Axis Capital, ICICI Securi-
ties, JM Financial

Go Airlines Aviation Fresh 3600 13-May-21 ICICI Securities, Citi, Morgan Stanley

Windlas Biotech Pharmaceu-
ticals

Fresh + 
OFS

550 13-May-21 SBI Capital, DAM, IIFL

Medi Assist Healthcare 
Services

Healthcare 
Technology

OFS 850 10-May-21 Axis Capital, Edelweiss, SBI Capital

Fincare Small Finance 
Bank

Financial 
Services

Fresh + 
OFS

1330 08-May-21 ICICI Securities, Axis Capital, SBI 
Capital

Aditya Birla Sun Life AMC Asset 
Management

OFS 1500-2000 19-Apr-21 Kotak, BoFA, Citi, Axis Capital, HDFC 
Bank

Aadhar Housing Finance Financial 
Services

Fresh + 
OFS

7300 24-Jan-21 ICICI Securities, Citi, Nomura, SBI 
Capital

Source: SEBI
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IPO Performance in 2021
The calendar year has seen stellar listing gains for some 
companies because the markets have perceived them as 
good quality companies and pricing for some issues was 
attractive. Additionally, the rush of new investors in the 
stock markets since the market crash in March 2020 and 
heightened liquidity in the markets have also contributed 
to the strong momentum in the IPO market in 2021. The 
IPO market’s performance in terms of return was very 
strong as Nureca, MTAR Technologies, Easy Trip Plan-
ners, G R Infraprojects and Laxmi Organic Industries 
provided 100-300% return from their issue price, while 

others including Stove Kraft, Clean Science, Macrotech 
Developers, Barbeque-Nation Hospitality, Indigo Paints, 
Zomato, Nazara Tech, RailTel Corporation of India, 
Krishna Institute of Medical Sciences, Dodla Dairy and 
Shyam Metalics gave more than 40% returns to investors. 
Only three have given negative return are Indian Railway 
Finance Corporation, Kalyan Jewellers and Suryoday 
Small Finance Bank. The IPO chart in 2021 was led by 
Zomato that raised Rs 9375 crore, followed by Sona BLW 
Precision Forgings (Rs 5550 crore), Indian Railway Fi-
nance Corporation (Rs 4633 crore) Macrotech Developers 
(Rs 2500 crore) and Krishna Institute of Medical Sciences 
(Rs 2144 crore).

Other IPOs in Pipeline 
Some other companies like LIC of India, HDB Financial Services, Adani Wilmar, National Stock Exchange, Nykaa E-Re-
tail, PharmEasy, are known to be working on their public offerings.

Company Est. Issue Size

Aakash Education 1000

Adani Wilmar 4000

Annai Infra Developers 200-250

Apeejay Surrendra Park Hotels 1500

Byjus 2000

Century Metal Recycling 650-700

Delhivery 500

Flipkart 1000

Harsha Engineering 370

HDB Financial Services 10000

Hinduja Leyland Finance 500

LIC of India 80000-100000

Montecarlo 550

Muthoot Microfin 700

Narmada Biochem 90

National Commodity & Derivatives Exchange 500

National Stock Exchange 4000

Nykaa E-Retail 3500-5000

OLA Cabs 1500

PayTM 3000

Pepperfry --

PharmEasy 3,000-3,700

Policy Bazaar 1200

Reliance Jio Infocomm Ltd. --

SAMHI Hotels 1,800 - 2,000

Sapphire Foods 1400

Srei Equipment Finance 1100

Studds Accessories 450
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Issuer Company Listing 
Date

Issue size
(Rs. Cr.)

Offer
Price

Listing 
Price

Listing 
gain %

CMP Overall 
Gain %

Rolex Rings Ltd. 09-Aug-21 731.0 900

Glenmark Life Sciences Ltd. 06-Aug-21 1513.6 720

Tatva Chintan Pharma Chem Ltd. 29-Jul-21 500.0 1083

Zomato Ltd. 23-Jul-21 9375.0 76 116 52.6% 130.7 71.9%

G R Infraprojects Ltd. 19-Jul-21 962.0 837 1716 105.0% 1726.0 106.2%

Clean Science and Technology 
Ltd.

19-Jul-21 1546.6 900 1755 95.0% 1667.0 85.2%

India Pesticides Ltd. 05-Jul-21 800.0 296 350 18.2% 337.0 13.9%

Dodla Dairy Ltd. 28-Jun-21 520.2 428 550 28.5% 620.3 44.9%

Krishna Institute of Medical 
Sciences Ltd.

28-Jun-21 2143.7 825 1009 22.3% 1219.8 47.9%

Shyam Metalics and Energy Ltd. 24-Jun-21 909.0 306 380 24.2% 426.2 39.3%

Sona BLW Precision Forgings Ltd. 24-Jun-21 5550.0 291 301 3.4% 396.0 36.1%

Macrotech Developers Ltd. 19-Apr-21 2500.0 486 436 -10.3% 871.6 79.3%

Barbeque-Nation Hospitality Ltd. 07-Apr-21 452.9 500 490 -2.0% 870.0 74.0%

Suryoday Small Finance Bank Ltd. 26-Mar-21 582.3 305 292 -4.3% 207.2 -32.1%

Nazara Technologies Ltd. 30-Mar-21 582.9 1101 1990 80.7% 1820.0 65.3%

Kalyan Jewellers India Ltd. 26-Mar-21 1175.0 87 74 -15.0% 72.1 -17.1%

Laxmi Organic Industries Ltd. 25-Mar-21 600.0 130 156 19.6% 261.5 101.2%

Craftsman Automation Ltd. 25-Mar-21 823.7 1490 1359 -8.8% 1985.0 33.2%

Anupam Rasayan India Ltd. 24-Mar-21 760.0 555 520 -6.3% 728.5 31.3%

Easy Trip Planners Ltd. 19-Mar-21 510.0 187 212 13.5% 415.0 121.9%

MTAR Technologies Ltd. 15-Mar-21 596.4 575 1050 82.6% 1440.0 150.4%

Heranba Industries Ltd. 05-Mar-21 625.2 627 900 43.5% 829.0 32.2%

RailTel Corporation of India Ltd. 26-Feb-21 819.2 94 109 16.0% 141.0 49.9%

Nureca Ltd. 25-Feb-21 100.0 400 615 53.8% 1560.0 290.0%

Stove Kraft Ltd. 05-Feb-21 412.6 385 498 29.4% 757.1 96.6%

Home First Finance Company 
India Ltd.

03-Feb-21 1153.7 518 619 19.5% 546.0 5.4%

Indigo Paints Ltd. 02-Feb-21 1170.2 1490 2608 75.0% 2583.0 73.4%

Indian Railway Finance Corpora-
tion Ltd.

29-Jan-21 4633.4 26 25 -4.2% 23.2 -11.0%

Source: NSE India   CMP as on July 27, 2021
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Subscription Detail
There was huge investor interest for 8 IPOs, with the issues oversubscribed more than 100 times. They include MTAR 
Technologies (201 times), Tatva Chintan Pharma Chem (180 times), Nazara Technologies (175 times), Easy Trip Planners 
(159 times), Shyam Metalics and Energy (121 times), Indigo Paints (117 times), Laxmi Organic Industries (107 times) and G 
R Infraprojects (103 times).

Issuer Company Total Number No. of times Subscribed

No. of shares 
offered

No. of 
shares bid

QIBs NIIs RIIs Total

Rolex Rings Ltd.

Glenmark Life Sciences Ltd.

Tatva Chintan Pharma Chem Ltd. 3261882 588308396 185.23 512.22 35.35 180.36

Zomato Ltd. 719233522 27512777370 51.79 32.96 7.45 38.25

G R Infraprojects Ltd. 8123594 833304538 168.58 238.04 12.57 102.58

Clean Science and Technology Ltd. 12302672 1149230160 156.37 206.43 9 93.41

India Pesticides Ltd. 19310345 560748250 42.95 51.88 11.3 29.04

Dodla Dairy Ltd. 8507569 388096590 84.88 73.26 11.34 45.62

Krishna Institute of Medical Sciences Ltd. 14413073 55659762 5.26 1.89 2.9 3.86

Shyam Metalics and Energy Ltd. 21090890 2561120545 155.71 339.98 11.64 121.43

Sona BLW Precision Forgings Ltd. 107105262 244426935 3.46 0.39 1.58 2.29

Macrotech Developers Ltd. 36418219 49464480 3.05 1.44 0.4 1.36

Barbeque-Nation Hospitality Ltd. 4999609 29901510 5.11 3.1 13.13 5.98

Suryoday Small Finance Bank Ltd. 13515150 32065306 2.18 1.31 3.09 2.37

Nazara Technologies Ltd. 2920997 512517642 103.77 389.9 75.29 175.46

Kalyan Jewellers India Ltd. 95709301 249568044 2.76 1.91 2.82 2.61

Laxmi Organic Industries Ltd. 32558138 3477555495 175.43 217.62 20.11 106.81

Craftsman Automation Ltd. 3869714 14773580 5.21 2.84 3.44 3.81

Anupam Rasayan India Ltd. 9701809 427480578 65.74 97.42 10.77 44.06

Easy Trip Planners Ltd. 15080644 2402782320 77.53 382.21 70.4 159.33

MTAR Technologies Ltd. 7260694 1457903122 164.99 650.79 28.4 200.79

Heranba Industries Ltd. 6981417 581501663 67.45 271.15 11.84 83.29

RailTel Corporation of India Ltd. 61195923 2594243370 65.14 73.25 16.79 42.39

Nureca Ltd. 1401595 55965945 3.1 31.59 166.65 39.93

Stove Kraft Ltd. 5894642 106283378 8.02 32.72 26.04 18.03

Home First Finance Company India Ltd. 15620948 416436944 52.53 39 6.59 26.66

Indigo Paints Ltd. 5518402 645790130 189.57 263.05 15.93 117.02

Indian Railway Finance Corporation Ltd. 1247505993 4353261750 3.78 2.67 3.66 3.49

Source: NSE India
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IPOs dominated by PE exits
Most of the money raised through IPOs in 2021 were used to provide an exit to private equity (PE) players or existing 
shareholders. As much as 51% of money raised via IPOs in 2021 or Rs. 21430 crore were of those with a PE or venture 
capital (VC) exit, which was at least at a five-year high compared to 51%, 24%, 29% and 27% in 2020, 2019, 2018 and 2017, 
respectively, as per Prime database. PE exits in companies through public offer has been a continuing trend in Indian 
IPOs for the last 6-7 years. This is a global phenomenon and indicates a maturing capital market with VC/PE investors 
providing the early-stage risk capital. 

Fund raised through IPOs
Issuer Company Major Seller Issue size

(Rs. Cr.)
Offer For Sale

(Rs. Cr.)

Sona BLW Precision Forg-
ings Ltd.

Singapore VII Topco III Pte. Ltd. 5550 5250

Krishna Institute of Medical 
Sciences Ltd.

General Atlantic Singapore Kh Pte. Ltd, Dr. Bhaskara 
Rao Bollineni, Rajyasri Bollineni, Bollineni Ramanaiah 
Memorial Hospitals Private Limited

2144 1944

Clean Science and Technol-
ogy Ltd.

Ashok Ramnarayan Boob, Krishnakumar Ramnarayan 
Boob, Asha Ashok Boob

1547 1547

Indian Railway Finance 
Corporation Ltd.

The President Of India 4633 1544

G R Infraprojects Ltd. Lokesh Builders Private Limited, Jasamrit Premises 
Private Limited, India Business Excellence Fund I, India 
Business Excellence Fund

962 962

Home First Finance Com-
pany India Ltd.

True North Fund V LLP, Aether (Mauritius) Ltd., Besse-
mer India Capital Holdings II Ltd., P. S. Jayakumar

1154 889

Indigo Paints Ltd. Sequoia Capital India Investments IV, SCI Investments 
V, Hemant Jalan

1170 870

RailTel Corporation of India 
Ltd.

The President Of India 819 819

India Pesticides Ltd. Anand Swarup Agarwal 800 700

Craftsman Automation Ltd. Srinivasan Ravi, Marina III (Singapore) Pte Lim-
ited, International Finance Corporation (IFC),  K. 
Gomatheswaran

824 674

Nazara Technologies Ltd. IIFL Special Opportunities Fund, Mitter Infotech LLP, 
Good Game Investment Trust, Seedfund 2 International

583 583

Heranba Industries Ltd. Sadashiv K. Shetty, Raghuram K. Shetty, Sams Industries 
Limited

625 565

Easy Trip Planners Ltd. Nishant Pitti,  Mr. Rikant Pittie 510 510

MTAR Technologies Ltd. Parvat Srinivas Reddy, P. Kalpana Reddy, Saranya Loka 
Reddy, A. Manogna, Fabmohur Advisors LLP

596 473

Dodla Dairy Ltd. TPG Dodla Dairy Holdings Pte. Ltd., Dodla Sunil Reddy, 
Dodla Family Trust

520 470

Zomato Ltd. Info Edge (India) Limited 9375 375

Shyam Metalics and Energy 
Ltd.

Subham Capital Private Limited, Subham Buildwell 
Private Limited, Kalpataru Housefin & Trading Private 
Limited, Narantak Dealcomm Limited

909 252

Source: Company, Ashika Research
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technical view 
India equity market continues to remain consolidative 
and had been struggling to move higher for the past few 
weeks. While Nifty reached an all-time high during the 
month but fell sharply to enter again in the trading zone. 
Global stock market also witnessed profit-taking after 
major indices hit record highs in anticipation of earnings 
season. Renewed concerns about the spread of the delta 
variant of the coronavirus that causes COVID-19, and 
tensions ratcheting up between the U.S. and China has all 
been fueling the sell-off. So is the growing realization that 
unstinting support from the Federal Reserve in the form 
of easy money policies during the pandemic might end 
soon. Foreign portfolio investors (FPIs) too have offloaded 
Indian equities worth Rs 7217 crore in 
July so far, according to data available 
with NSDL which is in sharp contrast 
to June this year, when they bought 
equities worth Rs 17,215 crore. Hence 
culmination of all this factors had 
been denting the market sentiment. 
However, amidst all the pessimism US 
crude oil prices are presently at $65 
following a deal by the OPEC+ group 
to boost oil production. Coming to 
domestic market, amidst a constant 
tussle between the bulls and the 
bear, eventually the bears emerged 
victorious with Nifty declining by 
0.08% and Sensex by 0.01%. The Mid-
cap and Small-Cap indices continue to 
outperform the benchmark and ended 

with a gain of 3.5% and 8.8% respectively. On the sectoral 
front Nifty Realty index was the star of the month, soaring 
by a colossal 15.1%, followed Metal gaining 14.0% and IT 
Index by 4.6%. While Auto, Energy and Media tumbled by 
6.1%, 5.5%, 3.9% respectively during the month. 

Technical Observation
Nifty during the month declined by 0.08%, was able to 
surpass the crucial resistance of 15900 where traders were 
realigning that the Index finally might have broken out 
of the last six weeks of consolidation which seems like a 
breakout of the ascending triangle. However momentum 
in the market was missing and eventually pullback 

followed by a gapdown indicating 
of an extended breather amidst 
the prolonged consolidation range 
of 15400-15900. The lack of follow 
through strength above upper band 
of consolidation (15900) for the past 
month highlights key resistance at 
15900. Currently Nifty is sustaining 
below the upward sloping trendline 
adjoining the lows of Mar’20  and 
Sept’20 (7511, 10790) which further 
coincides with the rising trendline for 
the recent time period i.e. adjoining 
the low of Apr’21 (14151, 14591). Until 
and unless the resistance zone from 
45-degree trendline at 15900-16000 
is scaled, the Index is likely to 
consolidate or might result in with 

Foreign portfolio 
investors (FPIs) have 
offloaded Indian 
equities worth Rs 
7217 crore in July 
so far, according to 
data available with 
NSDL which is in 
sharp contrast to 
June this year, when 
they bought equities 
worth Rs 17,215 crore.
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some correction. Key thing to monitor is that, Index is 
holding above past few week’s low around 15400-15500 
and has led to prolonged consolidation (15400-15900) 
with stock specific action and formed a strong higher 
base above 15400-15500 despite global volatility. The said 
support level has resulted in with Rectangle formation 
which is a Continuous Bullish variant thus dips should 
be capitalized as currently the Index is trading near the 
lower quadrant indicating that a better risk reward might 
be in place. To add further as per the classical technical 
analysis a 14-week period cup and handle formation can 
also be seen with break out point initiated around the 
level of 15400 and a depth of around 8%. Hence the pattern 
too projects an upside potential for Nifty at almost 16500. 
Generally, a cup follows a handle with a retracement 
anywhere between 23.6-50% and the month of July 
provided the necessary corrective retracement exactly to 
the tune of 23.6% and hence reestablishes the authenticity 
of the said pattern. Hence the twin pattern unfolding 
predicts room for further upside for the Index.  

Present consolidation seems hesitant to make any decisive 
move either way and has been limited within a narrow 
range of 300 point i.e. a much tighter range. Narrow 
range with low volatility predicting of an upcoming storm 
brewing on the sideline and hence a faster or swift move 
would result into a breakout from the trading range. 
For the past 1.5 month Index had made an effort to close 
above the 15900 level for at least four time but every time 
it failed to do so and eventually dragged the Index lower 
towards 15500-15600 levels. But surprisingly whenever 
it fell sharply it bounced back again 
into the zone forming lower shadow 
then followed the sharp bounce back. 
Because of the past few weeks of 
sideways move the Bollinger bands 
have contracted to the minimum level 
after November 2020 which further 
indicates that volatility is likely to 
expand in coming days. The historical 
low of VIx is another indication that 
volatile days are coming. During the 
past few months of rally the market 
has ignored several historical patterns  
but this time it seems that there are 
good chances that the said support 
level of 15600 could result in to bullish 

double bottom formation in the coming session despite 
recent global volatility. On the broader perspective 
the Nifty midcap and small cap indices took a breather 
after past four weeks of sharp up move. Hence, present 
temporary breather has helped broader market to cool 
off the overbought condition and form a higher base that 
would pave the way for next leg of up move.

The indecisive and conflicting moves have become the 
order of the day and indecisive candles at record high 
followed by negative divergence has resulted in with sharp 
correction. The benchmark index has witnessed pull back 
from the 50DMA support. Currently Nifty is trading just 
above the midpoint of the consolidation zone which might 
act positively for the market and open the gates for a sharper 
upmove where the Nifty is likely to test the level of 16200-
16400  as it is the confluence of the 150% and 161.8% extended 
retracement of the entire last six months corrective decline 
(14151-15432) and the price parity with wave 1 (14151-15044) as 
projected from the recent trough of 15450 i.e. start of wave 
5 signaling upside towards 16350 levels.   Elevated support 
for the market is around 15500, as it is confluence of 23.6% 
retracement of the preceding 3 months up move (14151-15962) 
and the rising 50EMA placed at 15550.

On the oscillator front the major indicator, RSI is on the 
verge of providing a break out from the downward sloping 
trendline since past few weeks and is forming a base 
around 50-60 or within the bullish zone in weekly time 
frame. As long as the weekly RSI sustains above 60, the 
strength in the upside momentum would be intact. On the 
daily time frame RSI has cooled off from its overbought 
territory of 70. Its sustainable move above the 60 level 
mark area could mean a further strengthening of upside 
momentum in the market. However key observation is 
that the Index has formed a Double Top pattern along with 
negative Class B divergence of RSI on daily chart which 
needs to negate with a hold above life time high of 15962 
zones else it would have a medium bearish inference. The 
MACD histogram is in positive territory but turning flat on 
the weekly time frame it is still bullish. However daily and 
weekly stochastic oscillator is in neutral price territory of 
50 and 70, respectively). Therefore, we believe subsequent 
rally from here on would be in zig-zag formation wherein 

intermittent episodes of profit 
booking at higher levels cannot be 
ruled out.

The volatility index (India VIX) 
decreased by 14.6% from 15.1 to 12.89 
levels in July series. Volatility has 
been gradually declining for most 
part of the month which provided the 
necessary comfort for the Bulls to lead 
the index higher. However, one need 
to be cautious as when low volatility 
stays for a longer time indicates that 
higher volatility might follow due to 
the cyclical nature of volatility. Low 
volatility depicts neglected behavior 

Present temporary 
breather has 
helped broader 
market to cool off 
the overbought 
condition and form 
a higher base that 
would pave the way 
for next leg of up 
move.
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of the market participants and option 
premiums too are not attractive which 
ultimately forms the market top.

Nifty Index closed the July series 
with the decline of 0.08% on expiry 
to expiry basis. Put Call Ratio based 
on Open Interest of Nifty started the 
series at 1.10, however it moved in 
a range between 0.81 to 1.29 during 
the series due to heavy Call writing 
at higher strike price and settled the 
series near to 1.09 levels reflecting 
diminishing volatility . On option 
front, Nifty continued to display 
strength with Call writers moving 
to the uncharted zone of 16000 and 
16500 strikes. The highest Call option 
base for the Aug series is seen at the 
16000 Call strike, with additions 
also focusing on 15800 Call strike 
suggesting crucial multiple resistance 
on upsides. Combine weekly and 
monthly expiry holds more than 136 lakhs share OI in 
16000 Call strike. Maximum put open interest is at 15000 
followed by 15500 strike. Hence looking at the data there 
are strong possibility of maintaining this current rally and 
seems market participant are waiting for a correction to 
enter while downside momentum has not been strong 
enough and the Nifty remained largely above 15600. So, 
a buy on decline approach should continue till the Nifty 
holds itself above 15500 

Nifty futures has witnessed a rollover 
of 81 per cent, higher than its 
quarterly average of 76.06%. Open 
interest of Nifty future was 115 lakh 
shares against 95 lakh shares on the 
expiry day of the June series. The 
total open positions in Nifty is at 
an elevated level going into the Aug 
series. Nifty closed the July series with 
a decline of 0.08%. Hence it seems 
that trades have carried more of 
their long position in the Aug series 
and likely shortening the odds on 
the Nifty touching new high. Market 
wide rollovers in the Aug series are 
significantly higher in terms of the 
total number of open interest vis-à-
vis last 3-month average, indicating 
of a strong positive sentiment in the 
broader market. Hence though Nifty 
might continue to underperform but 
the broader market might outclass the 
benchmark Nifty. To conclude looking 

at the options set-up for the Aug series, the upward 
momentum could continue. The Major Call build-up was 
seen at 16000 and 15800 strike in the weekly as well as 
monthly series. With the start of the Aug series, the data 
evolved demonstrations 15500 Put is becoming support 
with combined (weekly + monthly) OI of over 94 lakh 
shares

To sum up key points to highlight that during the ongoing 
consolidation for the past few weeks has managed 
to hold the 15500-15600 mark for multiple occasions 
highlighting strong support base, which seems unlikely 
to be breached. Only a decisive close above the upper 
band of consolidation i.e. above 15950 backed by firm 

global cues and multi sector participation would open the 
door for next leg of up move towards 16200-16400 and 
any aggressive position on either side is not advisable 
now. As a trader one should wait for a breakout and trade 
accordingly. 
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Only a decisive 
close above the 
upper band of 
consolidation i.e. 
above 15950 backed 
by firm global cues 
and multi sector 
participation would 
open the door for 
next leg of up move 
towards 16200-
16400 and any 
aggressive position 
on either side is not 
advisable now.
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For institution business please contact
Mr. Dilip Minny (Co-founder- Institution); Mobile: +91 90070 66096; Email: dilipminny@ashikagroup.com

Products Products Contact

• Dhanush (Mobile App & Web 
base) 
• Online Equity, Derivative, 

Currency and Commodity 
Trading Facility

• DhanushMF (Mobile App & 
Web base)
• A One Stop Solution to all 

your Mutual Funds needs 
online.

• Back Office Reports on 
WhatsApp. Ashika BOT on 
Whatsapp / Telegram.

• Ask ACIRA - 
• Online Customer service for 

clients on our website.

• Margin Trading Facility 
(MTF)
• With this MTF facility client 

can trade inspite of debits 
beyond T+7.

• EKYC 
• It now takes just 30 mins to open an 

Account.

• ReKYC 
• Hassle-free & paperless modification 

without stepping out.

• Research Services
• A galaxy of potential research team 

to provide the best equity research 
reports, ideas, solving queries and 
many more.

• Online Fund Transfer Facility

• Securities Lending and Borrowing (SLB) 
• Provide securities lending and 

borrowing at a market competitive rate

• Depository Services (CDSL/NSDL) 
• Provide one roof solution wherein 

seamless trading could be ensured 
through DP maintained with Ashika

For Business Opportunity please 
contact 

Mr. Amit Jain (Executive Director)
Mobile: +91 90070 66000
E-mail: amitjain@ashikagroup.
com

Mr. Niraj Sarawgi (CEO - PCG) 
Mobile: +91 91676 16989
Email: nirajs@ashikagroup.com

For Services please contact 
Mr. Nand Kishore Jajoo  
(Head - DP & KYC) 
Mobile: +91 90070 66028
Email: nkjajoo@ashikagroup.com

Services at Ashika Stock Broking Limited

For start-up investing please contact
Mr. Chirag Jain (CEO); Contact: +91 22 66111700; E-mail: chiragjain@ashikagroup.com

Capital Markets Fund Raising Advisory Contact

• Issue Management 
• IPO / FPO
• Right Issue
• Qualified 

Institutional 
Placement

• Open Offer 
• Takeover 
• Buyback 
• Delisting 

• Overseaslisting 

• Underwriting 

•  Private Equity
•  Venture / Growth 

Capital
•  Pipe

• Debt Syndication
•  Project Finance
•  Team Loan
•  Working Capital 

Loan
•  Acquisition 

Funding
•  Construction 

Finance

•  M&A
•  Merger / Acquisition / 

Disposal
•  Management buy-outs / 

buy-ins
•  Leveraged buy-outs
•  Joint Ventures
•  Strategic Partnership
•  Spin-Offs
•  Divestment

•  Corporate restructuring
•  Capital Restructuring 
•  Finance Restructuring

•  Business Valuation
•  ESOP Valuation 
•  Fairness Opinion

For Debt Fund Raising / 
Mergers & Acquisition / 
Business Opportunity  
please contact

Mr. Mihir Mehta  
Contact: +91 22 6611 1770
Email: ib@ashikagroup.com

Mr. Yogesh Shetye
Contact: + 91 22 6611 1770
E-mail: yogeshs@ashika-
group.com

Services at Ashika Capital Limited
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Ashika Global Securities Pvt. Ltd is the holding company of Ashika Group, a RBI-registered non-deposit taking 
NBFC engaged in providing long term and short-term loans & advances to individual & body corporate and 
Investment in shares and securities. It has 6 subsidiaries and 1 associate company i.e. Ashika Credit Capital Ltd.

Ashika Global Securities Pvt. Ltd.

It is the Flagship company of the group and incorporated in the year 1994. RBI registered Non-banking Financial 
Company carrying on NBFI Activities i.e. investment in shares & securities and providing Loan to Individuals, 
corporates HNI etc. The company floated its shares to public in 2000 and got listed with CSE. Thereafter, in 2011, the 
shares were traded on BSE under permitted category and in 2014 got listed with MSEI. It has a registered FII as one 
of its investors.

Ashika Credit Capital Ltd.

Ashika Investment Managers Private Limited, a private limited company incorporated on July 13, 2017, is a wholly 
owned subsidiary of Ashika Global Securities Private Limited. It is acting as the Investment Manager to Ashika 
Alternative Investments, a Trust being registered as a Category III Alternative Investment Fund (Registration 
Number: IN/AIF3/20-21/0811) with the Securities and Exchange Board of India (“SEBI”) under the SEBI (Alternative 
Investments Funds) Regulations, 2012 (“AIF Regulations”).

Ashika Investment Managers Pvt. Ltd.
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AWARDS

Helping Clients Reach for Better Via SIP – National 
from Franklin Templeton Investments, 2018NSDL STAR PERFORMANCE AWARD 2018

NSE Market Achievers Award 2018
REGEIONAL RETAIL MEMBER OF THE YEAR 2018 -  

EASTERN INDIA

NSE Market Achievers Award 2017
REGEIONAL RETAIL MEMBER OF THE YEAR 2017 -  

EASTERN INDIA

NSDL Stock Performer Awards 
of the Year 2019

BTVI Emerging Company  
of the Year 2019

CDSL Excellent Performer in 
Depository Services

BTVI Young Business Leader  
of the Year 2019
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Ashika Stock Broking Ltd.
Ashika Stock Broking Limited (“ASBL”) 
started its journey in the year 1994 and 
is presently offering a wide bouquet of 
services to its valued clients including 
broking services, depository services 
and distributorship of financial prod-
ucts (Mutual funds, IPO & Bonds). It 
became a “Research Entity” under 
SEBI (Research Analyst) Regulations 
2014 in the year of 2015 (Reg No. 
INH000000206).

ASBL is a wholly owned subsidiary of 
Ashika Global Securities (P) Ltd., a RBI 
registered non-deposit taking NBFC 
Company. ASHIKA GROUP (details 
enumerated on our website www.
ashikagroup.com) is an integrated 
financial service provider inter alia 
engaged in the business of Investment 
Banking, Corporate Lending, Com-
modity Broking, Debt Syndication & 
Other Advisory Services.

There were no significant and mate-
rial disciplinary actions against ASBL 
taken by any regulatory authority 
during last three years except routine 
matters.

DISCLOSURE
Research reports are being prepared 
and distributed by ASBL in the sole 
capacity of being a Research Analyst 
under SEBI (Research Analyst) Regu-
lations 2014. The following disclosures 
and disclaimer are an essential part 
of any Research Report so being 
distributed.

1) ASBL or its associates, its Research 

Analysts (including their relatives) 
may have financial interest in the 
subject company(ies). And, the said 
financial interest is not limited to 
having an open stock market position 
in /acting as advisor to /having a loan 
transaction with the subject com-
pany(ies) apart from registration as 
clients.

2) ASBL or its Research Analysts 
(including their relatives) do not have 
any actual / beneficial ownership of 
1% or more of securities of the subject 
company(ies) at the end of the month 
immediately preceding the date of 
publication of the source research 
report or date of the concerned 
public appearance. However, ASBL’s 
associates may have actual / beneficial 
ownership of 1% or more of securities 
of the subject company(ies).

3) ASBL or its Research Analysts 
(including their relatives) do not 
have any other material conflict of 
interest at the time of publication of 
the source research report or date 
of the concerned public appearance. 
However, ASBL’s associates might 
have an actual / potential conflict of 
interest (other than ownership).

4) ASBL or its associates may have 
received compensation for investment 
banking, merchant banking, broker-
age services and for other products 
and services from the subject compa-
nies during the preceding 12 months. 
However, ASBL or its associates or its 

Research analysts (forming part of 
Research Desk) have not received any 
compensation or other benefits from 
the subject companies or third parties 
in connection with the research 
report/ research recommendation. 
Moreover, Research Analysts have not 
received any compensation from the 
companies mentioned in the research 
report/ recommendation in the past 
twelve months.

5) The subject companies in the 
research report/ recommendation 
may be a client of or may have been 
a client of ASBL during the twelve 
months preceding the date of con-
cerned public appearance for invest-
ment banking/ merchant banking / 
brokerage services.

6) ASBL or their Research Analysts 
have not managed or co–managed 
public offering of securities for the 
subject company(ies) in the past 
twelve months. However, ASBL’s 
associates may have managed or co–
managed public offering of securities 
for the subject company(ies) in the 
past twelve months.

7) Research Analysts have not served 
as an officer, director or employee 
of the companies mentioned in the 
report/ recommendation.

8) Neither ASBL nor its Research 
Analysts have been engaged in 
market making activity for the 
companies mentioned in the report / 
recommendation.

DISCLAIMER
The research recommendations and information are solely for the personal information of the authorized recipient and does not con-
strue to be an offer document or any investment, legal or taxation advice or solicitation of any action based upon it. This report is not 
for public distribution or use by any person or entity, where such distribution, publication, availability or use would be contrary to law, 
regulation or subject to any registration or licensing requirement. We will not treat recipients as customer by virtue of their receiving 
this report. The report is based upon the information obtained from public sources that we consider reliable, but we do not guarantee 
its accuracy or completeness. ASBL shall not be in anyways responsible for any loss or damage that may arise to any such person from 
any inadvertent error in the information contained in this report. The recipients of this report should rely on their own investigations.
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Gyanada e-learning initiative 
launching soon!
Ashika Group supports charitable foundation 
to fuel the aspirations of young girls in India.
With our vision to develop essential 21st century capacities, computational thinking and working 
with computer-based systems, we will be launching our e-learning module by September,2020.
It has been designed as two sub-initiatives: Every Child Can Code (ECCC) and Makers in the 
making (MIM). 

We’re selected by UnLimited India!
We’re happy to share that we are now a part of the June cohort of the Unlimited India incubation program. We have 
been selected for the Build Phase, which gives us the opportunity to expand on the idea that Gyanada Foundation is 
based on. The team at Unlimited India will help us establish a sustainable and scalable model for Gyanada Foundation. 
Gyanada Foundation went through an intense selection process of the incubation program and was selected through 
rigorous series of rounds. It is a proud moment for our organisation to have been selected and gotten this proficient 
support from an experienced team. Unlimited India provides social entrepreneurs with opportunities to maximise 
their potential as leaders, accelerate the growth of their organisations and deliver high-impact. We are privileged to 
have this support to our build phase and look forward to the positive impact it will have on our programme. 

Approximately 1500 children reached
Despite the pandemic having affected school and the education system, Gyanada Foundation has reached around 1500 
children through our programs enabled in M.D Bhatia School. The school is currently conducting sessions online with 
the students. Our program has been enabled with MD Bhatia’ s English as well as Gujarati medium students. We hold 
these sessions for students from grade 1 to grade 10, covering a wide range of topics according to the level of under-
standing, as per the age of the students. The curriculum has been well designed by our team at Gyanada Foundation and 
successfully delivered by the teachers at M.D Bhatia School, who have been mentored under the Teacher Training pro-
gram with us. All our students look forward to attending our sessions, like the batch of 9th graders in the image below.

We, at Gyanada Foundation, engage students in practical learning. For this we provide kids with Gyanada Lab Kits. To 
help us fund these kits, visit: https://gyanada.org/donate.html. You can also write to us at rinsa@gyanada.org or connect 
with us at 9819044922. Our bank details are:
GYANADA FOUNDATION HDFC Bank, Stephen House Branch, Current A/c No. 50200002885400 
IFSC CODE: HDFC0000008
MICR CODE: 700240002 

If you are interested to join one of the sessions to experience our way of learning, feel free to reach out to our founder, 
Rinsa at +91 8451856662 or write to us at info@gyanada.org
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Registered Office
Trinity
226/1, A.J.C. Bose Road
7th Floor, Kolkata-700020
Phone: 033-4010 2500
Fax No: 033-4010 2543

Toll Free No.: 1800 212 2525
For any research related query: insight@ashikagroup.com

Corporate Office
1008, Raheja Centre,
214, Nariman Point, 10th Floor
Mumbai-400021
Phone: 022-6611 1700
Fax No: 022-6611 1710

Group Companies
Ashika Stock Broking Ltd.

(Member: NSE, BSE, MSEI, MCx, NCDEx, ICEx Depository par-
ticipant of CDSL / NSDL, Research Analyst, AMFI- Registered 

Mutual Fund Distributor) 

CIN No. U65921WB1994PL217071
SEBI Registration No: INZ000169130

SEBI Registration No: INH00000006 (RA)

Ashika Credit Capital Ltd.
(RBI Registered NBFC)

CIN No. L67120WB1994PLC062159

Ashika Capital Ltd.
(SEBI Authorised Merchant Banker)
CIN No. U30009WB2000PLC091674
SEBI Registration No: INM000010536

Ashika Investment Managers Pvt. Ltd.
(Investment Manger to Ashika Alternative Investments, a 
Category III AIF registered with SEBI)
CIN number – U65929MH2017PTC297291
SEBI Registration No: IN/AIF3/20-21/0811

Ashika Global Securities Pvt. Ltd.
(RBI Registered NBFC)
CIN No. U65929WB1995PTC069046

www.ashikagroup.com
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